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Nation Needs More Life 
Insurance Agents 
Ed, 


To serve this nation adequately there is need of a still larger 
army of capable, conscientious, industrious men and women, to 
supply the wondrous saving and protective service of life insur- 
ance to businesses, and homes, and individuals. 

A connection with this Company is especially attractive be- 
cause of the quality of service alike to Agents and policyholders, 
because of the up-to-dateness of policy contracts, because of its 
Agency publications and advertising literature, and because the 
spirit of comradeship between Home Office and Field is very real. 


We hz for 1 d women wh content with nothin 7 
tit ta—aAkn = A Progressive SURETY and CASUALTY Company 
The Penn Mutual 
Life Insurance Company 


Philadelphia, Pa. 
Organized 1847 
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Entering New Territory || Henry W. Ives & Company 


INCORPORATED 1910 


Unusually attractive General Agency open- 73 FULTON ST., NEW YORK 
ings as follows: 
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UNDERWRITING MANAGERS for 

1in North Carolina 2 in Louisiana THE UNITED STATES and CANADA 

2 in Georgia 2 in Arkansas 

1 in Florida 3 in Texas 

3 in Alabama 1 in Kentucky RAIN INSURANCE —_{ EXCESS COMPENSATION 
2 in Tennessee CASUALTY COVERS 


Long time renewals—Assistance in organiza- OHIO MILLERS , 
tion work—Training Schools for agents— MUTUAL FIRE INS. CO, | Security Mutual Casualty Co. 


Policy contracts and rates as good as the best. OF CHICAGO 





FOR 


Canton, Ohio 


Address: W. CASWELL ELLIS, Vice President and Assets $7,643,424. 
Agency Manager ASSETS $800,000 Surplus $2,410,000 





Southeastern Life Insurance Co. Surplus $400,000 Sishas sin lions 


Organized 1905 
ALL FORMS 





STRONGEST CASUALTY 
COMPANY IN AMERICA 


Greenville South Carolina 
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Merchants Life Insurance Company 


HOME OFFICE: DES MOINES, IOWA 








FINANCIAL STATEMENT 
As of December 31, 1925 


ADMITTED ASSETS LIABILITIES, CAPITAL and SURPLUS 
(Basis—Insurance Department Report) Legal Reserve $6,913,398 .73 
First Mortgage Loans on Special Reserve Funds 531,990. 62 


Real Estate $5,777,319 .55 


L ‘esd Nini nena ai Premiums paid in advance... 47,420.45 
ans to Our rhe es 833. 

api . eee Reserve for Taxes 64,832 .28 
Bonds—U. S. Government, 


Municipal, Etc 755,707.14 Death Claims Awaiting Proofs 76,371.07 
Cash in Banks and in Office.. 243,625.86 All Other Liabilities 42,458 .04 
Real Estate 184,416.51 Capital Stock. . $400,000.00 
Interest due and accrued.... 219,336.29 Surplus 302 142.82 


Net Uncollected and Deferred 
Premiums 271,794.36 Surplus to Policyholders..... 701,142.82 


11,580.62 











Total Admitted Assets. .....$8,378,614.01 $8, 378,614.01 


Paid Policyholders since Organization (1894) $9,886,369.85 
Paid Policyholders during the year 1925 928,902.13 


Approved Securities on deposit with the State of Iowa 
on December 31, 1925 7,222,297.10 


INSURANCE IN FORCE DECEMBER 31, 1925 $80,161,088.73 








Correspondence Solicited 





WILLIAM A. WATTS, President 
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FREDERICK H. ECIKER ON BUSINESS CONDITIONS 


Vice-President of Metropolitan Life Praises National Debt Program 


vice-president of the Metropolitan Life In- 

surance Company, in his annual analysis of 

business conditions at the managers’ meet- 

ing, which was held last week at the home 

office. Mr. Ecker is in charge of the invest- 
ment by the company each business day of approximately one 
million dollars. 


He said in part: 


There is an unanimity of opinion that the trend of business is today 
most satisfactory, with no indication of any slackening in the volume of 
trade. 

Individual prosperity has led to a great increase in house ownership, 
which is reflected in our mortgage loan activities. Perhaps the nation- 
wide building activity is some menace in our general situation. Un- 
doubtedly in some localities and in some classes of improvements this 
is nearing a situation of over production and sooner or later the effects 
will be shown. The reaction in all lines of industrial productions which 
were expanded during the war period, came in 1921, and a most aston- 
ishing recovery has taken place since that year of deflation. Real es- 
tate, however, has suffered no set-back. The actual movements in 
realty values are more lethargic and are governed by many more fac- 
tors than those which influence movements in lines of general industry, 
commodity prices, etc. A reaction in real estate may prove to bé whole- 
some, and make for more permanently healthy conditions. A reaction 
in the inflation of land values in some sections is inevitable, but will to 
No serious extent affect fundamental conditions. 

Such expansion in our domestic trade as may be due to instalment 
buying is a far greater element of danger. The growth of this practice 


3 


is attracting quite wide attention. It is reported in more than 75 
per cent of automobiles, 80 per cent of phonographs, 80 to go per cent of 
furniture, and a high percentage of a great variety of things. Un- 
questionably the buying of luxuries and rapidly deteriorating articles in 
this manner is a real menace. Commercial credit corporations carry the 
bulk of the risk—to some extent, no doubt, at the expense of the con- 
sumer—but any serious breakdown is bound to react upon the producer 
and affect business and credits. 

A prominent English banker, who recently studied conditions in this 
country, expressed the opinion that serious consequences might be 
looked for from the extent to which our domestic trade has been ex- 
panded by this practice. Others who came to the same conclusion have, 
nevertheless, been impressed with the rather surprising and equally im- 
portant fact that prices in America, certainly as compared with those in 
the rest of the world, have not followed the inflation in buying. 

This favorable condition may be explained by the great development 
in the efficiency and technical knowledge and methods displayed in the 
conduct of American business, which is establishing America in the 
leadership of the world. 

Wise has been the policy of our government in dealing with the 
public debt. It was excellent psychology to take the heft of the burden 
while war events and experiences were still fresh in mind. The peak 
of the load, figuring the net obligation, that is bonds and notes outstand- 
ing, less cash on hand, was shown in the year 1919 to be $25,478,502,113.25. 
By the end of last year this had been reduced to $19,919,461,705.77—-a 
decrease of $5,500,000,000 in six years. 

The gratifying part of this picture is that while discharging this huge 
sum of debt, the tax burden has been gradually and surely lightening. 

We have in prospect a saving this year in taxes of $350,000,000 over 
what was paid last year. That’s the premium on just about $10,000,- 
000,000 of life insurance, and just about the amount, excluding revivals, 
dividend additions, etc., that 45 or 46 reported companies wrote last 
year. 
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METROPOLITAN MANAGERS’ MEETING 


Company Shows Tremendous Increases in 1925--Assets Approach 


Two Billion Mark 


By Ernest V. SULLIVAN 


Company! Why? President Haley Fiske, in charac- 

teristic manner, attempted an answer to this question 
as he was about to close the first session of his annual man- 
agers’ convention, which was held at the home offices at I 
Madison Ave., on Thursday of last week. 

“Talk, if you will,” said he to his ‘boys,’ “of your industry, 
of your ability, of your zeal and your intelligence, but I can 
tell you that the record of 1925 was not made because of those 
things but because of the atmosphere in which you work. It 
is because the company is unique, it is because with it insur- 
ance has come to be something of a by-product, because there 
is a spirit of uplift abroad in it, because it works in a manner 
spiritual.” Well, whatever the reason was, this correspondent 
knows that there was a record, a record almost unbelievable 
in its enormity. 

President Fiske generally gets results when he expresses a 
wish, but at this meeting he was obliged to announce defeat 
on one account. At the 1925 convention he spoke of the fact 
that the Prudential Insurance Company of America was pre- 
paring to establish a record during its golden anniversary 
year (1925) and in consequence he asked the Metropolitan 
managers to give the Prudential men an opportunity to be 
first during the year just past. But his expressed wish was 
unheeded, for the Metropolitan led the field in both industrial 
and ordinary insurance by a very large margin. In fact, Mr. 
Fiske read a letter from President Edward D. Duffield, of 
the Prudential, congratulating the Metropolitan upon its 1925 
achievements, He also read the Prudential’s record, which in 
itself was stupendous, and the managers voted a resolution of 
congratulation by acclamation. 

The record of paid-for life insurance issued, increased and 
revived in 1925 by the Metropolitan Life Insurance Company 
was $2,952,142,629, Of this $1,113,877,977 was written by 
the ordinary department, $1,344,380,095 by the industrial de- 
partment, and $493,884,557 by the group department. The 
total life insurance in force in the Metropolitan, as of December 
31, 1925, was $12,097,246,792. Of this $5,959,507,749 was 
represented in the ordinary department, $5,013,452,116 in the 
industrial department, and $1,124,286,927 in the group depart- 
ment. The gain in insurance in force was over one and one- 
half billions. 

The assets of the company amount to $1,854,657,482, an 
increase of $226,483,134 during the year. As President Fiske 
pointed out, that means that the company sometime during 
the summer will pass the two billion mark in assets. 

Figures showing the daily growth of the company are more 
comprehensible; 1628 claims were paid every day; 20,999 
policies were issued and revived every day. There was issued, 
revived and increased every day life insurance to the amount 
of $9,743,045. Daily payments to policyholders plus additions 


A Gener can stop the Metropolitan Life Insurance 
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to reserves amounted to $1,236,376. The assets of the com- 
pany showed a daily increase of $747,469. 

One of the pet ambitions of President Fiske is to insure 
every wage earner in the country in the Metropolitan. The 
company now carries policies for about 30 per cent of them 
and for about 48 per cent of the families. It was shown, 
however, that the increase in population in the country during 
the past year exceeded the number of policies issued by the 
Metropolitan—a state of affairs obviously unsatisfactory to its 
president. 

The mortality of the company was the best in its history, 
showing a decline of 32 per cent. The average life of the policy- 
holders of the Metropolitan has been increased 9g years. 

An interesting statement was to the effect that the mortality 
on business inspected by agents was lower than that on business 
inspected by medical division. 

President Fiske also announced that 1926 was starting off 
better than 1925, the increase in January being ahead of that 
for January 1925, 

Second Vice-President Henry J. Miller read most of the 
records of the individual managers, assistants and agents. The 
leading territory of the country was the Metropolitan, which 
is under the supervison of J. P. Bradley. New England was a 
close second, with New York State third. The Middle At- 
lantic territory had been leading up to the time of the coal 
strike, when it perforce fell behind. 

Joseph Gross, of Scranton, won the Veterans’ trophy, with 
an average weekly industrial increase of 80.62 cents and an av- 
erage weekly ordinary production of $5,356. His average in- 
dustrial increase was $1.58 up to the time of the strike. 

The leader in industrial production was Ward G, Hamm, of 
Schenectady, N. Y., with a gross increase of $325.07. His 
weekly average was $7.40. 

The intermediate business of the company showed a decline 
for the year, a fact commented upon by the President, who re- 
called that it was first introduced many years ago to combat 
the criticism that industrial insurance is too expensive and that 
the wage earner should be given an opportunity to purchase a 
less expensive form. Mr. Fiske contends that the same reason 
exists now as then and urged that it be not lost sight of. 

It was announced that the total staff of the company now 
exceeds 37,000 persons, of which number 22,000 are engaged 
in field work. The average weekly earnings of the field force 
Managers, $193.83: assistant mana- 
gers, $79.31; agents, $55.31; entire field force, $61.78. As 
against this average the company has agents who are earning 
in excess of $10,000 per year. 

An important announcement was to the effect that the direct- 
ors had determined to pass quarterly and semi-annual premiums 
still due on policies which become claims, and to remit to un- 
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INTERFERENCE WITH INSURANCE 
DEVELOPMENT 

MALL and medium-sized life insur- 
S ance companies throughout the 
country, financially sound and capably 
managed, are a credit to the business and 
are potent factors in national and indi- 
vidual welfare. Anything tending to- 
ward their disruption is inimical to life 
insurance as an institution and deserve 
the active resentment of thinking men. 
Within the classification of moves con- 
sidered by many insurance men as being 
detrimental to the business as a whole 
falls the revelation that A, M. Dest, of the 


A. M. Best Company, publishing firm, 
is the representative of a supposed 
$10,000,000 syndicate alleged to be 


formed for the purpose of buying up 
small American life insurance com- 
panies, 

Keeping in mind the best interests of 
insurance companies and their policy- 
volders, Tue SpecratTor is opposed to 
amalgamation practices aimed generally, 
openly or covertly, at the establishment 
of monopolies. Rumors of mergers usu- 
ally have the effect of shattering the 
morale of agency representatives and 
undermining the confidence of company 
field forces. In addition, the agent of a 
small company, calling on a_ prospect, 
is apt to find his listener unwilling to 
entertain any proposition involving in- 
surance in an organization whose name 


has become a football for the kicks 


of stock promoters and others seeking 


to make a little “easy money” dur- 
ing the “nice” adjustment between the 
The 


process of buying and_ selling. 
prospect would probably prefer to fos- 
ter an institution, small though it be, 
about which he has no doubts and whose 
management and standing are not subject 
to the whims of ‘‘men higher up.” 

Mr. Best’s only public action so far 
has been to tacitly admit the existence of 
a $10,000,000 defend 
This may be 


syndicate, and 
its announced intentions. 
considered by some as a witticism un- 
less the names of the capitalists control- 
ling that amount of money are published. 
No other name but his has been men- 
tion in connection with the proposal. 
That may or may not mean something. 
An insurance company which wants to 
start business with a capital of $10,- 
000,000 or less, must prove the posses- 
sion of the capital claimed before certifi- 
cates can be officially granted to it to 
transact business. Whatever the conclu- 
sion drawn, THe Spectator decidedly 
disapproves of any insurance publisher 
using his knowledge and influence to aid 
about 
further stock-selling schemes or 


consolidations, 
other- 


mergers, bring 
wise dabble in insurance affairs having 
to do with the operation and conduct of 
Interference is usually med- 
dling and more often results in bad than 


companies. 


good. High finance has no place in the 
business of insurance, and 
carried out for the attainment of selfish 


ends and to fatten the pocketbooks of 


mergers 


speculators, only succeed in stigmatizing 
the entire theory of insurance as far as 
the public is concerned. 

Men who have given their lives to the 
upbuilding of sound insurance companies, 
however small, will, not relish any at- 
tempt to tear down their structures for 
the sake of gain on the part of an indi- 
vidual or group of individuals. 

There is always room in this country, 
with its expansion of commerce and in- 
dustry, for insurance institutions fostered 
by the people of a single State or terri- 
tory and ably and conservatively managed. 
This applies equally to fire, casualty or 
It is entirely question- 
able whether the tendency toward giant 
within the fire 
business has been for the best interests 
of agents or policyholders. 


life insurance. 


combinations insurance 
The idea of 
big fish ruthlessly gobbling up the finger- 
lings is not a pleasant contemplation for 


~ 


re) 





the American mind, which has been 
trained to fear the tentacles of the trust 
octopus. Particularly is this true when 
the fingerlings are sturdy and, if unmo- 
lested, would soon evidence normal 
growth. The idea of “life, liberty and 
* can be applied 
as well to an organization as to an indi- 
vidual. 

The American Life Convention, at its 
Louisville meeting, went on record as 
condemning stock schemes designed to 


the pursuit of happiness’ 


secure control of a life insurance com- 
pany “without the knowledge, consent or 
approval of those responsible for its con- 
duct.” To this may be added that where 
such knowledge, consent or approval, 
granted by the few, is inimical to agents 
and policyholders, condemnation is even 
more strongly merited. 

The $10,000,000 or $20,000,000 syndi- 
cate for which any insurance publisher 
stands sponsor will meet with no glad 
welcome in the offices of life insurance 
companies that are succeeding because of 
independence, sound management and 
financial stability. Worth-while agents 
of such companies, even though the in- 
stitutions be small or of medium size, 
will hotly resent the attempt to disrupt 
their relations. Moreover, insurance pa- 
pers which give publicity to such matter, 
aiding the schemes to accomplish 
“mergers,” are equally held liable by the 
smaller insurance companies and ‘their 
agents. 

Deprecating “monopoly,” the word 
“merger” should seldom play its part in 
connection with insurance transactions. 
The ablest and best existing insurance 
companies, whose records command the 
highest commendation, were built up 
from small beginnings, and, by industry 
and capability of management, have 
steadily progressed in efficiency, useful- 
ness and trustworthiness from year to 
year. 

One of the marvels of American in- 
surance history has been the development 
of a company, during the past fifty 
years, from $5,000 cash capital and 
assets to the present amazing figures of 
$1,300,000,000 cash resources. More- 
over, the institution referred to, through- 
out its career, has not invited or encour- 
aged other companies to- merge in it; 
and has obtained its business through the 
industry and persistent work of its own 
agents. 
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MISSOURI STATE LIFE 
INSURANCE COMPANY 


A Record of Progress 


Year Admitted Assets Capital and Surplus Insurance in Force 


1908 $1,479,448 $232,810 $20,528,826 
1912 $7,268,347 $401,272 $71,411,016 


1916 $14,142,964 $2,097,202 $129,199,279 
1920 $28,213,207 $2,616,904 9302,328,804 


1924 $53,574,011 $3,065,907 $538,212,313 
1925 $61,889,486 $4,007,979 $587,586,508 


New Insurance Paid for 1925...................: $136,978,659 


Re-Elected at Annual Meeting, January 19, 1926 
M. E. SINGLETON, President E. C. SINGLETON, Second Vice President 
W. FRANK CARTER, Vice President JAMES J. PARKS, Fourth Vice President 
JOHN J. CROWLEY, Second Vice President F. H. MORGAN, Secretary 
JOHN J. MORIARTY, Second Vice President C. O. SHEPHERD, Actuary 
HENRY REICHGOTT, Second Vice President B. Y. JAUDON, Medical Director 
L. W. BALDWIN ROBT. McKITTRICK JONES J.H. SINGLETON 
™ . - St. — — ‘ - “ aes . ya - - St. Louis 
resident issouri Pacific Railroa resident Robt. McKittrick Jones & Co. : 
W. FRANK CARTER ia ee 
St. Louis CH. A. LEMP Beactient 
Carter, Nortoni & Jones, Attorneys St. Louis 
Director National Bank of Commerce Vice Pres. Liberty Central Trust Co. J. SHEPPARD SMITH 
in St. Louis St. Louis 
HENRY DEISEL, Sr. WALTER S. McLUCAS President Mississippi Valley Trust Co. 
Lima, Ohio Kansas City, Mo. D. D. WALKER, Jr. 
President Deisel-Wemmer Co. Chairman of the Board, Commerce Trust Co. Sc. Louis 
THEOBALD FELSS F. O. WATTS 
Cincinnati, Ohio E. D. NIMS St. Louis 
President Felss Flour Milling Co. President Southwestern Bell Telephone Co. President First National Bank 


The Company of Opportunities 


MISSOURI STATE LIFE INSURANCE COMPANY 


M. E, SINGLETON, President HOME OFFICE, Saint Louis 
LIFE ACCIDENT HEALTH GROUP 
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ANNUAL STATEMENTS 

ESPITE what one may say or think 
D to the contrary, the insurance busi- 
ness is conducted upon a basis of very 
keen competition. So keen is this com- 
petition, im fact, that with the clese of 
each year practically the entire insurance 
world and the general public await with 
great interest the statements of the finan- 
cial and business gains made by each 
company during that year. Probably no 
advertising in the insurance papers gets 
more close attention than the first publi- 
cation of the annual statement of an in- 
surance company, Every one connected 
with the business, and especially the field 
men, are vitally interested in ascertaining 
the progress of the companies which they 
represent and nearly as much so in that 
of other companies. Some able mana- 
gers in big business now maintain that 
the trend of the times in advertising is 
distinctly against the use of figures by 
corporations indicating financial stand- 
ing. People on the whole are satisfied 
that the present day supervisory system 
provides adequate assurance of financial 
stability without the continued publica- 


tion of figures to prove it. They are 
much more interested in advertising 


which adds to their store of knowledge 
and indicates that the company is alive 
to the needs of its agents and policyhold- 
ers and is prepared to render real service 
to them. Such advertising is commonly 
spoken of as “human interest” advertis- 
ing, 

An excellent example might be pointed 
to in the messages of Darwin P. Kings- 
ley, president of the New York Life In- 
surance Company, which have appeared 
periodically during the past year. But, 
notwithstanding the interest which such 
advertising undoubtedly creates, the pub- 
lication of the company’s annual state- 
ment at the earliest feasible date in the 
year without doubt eclipses in interest 
any other advertisement which that com- 
pany or any other company can devise. 
Thereafter the figures become stale and, 
by comparison, of little or no real inter- 
est. Every company early each year, if 
it has made fair progress during the pre- 
vious 12 months, has a splendid oppor- 
tunity to attract attention to itself by 
displaying, in plenty of space in the in- 
surance journals, its annual statement. 
Thereafter it can resort to other forms 
of advertising to maintain that attention, 


WANT TAX CHANGE 


U. S. Senators Charge Favoritism to 
Life Companies 


BENEFITS TO STOCKHOLDERS 
CLAIMED 
Finance Committee Defends Present Pro- 
gram—Propaganda Hinted At 

Wasuinecton, D. C., February 1—Charging 

that s'ock life insurance companies had been 

made the “pets that the 

favorable tax status given them had inured 

the stockholders and not to 


“ ” of Congress and 
to the benefit of 
that of the policyholders, Senators King of 
Utah, Reed of Pennsylvania and Norris of 
Nebraska on January 29 had those provisions 
of the pending tax bill laid over until a later 
date at which time, it was intimated, amend- 
ments would be offered to put the companies 
on a par with all other corporations. 

The occasion for the attack was the submis- 
sion of the amendment made to the House bill 
hy the Senate finance committee when it re- 
pealed the capital stock tax and increased the 
corporation income tax from 12% to 13% per 
cent, which would limit the income tax on life 
insurance corporations to the present rate of 
12™% per cent. 

Concerted and well planned propaganda on 
the part of the companies, resulting in a flood 
of letters and telegrams when it became known 
that the income tax was to be raised, was re- 
sponsible for the continuation of the present 
rate on insurance companies, it was charged 
ky Senator Reed, although it was pointed out 
by Senator Smooth of Utah, chairman of the 
committee, that the companies had not been 
subject to the capital stock tax and to make 
them subject to the new income rate would 
e raising their taxes. 

Exemptions and rates now given the com- 


panies are in line with the policy adopted by 


Congress in the act of 1916, he explained, 
although, he added, he was not in favor of tha 
policy. 

There is no reason why the insurance com- 
panies should be favored over other corpora- 
Senators Reed contended, 
asserting that the benefits from the lighter tax- 
ation went to the stockholders and not to the 


and King 


10S, 


holders of policies, who were supposed to bene 
fit from the action of Congress. 

At the same _ time, Reed also at- 
tacked clause (a) of section 244, confining the 
sross income of life companies in the computa- 
tion of tax to income from interest, dividends 


Senator 


and ret‘s, excluding any profits which might 
be made on premiums. 

“There is a certain part of every life insur- 
ance premium that is paid in to cover cost of 
operation of the company, and there is a cer- 
tain further part that is a profit to the stock- 
holders of the company,” he told the Senate. 
“Both of those parts of each premium are by 


and keep the name of the company before 
the eye of the insurance public. 


7 





this provision wholly excluded from taxation, 
whereas all the operating expense of the com- 
pany is deducted from its income when the 
amount of tax is figured.” 

If the operating expenses are to be deducted, 
he declared, the companies should declare as 
income that part of the premium which went 
to pay the cost of operation, and he also 
charged that there is a profit in every premium 
and that it ought to be included in the com- 
pany’s income return. 

Congress has dealt to “leniently” with in- 
surance companies and has made “pets” of 
some of them, Senator King said, probably with 
a view to benefiting the policyholders but the 
result of this attitude has been to benefit the 
stockholders, while the policyholder is no bet- 
ter off than he was before the beneficial status 
was given the industry. 


Prudential Gives Dinner to F. C. Mann 


Edward D. Duffield, president of the Pruden- 
tial Insurance Company of America, and sev- 
eral other officers of that organization, will 
visit Boston this week to attend a dinner at 
the Westminster Hotel in honor of Frank 
Chester Mann, the Prudential’s manager in 
that city, who has rounded out twenty-five 
years of activity in that position. 

It was on February 1, 1901, that Mr. Mann, 
who had previous insurance experience, became 
manager in Boston. Until October, 1914, he 
conducted his agency in conjunction with two 
others in the city. At that time the business 
of the three offices was combined and placed 
in charge of Mr. Mann. His service since 
then has been marked by continuous progress. 

Mayor Malcolm E. Nichols of Boston and 
Judge Malcolm E. Sturtevant of Somerville, 
Mass., will be the guests at the dinner, which 
is to be held on Friday evening, February 5. 
The home offices of the Prudential will be rep- 
resented by President Duffield, Franklin 
D’Olier, vice-president in charge of administra- 
tion; George W. Munsick, vice-president in 
charge of agencies; Assistant Secretary E. J. 
MacIver, Assistant Secretary John H. Birkett 
and Supervisor Edward S. Andrews. 


Morrison Garst Heads Webster Life 

Des Mornes, Ia., February 1.—At the an- 
nual meeting of the Webster Life Insurance 
Company, Des Moines’ youngest life company, 
Morrison Garst of the Olmsted Insurance, 
Inc., was elected president, Tuesday. 

He succeeds Tom C. Bassett, organizer of 
the company and president since its organiza- 
tion date in April, 1923. 

Other officers elected were T. P. Sharp- 
nack, treasurer of the Greater Des Moines 
committee, vice-president; F. G, Redfield, 
secretary-treasurer. Directors include the of- 
ficers and S. H. Upson and Keith Merrill. 





Sun Life to Open New Building 
The Sun Life Assurance Company of Ca- 
nada will celebrate the official opening of its 
newly completed head office building at Do- 
minion Square, Montreal, next Tuesday. 
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Seventy-Sixth Annual Statement, January I, 1926 
ASSETS LIABILITIES 

Government, State and Municipal Oy TNO. oso kok hh iceewes $85,578,296 . 00 
Bonds, Par Value, December 31, IW OCHErARESERVES:. <..-<55 2s os Wee ee 1,155,915.67 

Bee reg eure ete ks yoo car all $30,413,649 .62 Policy Claims Reported, Proofs not 
(Market Value $30,680,859.62) | PE eee eee rer re re 232,797.00 

Other Bonds, Par Value............. 1,398,000.00 | Policy Claims Estimated to Exist but 
(Market Value $1,406,811.00) | MOI bien knee nae oes 130,000.00 

Mortgages, First Liens............. 44,574,374 . 38 I‘ndowment and Annuities in Process 
Policy Loans and Premium Notes.... 15,073,249. 43 | IIE ios i cho tae Se OM 59,709 .32 
Real Estate, Book Value............ 1,656,402 . 07 Contingent and Other Liabilities. .... 192,367 .30 
Cash in Banks and Office............ 829,228.31 Tanes Payable mm 1000... ......2%%; 495,095.28 
Interest and Rents Due and Accrued.. 2,288,872.05 Dividends Due and Unpaid.......... 205,660. 44 

Deferred and Unreported Premiums... 2,247,826.63 Dividends Held and Accrued Interest 
Due from Agents, (net)............. 2,202.38 LE ER Ten ae ee 561,980. 54 
Dividends Payable in 1926........... 4,642,604 .45 
ee $98,483,804 . 87 Deferved Diwidends..........2.054-: 49,112.67 
Mom-odmmrtted . . ... 0. ccc ce ene 8,995.11 General Surplus, Par Values......... *5,171,271.09 
| COE einai Ren te $98,474,809.76 ESE te eee er ee $98,474,809.76 





*General Surplus at Market Value $5,447,292.09 
*General Surplus at Amortized Value $5,495,286.72 


In 1925 the Company celebrated its seventy-fifth anniversary. Its history practically spans the period of 
life insurance development in this country. Of more than three hundred life insurance companies now doing 
business in the United States only eight were in existence in January, 1850, when Dr. Julius Y. Dewey, the founder 
of the Company, wrote the first policy. 

The leading men of Vermont joined hands to supply to a remote and sparsely settled community the benefits 
of what was then a little understood and an unappreciated service. ‘The early records disclose as their animating 
motives an altruism and vision creditable alike to their character and intelligence. 

Established as a strictly policyholders’ company, the early traditions have followed the National through 
the intervening years in its business penetracion of thirty-eight states. 

While its practice of liberalizing policy provisions have been far in advance of statutory requirements, and in 
important respects, like the early adoption of cash, loan, and paid-up values, has reflected the pioneer spirit of 
the founders, it has at the same time endeavored to emulate their thrift and conservatism in management and 
in investment policies. 


In 1925 
The Company paid for over 75 millions of new business, 20% more than in any other year; and of 
the issue 35.7% was on the lives of old policyholders; 
It received as new considerations for life annuities the sum of $1,036,808.53; 
It paid in dividends to policyholders $4,690,164.46, more by $986,814.13 than in any prior year; 
It has declared for payment in 1926 an extra dividend of 20% of the regular dividend in addition 
to the regular dividend itself. 
No policy ciaim is in litigation. 


Having had a favorable year as regards mortality, interest earned, and business written, the Company 
embarks on its seventh-seventh year better equipped than ever before in its history, both in the field and at the 
Home. Office, to meet the needs of the insuring public. 


MUTUALITY 


The National is a purely mutual company. All of its property belongs to the insured. ‘There is no stock, 
and the Company issues participating policies only. 

It has paid policyholders since organization $171,602,459.75, which, with assets to their credit, exceeds the 
premiums received by $22,328,150. 








On request a more detailed statement of the Company’s business will be supplied. 























Februa 


———_ 





J. R: 


Wins 


0’ 
Plan Ec 


LovuIsV 
Louisvill 
of the 
pany. & 
to the bit 
Judge R 
trol of tl 
terday w 
dent at 
directors. 

Mr. H 
posed M1 
a director 
at the a 
day. Alt 
action, J 
immediate 

Mr. D: 
of thirte 
Louisville 
faction. 
Hugh B. 
ors electe 
tive comr 
The enti 

The vc 
For Mr. 
Ky.; W. 
son, Owe 
field, Ky. 
Tex.; Ez 
Peter, Le 
ville; Hu 








Presider 





day 


I | 





February 4, 1926 


THE SPECTATOR 


Life Insurance 











J. Re DUFFIN RE-ELECTED 





Wins Signal Victory at Inter-South- 
ern Life Meeting 





OTHER OFFICERS RETURNED 





Plan Economies in Management—Partial 
Statement Issued 


LovisvILLE, Ky., January 28.—John E. Huhn, 
Louisville banker, to-day resigned as director 
of the Inter-Southern Life Insurance Com- 
pany. His resignation came as an aftermavh 
to the bitter fight between James R. Duffin and 
Judge Robert Worth Bingham to gain con- 
trol of the company, which was climaxed yes- 
terday when Mr. Duffin was re-elected presi- 
dent at the annual meeting of the board of 
directors. 

Mr. Huhn was one of the directors who op- 
posed Mr. Duffin for re-election. He had been 
a director less than a week, having been elected 
at the annual stockholders’ meeting last Fri- 
day. Although no reason was given for the 
action, Mr. Huhn asked that it take effect 
immediately. , 

Mr. Duffin was re-elected by a board vote 
of thirteen to eleven, defeating Attilla Cox, 
Louisville lawyer, candidate of the Bingham 
faction. His re-election was assured 
Hugh B. Fleece, one of the five “ 


when 
State” direct- 
ors elected Friday by the stockholders’ protec- 
tive committee, cast his vote against Mr. Cox. 
The entire directorate attended the election. 
The vote of the directors was as follows: 
For Mr. Duffin: J. A. Donaldson, Carrollton, 
Ky.; W. W. Moore, Louisville: D. C. Stim- 
son, Owensboro, Ky.; W. B. S:anfield, Mav- 
field, Ky.; George C. Summers, Wichita Falls, 
Tex.; Earl S. Gwin, Louisville: Edward F. 
Peter, Louisville; William FE. Massey, Louis- 
ville; Hugh B. Fleece, Louisville: Dinwiddie 


James R. DuFFIN 
President, Inter-Southern Life Insurance 
Company 








Lampton, Louisville; C. B. Nordeman, Louis- 
ville; M. M. Parrish, Gainesville, Fla. and 
James R. Duffin, Louisville. 

For Mr Cox: Isaac Thurman, Springfield, 
Ky.; R. P. Taylor, Winchester, Ky.; John E. 
Huhn, Louisville; Paul F. Semonin, Louis- 
ville; W. F. Paducah, Ky.; J. 
Guthrie Coke, Louisville; Lee L. Miles, Louis- 
ville; Ralph M. Barker, Carrollton, Ky.; Clark 
B. Patterson, Mt. Sterling, Ky.; Edward H. 
Attilla Cox, 


Bradshaw, 


Hilliard, Louisville, and Louis- 
ville. 

Each candidate voted for himself by an 
agreement entered into before the roll. 

The Duffin victory marked a complete rout 
of his opponents. The entire Duffin ticket 
swept to victory. In only one other case was 
there any opposition, that being the one for 
treasurer. ‘W. B. Stanfield defeated A. M. 
Wash, candidate for re-election, by a vote of 
14 to 10. 
rectors who voted for Mr. Cox voted against 
Mr. Wash. 
elected without opposition, are: W. W. Moore, 
first vice-president; J. A. Donaldson, second 
vice-president; C. B. Nordeman, secretary; J. 
M. Tucker, assistant secretary; A. M. Wash, 
assistant treasurer; Burton Van Dyke, actu- 
Dr. W. T. McKinney, medical director, 
and Elwood Hamilton and Ernest Woodward, 


It was not stated which of the di- 


Other officers, all of whom were 


ary; 


general counsels. 

A peculiar angle developed in the election of 
an executive committee, ten members of the 
Bingham faction being recorded as not voting. 
The vote of 14 
to o. It is composed of President Duffin, Earl 
S. Gwin, president of the Lincoln Bank and 
Trust Company, Louisville; William FE. Mas- 
sey, president of the Ryan-Hampton Tobacco 
Company, Louisville; D. C. Stimson, presi- 
dent of the D. C. Stimson Lumber Company, 
Owensboro; Hugh B. Fleece, president of the 


committee was elected by a 


(Concluded on page 15) 











Wi. W. Moore 


Vice-President, Inter-Southern Life Insurance 


Company 
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R. D. LAY’S PROMOTION 


Entire Business Career Spent in Ser- 
vice of National Life 





HAS HELD MANY OFFICES 





New President of Chicago Life Company 
Has Confidence and Respect of 
Every Associate 


At the annual meeting of the hoard of di- 
rectors of the National Life Insurance Com- 
pany of the United States of America, Robert 
D. Lay was elected president to succeed Al- 
bert M. Johnson, who becomes chairman of the 
board. 

In this simple announcement appearing in 
Tue Spectator last week lies a story of busi- 
ness success which again proves that there is 
romance in business. Mr. Lay has spent prac- 
tically his entire business life in the service of 
the National Life of the U. S. A. Just as he 
knows the company from the “cellar to the 
he has risen by sheer merit and un- 
remitting devotion from the lowest to the 
highest rung of the ladder in the organization. 


roof,” 


3eginning nearly twenty-five years ago as 
an employee in a minor position, he has never 
for a moment relinquished his interest in the 
upbuilding of the company. His success has 
been a matter oi logical sequence—the result 
of vision and giving of himself without stint. 
Steadily he has made a place for himself as a 
general utility man, then secretary, then vice- 
president and secretary and now president. 
He has worked early and late, day in and day 
out, doing anything and everything which has 
come to his hand. No job has been too trivial 
—no responsibility too great. 

During all these years he has been the man 
President Albert M. Johnson has relied upon 
to carry forward the development of the com- 
pany—every phase of the business, every de- 
partment has felt his direct and wise super- 
vision. Every company problem has been 
solved in the light of the facts and for the 
benefit of the institution and those, connected 
with it. He is a youthful, genial personality 
of even temperament, warm hearted and demo- 
cratic. More men—agents and associates—call 
him “Bob” than “Mister’—he has just 
naturally won the friendship and personal al- 
iegiance of every fellow worker. He is pro- 
gressive, a deep thinker, broad minded, pos- 
sessed of almost uncanny perception, a maker 
of agreements that he keeps—and expects 
others to keep. He is firm, but not stern— 
conciliatory, but never vacillating. He is one 
of the keenest and most practical financiers en- 
gaged in the life insurance business in this 
country today. His quick and sound judg- 
ment in financial matters has at all times made 
for the strengthening of the company’s posi- 
tion in the life insurance fraternity. 

Mr. Lay has no hobbies—no recreation— 
these he finds in his job. Every working 


moment has been given over to the institution 
which he now heads. 
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INTER-SOUTHERN LIFE INSURANCE 
COMP. Vv 


ANY TERRITOR 
~ west 


VIRGINIA 











In all the Realm of Preparedness 
( Next to 
Pe NNSYLVANIA 


“THE ROCK OF AGES” 


Comes the Bulwark of Life Insurance 








The Inter-Southern Life affords those who are looking about for their 
life work a three-fold profit for everything they do. 


A Profit in Money. 
A Profit in Service. 
A Profit in Gratitude. 








If you have vision, 
If you believe in yourself, 
If you believe in earnest effort 


then in this territory of ten states, somewhere there is a place and a 
plan for you with this Company. 


Inter-Southern Life Insurance Co. 
Louisville, Ky. 
Is A Good Company 


Clean - Strong - Progressive 
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THE LINCOLN NATIONAL LIFE They’ve Got the Goods 


» INSURANCE COMPANY 


. A commercial salesman with hundreds of 
“Its Name Indicates Its Character 


items in his line, offers possibly only one to 
FORT WAYNE, INDIANA this customer, and a certain few to another, 
according to his knowledge of what will ap- 
peal. But it takes all of them to arouse the 
Insurance Paid For in 1925. .$118,402,237 interest of all his customers. He must have 
the goods. 





Insurance in Force December 


ee eee 404,061,000 A Peoria Life agent has the goods; partici- 


pating and non-participating policy contracts; 
double indemnity and income disability bene- 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- 
tractive Peoria Life features. 


Assets at close of 1925....... 30,254,000 


Growing reasons why it pays to 


He need never display all his wares to win 














LINK uP (wine rt (LINCOLN) one prospect. But having them all, he is 
i aaa vee prepared to meet any emergency, to satisfy 
any need. 


The Lincoln National Life Insurance Co. 
kab: Masse: Inblontes Bie Charsease” Peoria Life Insurance Company 
Lincoln Life Building FORT WAYNE, INDIANA Peoria, Illinois 
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METROPOLITAN LIFE DINNERS 
Managers Gather Saturday Night—Unique 
Function of Group Department 


The culmination of the three-day sessions of 
the managers of the Metropolitan Life Insur- 
ance Company, held at the home offices in New 
York was a huge banquet held at the Hotel 
Astor with over 1500 in attendance. Presi- 
dent Haley Fiske presided and the chief 
speakers were Richard Bedford Bennett, of 
Calgary, Canada, a former M. P.; Sir Arthur 
W. Currie, president of McGill University, 
Montreal, and James A. Beha, Superintendent 
of Insurance of New York State. Both of the 
Canadian speakers gave high praise to the 
ideals maintained and the humanitarian service 
rendered by the Metropolitan Life. 

Mr. Beha briefly referred to some of the 
outstanding services of the company to pol- 
icyholders, citing particularly the small amount 
of money spent in contesting claims in com- 
parison to the huge sum paid out. 

Many guests were present at the dinner, in- 
cluding several high insurance officials. The 
galleries were crowded with wives of the of- 
fcers and managers, including Mrs. Fiske, who 
was greeted with an ovation as she took her 
seat. 


Group DEPARTMENT FUNCTION 

Earlier in the week the group department of 
the company held a unique dinner which was 
evolved in the mind of James E. Kavanagh, 
second vice-president in charge of the group 
department. Mr. Kavanagh sent out invita- 
tions to a large list of executives of com- 
panies which have group policies with the 
Metropolitan or were considered good pros- 
pects. Some of the most en-husiastic policy- 
holders were asked to speak and the result 
was that several policies were actually sold 
at the dinner and several excellent prospects 
were secured. 

The dinner was unique in that it brought 
together a number of men of the caliber of 
Mr. Loree, president of the Delaware and 
Hudson Railroad, at the invitation of a cor- 
poration for the admitted purpose of doing 
business with the guests or of asking them 
to boost the Metropolitan, Tt 
qualified success. 


Was an un- 





STAGES BIG EXHIBIT 
Policyholders’ Service Bureau of Metro- 
politan Life Proves Value 
The exhibit staged this week by the Policy- 
holders Service Bureau of the “Metropolitan 
Life Insurance Company, at its home office in 
New York City, proved beyond a doubt that 
the service rendered hy the Bureau was a real 
one in the true sense of the word. The ex- 
hibition, which is devoted to showing the ser- 
vices rendered in connection with group insur- 


. A - a a 
nce, is at once clear, concise, interesting and 
convincing, 


The display consists of a number of panels 
which, for the sake of clarity and force, are 
stouped under three sections, showing services 
M connection with business administration, pro- 
duction and sales. 


In addition there is a sup- 


EXTRACTS FROM THE STATEMENTS OF LIFE COMPANIES FOR 1925 
The following figures from the statements of life insurance companies, covering the year 1925, have been compiled from returns made direct 


to The Spectator: 


Total 
Admitted Surplus to Total 
Name and Location of Company Assets, Policy- Income 
Jan.1,1926 holders* 

Acacia Mutual, Washington. DoCiccccc 9 cccscusd ~Secunsse sana vec 
AGUSTIN cae cccccccacdexee. ~soceeeas. “vadeauee. cvawaiuaee 
American Life, Detroit...........+++++ $10,394,128 $444,561 $2,993,568 
Atlas Life, Tulsa, Okla..............-+ 907,735 545,668 668,762 
Business Men’s Assn. of Am., Kan. City. 3,233,262 828,553 4,149,212 
California State, Sacramento........... 9,061,918 962,536 3,119,128 
CORSE ENG, TOON cccrcccccccsecde, erasers Seentdae  sepecces 
Cedar Rapids, Cedar Rapids, Ia........ 2,618,181 250,344 649,790 
CONSE CUMS OR EIR cc cccccicvensee. xexeashe . Bieeceun  voxcwude 
Columbus Mutual, Columbus.......... 8,268,748 ai: ere 
Confederation Life, Toronto, Can....... Cay, s) —_——e 10,796,685 
Connecticut Mutual, Hartford.......... 131,218,594 9,808,303 27,228,628 
Equity Life, Omaha, Neb.............. 418,419 141,437 189,798 
Farmers National, Huntington......... 2,936,997 471,545 1,106,517 
Fidelity Mutual, Phila................. 65,619,511 3,501,445 15,940,202 
Great Southern, Houston.............. 17,776,184 1,762,753 4,051,596 
Guarantee Fund, Life Assn., Omaha.... Ce easeceae!  oaaasaee 
Guaranty Life, Davenport............. 3,271,455 180,348 1,072,064 
PROWae Filme NGUE NONE i uccccsvecncctee? deceasae seduce. . waadectes 
TINGOTIAL Dale PONOUM cs crete eae vecn, cavecedan) - secducte. Jeuaueaan 
Indianapolis Life, Indianapolis......... 5,475,000 494,218 1,885,319 
Kaskaskia Life, Shelbyville, Ill......... 183,624 176,567 24,840 
Kansas Life, Topeka. ...........+++00. 2,037,943 $643,611 577,461 
Knights Life, Pittsburgb...............- 1,688,050 247,729 891,536 
Lamar Life, Jackson, Miss............. 3,800,396 265,000 1,590,360 
Life Ins. Co. of Va., Richmond, Va..... 46,562,667 6,622,575 12,828,556 
Lincoln Liberty, Lincoln..............- 974,720 249,583 523,781 
Lincoln Nat’l, Fort Wayne, Ind........ 30,254,054 2,500,000 12,695,549 
London Life, London, Ont............. a Se om er rere 
Louisiana State, Shreveport............ 1,576,080 385,255 434,454 
Massachusetts Mutual, Springfield...... 230,502,680 15,032,474 57,593,747 
Mass. Protective, Worcester, Mass...... 525,594 337,698 223,786 
Metropolitan Life, New York City..... 1,854,657,482 104,600,037 531,228,444 
Michigan Mutual, Detroit, Mich....... 20,356,463 1,929,300 4,279,010 
Midland Mutual, Columbus, O0......... 11,218,930 649,589 3,103,443 
Midland National, Watertown.......... 4,074,661 610,698 1,074,855 
Midwest Life, Lincoln. .............++. 3,356,951 400,976 945,721 
Missouri State, St. Louis.............- 62,000,000 =«........ 21,000,000 
Wontae bile HOMNOG cn cn ecoseduce- — encdcnee  Aevewwata “daueuaas 
Mutual Life, New York City........... 746,207,035 53,280,203 ........ 
Mutual Benefit, Newark, N. J.......... 419,666,512 19,202,481 87,072,176 
Nat’! Guardian, Madison, Wisc......... 3,488,059 544,700 1,143,789 
National Life, Montpelier.............- 98,750,831 5,447,292 21,528,205 
New England Mutual, Boston.......... 168,122,494 11,094,649 36,669,981 
New York Life, Now YOR CHG sc ccescs cesscece 8 “eecmoesa 266,781,460 
Northeastern Life, Newark, N. J....... 113,707 110,668 126,837 
Northwestern Mutual, Milwaukee...... 678,201,510 ........ 138,352,065 
Northwestern Nat’l., Minneapolis‘ Minn. 21,650,980 1,255,529 7,116,969 
Pacifie Mutual, Los Angeles, Cal........ TORATROOS lkkkcicca «hs sete 
Penn Mutual, Philadelphia, Pa......... Bice) ere 69,285,425 
Peoria: Life; Peovit. ..sci<s-ccncesesace 11,110,295 505,644 4,250,241 
Provident Life, Bismarck, N. D........ 1,723,591 381,783 569,020 
Provident Mutual, Philadelphia, Pa..... 174,291,000 12,230,000 37,012,000 
Piudowtiat, Newark: Nedecciccccscoeve <cdosswe  Senvguse, “udeweve 
Reinsurance Life, Des Moines.........- 1,663,119 1,000,000 514,055 
Hise Exits PRIMER coc ccccuccoccs vceeadenn ‘seacnatene -scemeses 
oe Re COTTRELL CEE TIS: 8,623,338 Cree 
Rockford Life, Rockford, Ill............ 1,706,846 143,154 535,149 
Seaboard Life, Houston............++6 385,242 378,327 $408,803 
Southeastern. Greenville, S. C.......... 2,775,327 220,202 820,730 
Southern Aid Society, Richmond........ 863,214 817,515 870,072 
Sonn, Diss oa cc wise cccvedeoses 11,039,404 800,123 3,214,567 
State Mutual, Worcester.............+. 99,243,237 6,802,025 20,614,282 
Travelers, Hartford..........cecceceee 380,254,840 31,538,637 ........ 
Unien Contenl Creagh ccccccccsse 8 86 cdccceee 80 ss atancs, “saeus 
United Fidelity Life, Dallas, Tex........ 1,041,641 353,002 610,853 
United Life & Accident, Concord, N. H... 4,222,932 900,958 1,697,359 
United States Life, New York.......... 6,484,000 i |”, eRe 
Universal Life ,St. Louis........e+eeeee 136,225 122,823 214,569 
West Coast Life, Ca WUMNGMEO scecccce. viddcads “eeeecess “adangada 
Wisconsin Life, Madison..............- Rea) exeeuanes 579,748 
Wisconsin State, Madison.............. 159,693 17,609 35,623 


*Includes capital. 


cipital stock and surplus. ¢ Group. a Ordinary. 6 Industrial. 





Total New 

Disburse- _ Paid-for 
ments Insurance 
aucwares $37,380,600 
<engeess 909,916,426 
$1,771,137 13,225,332 
482,044 6,196,225 

3,562,657 16,974,306 
2,045,340 11,846,975 
avenarasa 128,563,000 
343,146 136,185 
axkaseas 15,573,000 
wimelliaes 40,484,133 
17,437,001 104,169,625 
103,110 1,515,000 
614,669 8,522,688 
034,600,268 
11,062,672 51,111,054 
3,855,198 c1,299,750 
” 645,660 9,165,286 
Sascueee 40,280,673 
‘41,118 "502,900 
317,813 6,634,753 
545,724 a2,342,250 
09,714,073 
979,011 13,841,329 
8,397,315 a15,990,738 
642,616,387 

352,119 5,500,000 
7,244,427 118,018,737 
383,500 

* 252,249 2,473,454 
32,373,938 205,729,553 
a7,815,000 

93,656 7,794,750 

309,917,002 


3,132,582 
1,614,664 


663,278 
625,442 


57,235,660 

582,804 
17,232,010 
23,559,379 


15,057 
71,840,575 
4,524,805 


407,019 


330,216 
23,084 


532,554 


783,786 
1,854,408 
13,608,330 


603,424 
1,101,556 


352,931 
13,665 


Total In- 
Insurance 
in Force, 





Increase 


Over 
Jan. 1, 1926 Jan. 1, 1925 


$196,124,000 
2,495,741,615 
809,525 
19,051,191 
26,119,075 


65,313,886 
578,660,000 
17,599,610 
69,640,000 
80,435,382 


206,717,691 
608,770,230 
959,300 
34,699,013 


318,331,024 
146,056,525 
167,089,250 

34,301,554 
281,338,015 


195,068,289 
"502,900 
18,052,560 
28,442,508 


47,001,719 
292,834,191 
14,130,000 
404,061,193 


211,000,000 
14,326,618 
1,286,309,867 


8,864,250 


$21,460,089 
527,844,147 


1,477,735 
10'306,575 


6,038,857 
92,980,224 
1,055,601 
7,340,490 
8,138,468 


22,236,889 
67,501,305 
854,000 
3,424,408 


25,860,285 
14,011,346 

4,142,677 
20,807,601 


19,000,033 
9,320,476 
4,012,882 
4,233,286 


9,382,015 
19,294,516 
2,869,784 
58,884,861 


31,053,199 
439,067 
134,821,896 


6,493,450 


a1,113,877,977 5,959,507,749 651,620,674 


b1,344,380,095 65,013,452,116 6661,201,717 


493,884,557 c1,124,286,927 261,939,632 
1 


22,436,940 118,245,271 6,244,691 
13,521,733 74,476,527 7,962,451 
188,000 28,626,000 3,954,403 
3,402,299 22,123,238 1,081,901 
§137,000,000 000,000 48,787,687 
10,809,620 42,929,071 5,289,662 
onewdans 3,255,615,753 246,624,141 
238,598,907 1,935,188,845 151,188,534 
7,323,305 31,238,791 4,215,974 
75,462,293 462,130,851 40,564,992 
117,647,075 857,429,816 76,344,849 
844,801,100 5,219,083,929 523,979,734 
211,500 (i) eco 
358,381,851 3,100,756,578 221,732,694 
039,614,904 212,399,698 17,033,027 

c2,606,262 
98,372,610 586,249,747 48,935,020 
206,370,301 1,469,898,900 110,058,716 
26,015,353 112,046,432 11,338,349 
3,555,490 15,179,262 2,337,340 
102,483,000 757,589,000 52,232,568 
833,223,247 a4,006,509,048 a513,147,776 
b1,106,205,494 64,988,647,316 b482,121,348 
268,750,189 365,992,438 216,172,272 
19,348,898 47,642,05 6,588,369 
72,819,000 322,818,395 37,533,491 
gaventee 67,472,792 7,406,536 
6,244,385 18,249,759 3,077,346 
1,300,840 EMME . kcscics 
a6,343,403 29,053,155 2,017,599 

€267,333 
62,343,095 7,897,483 ....... - 
25,025,995 tA Bee 
66,205,575 472,826,603 41,857,285 
981,348,607 3,382,367,966 567,069,434 
184,000,000 1,215,000,000 112,808,108 
6,318,607 20,121,245 2,004,057 
13,293,189 44,768,907 6,975,605 
5,214,000 29,083,000 1,394,507 
144,500 ae 
24,692,600 88,500,000 11,441,832 
2,647,786 14,213,382 1,154,781 
197,000 TR lkaicahes 
§Includes group. {Includes 


Capital stock was reduced $209,550 and returned to stockholders in cash during 1925. 








plementary display listing helps given by the 
Bureau to the Metropolitan’s field men in plac- 


ing eroup policies. 


The panels, all of which are triumphs from 
an advertising point of view, are in the main 


if 


illustrative of the Bureau’s work in the form 
of business helps to clients and educational 
helps stich as booklets, and generally add a 
convincing argument in the shape of a letter 
from some company acknowledging the service. 
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1925 SHOWS BIG GAINS 


WEST COAST LIFE’S PROGRESS 


RESULTS FOR 1925—TWENTIETH YEAR 





SUSE RNAS Dp gC 1S CS eee nr Ci a ee Se $88,760,346.00 
INCREASE IN FORGE 1925 (15%) ... 5 wc ccs cee Gene ncnncdsseneeue 11,702,178.00 
See SE eo Be. Bia koh ew se AAT Goose RG Oi peas 24,897,666.00 
MI IE RRM on socio SoC gage Ssclins O Al a i vases ai oaen ea wen alot 12,175,912.03 
Uh re a OY RS Ea 6 0 5 re er 1,526,343.72 
CPCP ASS OC ee Og 2 Un ee 713,895.03 
DPB Se CC | UR ee eran Str 105,558.62 
SURES TO POLICVROLEDERS. 2 occ s os cnc 5 os ecw oe cee eae ee wrens 1,675,118.57 
RUS CSRS TR ARN occ oo ecco: asco a Sigciovele e1G-B0 wl obi a pieneitiala % ois eiddereis 163,004.72 
BALANCE SHEET DECEMBER 31, 1925 
ADMITTED ASSETS LIABILITIES 
First Mortgage Loans (secured by property ap- Reserve on all outstanding Policies........... $10,148,972 .72 
DEAIGEM AL BOjG10,7 90)... occ coc ccnesennnes $4,090,229 .41 Reserve for losses incurred................... 150,961 .64 
Bonds and Stocks owned... .........0..0060- 3,945,404 .32 Interest and Premiums Paid in advance....... 69,261 .57 
Policy Loans and Premium Notes (Within Re- Reserves for taxes payable during 1926........ 92,303 .44 
RAINED Ce rE ws Ne REL Uh cence a-Si oke Ft he 2,514,728 .81 Sundry Liabilities Reserve................. : 39,294 .09 
Home Office Building and Other Real Estate... 893,736 .03 Cantal Stock. oc. caisip es csieale $500,000 . 0¢ 
RUUD ENE BOTTA <5 cco esos as. + eee cd ore belo oes 33,925 .00 Assigned Surplus (Deferred and 
Net Premiums outstanding and deferred (Se- Annual Dividend Funds)...... 461,223 .54 
cured by Tegal Reserve)... 0.0... .0.60860% 592,148 .02 Unassigned Surplus............. 713,895 .03 
Interest and Rents due and accrued........... 129,928 .40 Surplus to Policyholders.................. 1,675,118.57 
Cash in Banks and in Office. ........... . s+ 358,995 .98 ——————— 
ROBSON MENG RES oer ep hU woos cae a tags Kuaveen torre 17,416 .06 CS U7 oe meee Raa ee Se $12,175,912.03 
TOTAL ADMITTED ASSETS........ $12,175,912.03 


WEST COAST SERVICE EMBRACES PAYROLL DEDUCTION, NON-MEDICAL, GROUP LIFE AND - 
DISABILITY INSURANCE, GROUP WHOLESALE INSURANCE, BANK DEPOSITORS’ PLAN, 
SUB-STANDARD BUSINESS AND COMBINATION WEEKLY ACCIDENT AND HEALTH 


OPERATES IN FOURTEEN STATES HOME OFFICE, SAN FRANCISCO, CALIFORNIA 















Fa==—ee=HE services of our Research, 
CA 8G3]/ Art, and Advertising Depart- 
a,j ments are at the disposal of 
Zi, Insurance Companies that are 
¥4| interested in Sales Extension. 
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THE DIARY PUBLISHING CORP. 
529 West 42nd Street New York 
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pusiness Mens Assurance Breaks All Its 
Previous Records 


Last year was the best one in the history of 
the Business Mens Assurance Company of 
Kansas City, Mo. It made fine advances in 
all items indicative of growth and progress, 
among them having been the following: In 
new life insurance written, $6,938,411; in life 
insurance in force at end of year, $10,308,490; 
in accident and health premium income, $210,- 
g10; in assets, $640,845; in surplus to policy- 
holders, $174,254; in total income, $597,351, 
and in amount paid policyholders for claims, 
$177,285. 

The company closed last year with life in- 
surance in force to the amount of $26,120,990, 
and with admitted assets of $3,233,262, its 
surplus to policyholders having been $828,553. 
Last year the new life insurance written ag- 
gregated $19,380,249, and the premium income 
on accident and health insurance was $3,302,- 
351, the total net income having been $4,149,- 
212. Payments to policyholders for death and 
disability benefits amounted to $1,787,074, 
bringing the total paid policyholders since or- 
ganization up to $10,787,656. 

A record of consistent gains has been made 
by this company, each year’s results having 
been greater than the one before, and the year 
1925 was the greatest of them all. 

The company is planning to enter more 
States and increase its field force during the 
current year. It is anticipated that new 
branch offices at Seattle, Wash., Nashville, 
Tenn., and Louisville, will enable the 
company to further extend its usefulness and 
enable it to render a higher degree of service 
to its agents and policyholders in the fields in- 
dicated. Among the plans of insurance writ- 
ten by the Mens Assurance Com- 
pany are the salary investment plan for both 
life and combined life, accident and health in- 
surance; non-cancellable and guaranteed re- 
newable disability contracts with annual, semi- 
annual or quarterly premium payments, and a 
new low rate, preferred risk policy at approx- 
imately ten per cent lower premium rates than 
under the regular ordinary life form. W. T. 
Grant, president of this enterprising company, 
and his able associates, merit congratulation. 


Keys 


3usiness 





Agricultural Life’s Continued Progress 


The Agricultural Life Insurance Company 
of Bay City, Mich., has added another pros- 
Perous year to its pyramids of progress. In 
1925 it again increased its assets, reserves and 
instirance in force, having made a gain in as- 
sets of over $320,000, increased its reserves by 
nearly $300,000 and increased its insurance in 
force by nearly $1,700,000. The company re- 
Ports assets as of December 31, 1925, of 
$1,881,523, with a policyholders’ surplus of 
$332,514. Its policy reserves now amount to 
$1,549,009 and its insurance in force has grown 
to $15,328,000. The company operates in 


Michigan, Pennsylvania, South Dakota, North 
Dakota and Florida, and since its organiza- 
tion has paid to policyholders and other bene- 
ficiaries the sum of $507,184. 





West Coast Life Continues to Progress 


In 1924 the West Coast Life Insurance 
Company of San Francisco made a fine record, 
and in 1925 it continued the rapid rate of prog- 
ress: established in the preceding year. The 
new paid for insurance in 1925 was $24,900,000, 
and the increase in insurance in force registered 
was $11,702,000. The new business last year 


was about $1,000,0co more than in 1924, but 
was more than twice as large as the paid for 


business of 1922 and over three times that of 
1921. The business in force at the end of 1925 
was $88,760,000, cr nearly twice as much as 
was outstanding at the end of 1921, so that 
the company has nearly doubled its business in 
four years. As of December 31, 1925, the 
company’s admitted assets were $12,176,000, or 
more than double the assets at the end of 1920 
and $1,526,000 more than at the end of 10924. 
The unassigned surplus now amounts to $713,- 
&95, indicating an increase for the year of 
$105,558. The total surplus to policyholders, 
including capital, unassaigned surplus and sur- 
plus assigned for policy dividends, amounts to 
$1,675,000, or an increase for the year of 
$163,000. 

The West Coast Life writes payroll deduc- 
tion, non-medical, group iife and disability in- 
grcup wholesale insurance, bank de- 
plan, substandard business and com- 
weekly accident and health, and now 
fourteen States. The officers of 
institution are: John A. 
chairman of the board of directors; 
Victor Etienne, Jr., president; Gordon Thom- 
secretary; G. M. Limback, assistant 
secretary. 
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Colonial Life Steadily Growing 


The record of the Colonial Life Insurance 
Company of America, Jersey City, is one of 
s‘eady and consistent growth. Last year the 
company’s new paid-for business, $27,326,552, 
was the greatest written in any year in the 
company’s history, and it brought the amount 
of insurance in force up to $83,240,401I—an in- 
crease of $7,832,307. The assets increased 
over $1,040,000 last year, now amounting to 
$10,290,122, and the net surplus advanced over 
$72,000 to $713,193, after the reserve funds for 
policyholders had been increased by more than 
¢975\000. The total income of the Colonial 
Life last year exceeded $4,000,000, and its pay- 
ments to policyholders were $1,165,000, mak- 
ing the total payments to policyholders since 
organization $11,060,905. The number of Colo- 
nial Life policies in force is 477,808, and there 
are only twelve American companies that have 
a greater number of life insurance policies in 
force than has the Colonial. A large propor- 
tion of the company’s assets is represented by 
mortgages on real estate, bonds and cash, and 
its policy reserve is $8,519,782. After provid- 
ing for all obligations, there remains a policy- 
holders’ surplus of $1,613,193, including $900,- 
ooo capital. President E. J. Heppenheimer 
and the other officers of this progressive com- 
pany are entitled to congratulation upon its 
strength and progress. 
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Penn Mutual Life Had Fine Year 


In its 78th annual statement, covering the 
year 1925, the Penn Mutual Life Insurance 
Company of Philadelphia presents data re- 
flecting its fine record for the year. It issued 
more policies for a larger aggregate than in 
any year since its organization in 1847, and its 
dividends last year were the largest the com- 
pany has ever made. Likewise, the increase in 
assets was the largest made in any single year 
in its history and its surplus was enlarged in 
proportion to the increase in outstanding risks. 
Its new insurance last year aggregated $206,- 
370,301, an increase of $10,483,401, and it 
closed the year with $1,460,808.900 of in- 
surance in force. Total payments to policy- 
holders and beneficiaries were $36,322,075, in- 
cluding $11,585,695 of dividends to policy- 
holders. The assets, December 31, 1925, 
amounted to $314,304,341, an increase of 
$23,323,820, and the surplus amounted to $24,- 
034,174, an increase of $3,009,322. The Penn 
Mutual has again increased its dividend sched- 
ule to become effective May 6, which is the 
beginning of the company’s dividend year. 
President William A. Law and the other offi- 
cers of the fine cld company merit congratula- 
tion on the results of the year. 


Pan-American Life Shows Good Gains 


Excellent advances were made in all out- 
standing features of its statement for 1925 by 
the Pan-American Life Insurance Company 
of New Orleans. Its admitted assets now 
amount to $16,246,085, an increase of over 


$1,900,000; its legal reserve has grown by 
more than $1,700,000, now amounting to 
$13,813,016, and its policyholders’ surplus, 


amounting to $1,873,960, also shows a_ sub- 
stantial increase. Its insurance in force in- 
creased nearly $18,000,000 and now amounts 
to $144,276,609. Among the company’s re- 
sources are noted first mortgage loans on real 
estate, $7,980,921; bonds valued at $3,864,664; 
policy loans and liens, $2,225,971; cash, 
$495,570, and real estate, $350,557. Among the 
liabilities, in addition to the legal reserve and 
reserves for other obligations, there is a sur- 
plus apportioned for contingencies of $18,000, 
which is not included in the policyholders’ sur- 
plus. President Crawford H. Ellis and Vice- 
President and General Manager E. G. Sim- 
mons merit congratulation upon the outcome 
of the year’s business. 


United States Life Appointment 

Paul C. Boyd, who since November, 1923 has 
been assistant supervisor of agencies at the 
home office of the United States Life Insurance 
Company, has resigned as of February first, and 
will act as general agent of the company for 
Greater New York. 

Mr. Boyd’s activities in the supervisory field 
of the United States Life were concentrated in 
the Eastern agencies, particularly those in New 
York, New Jersey, and Pennsylvania. 

The change allows him to be more at home, 
and to build up a personal business. 
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A NEW BOOK 


By 


WILLIAM ALEXANDER 


ON 


INCOME 
INSURANCE 


This book deals in a novel way 
with this important subject. 


Agents who have sold Income In- 
surance, and those who have failed 
to sell it, will find it invaluable. 


It demonstrates the fact that what 
is best for the family is best also for 
the agent—that agents who offer 
Income Insurance in appropriate 
cases make more money than those 
who do not. 


It emphasizes the fact that preach- 
ers, doctors, artists, 
writers and other men who lack 
business training are as incom- 
petent to take care of their money 
as women, and that if women were 
trained they would be as competent 
investors as business men. 


teachers, 


It proves that women suffer less 
from get-rich-quick swindles than 
through investments that appear 
to be conservative, but are not, 
or which deteriorate after purchase. 


One chapter in this book contains 
a longer list of good income selling 
points than has ever before been 
gathered together. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: Publishers 135 William Street 
Insurance Exchange NEW YORK 
















PLANS FOR LIFE CONVENTION 
National ‘Association’s 1926 Program for 
Average Writer 

E. J. Berlet, chairman of the publicity com- 
mittee of the Philadelphia Association of Life 
Underwriters, which is arranging the 1926 con- 
vention of the National Association of Life 
Underwriters, announces that it will not be a 
high-brow over the heads-of-those-present type 
of convention. Great care is being exercised 
by the program committee to schedule speak- 
ers and arrange topics which will be helpful 
to the average life underwriter. How to write 
more policies and how to write bigger poli- 
cies will be the general trend of the conven- 
tion. 

Many underwriters who otherwise would not 
be able to go should arrange to make sure of 
their attendance by immediately making their 
first monthly or weekly payment to the Con- 
vention Savings Club Fund of their local 
association. Double the payment and take 
“the wife.” You know there is no place where 
she would rather spend a vacation than in At- 
lantic City “by the merry sea-waves.” 

Aside from the educational value of attend- 
ance at the convention and the “thrills” of a 
vacation at Atlantic City, Frederick G. Pierce, 
general chairman, directs attention to the fact 
that Philadelphia is ahum with busy prepara- 
tion for the Sesqui-Centennial. There will 
be much of educational divertissement. 

Japan purposes to stage an exhibit in silk 
bevond parallel. Silk—from the worm through 
all its intricate stages of development to the 
incomparable fabric of kings and queens—will 
be shown. The whole silk-creating industry 
is to be visualized in Philadelphia and will be 
a school for the silk trade of the whole earth. 

It is said that Henry Ford is going to out- 
class any mechanical display ever seen at a 
world exhibition. His wonder-working achieve- 
ments make that prediction easily possible of 
fulfillment. 

Baldwin’s the greatest single builder of 
locomotives on earth, have taken $50,000 worth 
of Sesqui space to demonstrate its manufac- 
turing abilities. Baldwin’s expect to operate 
a private bus line to the Sesqui grounds. 

The country has just seen the creation of a 
$400,000,000 bread company. An _ extraordi- 
nary exhibit will be the road from wheat to 
bread. This and the other exhibits mentioned 
here are not to be puny or small-fry affairs, 
but on a grand scale. 

The Philadelphia Electric Company is pre- 
paring for a system of superelectric display. 
This will easily beat anything in that line ever 
seen in the world. 

One of the most novel shows will be that 
of the evolution of the American Navy. Since 
within gunshot of the Sesqui is the Philadel- 
phia Navy Yard, one of the greatest in the 
world, this exhibit will have a background of 
surpassing interest. Our country’s and the 
world’s largest seaplane factory is a part of 
the navy yard, and will be a further enrich- 
ment of the naval display. 

The United States Government will use both 
the Delaware River and the air to show the 
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BANG! 


New Territory— 
New Opportunities 


Have just opened Pennsylvania 
and California and have a number 
of very desirable openings for 
good men. Special Agents and 
District Managers can make fine 
connections. Also some good posi- 
tions open in Michigan, Indiana, 
Illinois, Kansas and Missouri. 


Address communications direct 
to Home Office, South Bend, Ind. 


Income Guaranty Company 


(STOCK COMPANY) 











latest and most novel factors which enter into 
modern naval warfare. 

There will be an Indian village at the Sesqui 
of hundreds of aborigines. Few persons liy- 
ing ever saw so many in one place. And the 
Indians will not only be real but they will live 
as the Indians on the frontier dwell—eat, cook, 
dance and wear the true Indian costumes of 
many representative tribes. 

It cannot be stated definitely, but Jules Mast- 
baum, of the Stanley Company of America, is 
expected to do something in the way of a mov- 
ine picture novelty which will rival in inter- 
est for the public Hollywood itself. This is 
a wholly new field, so far as American world 
fairs are concerned. 

And the part which radio may be expected 
to play can be left to the imagination. That 
will be another entirely new thing and one 
which cannot fail to draw and hold crowds. 


Will Conduct Drive Against Twisting 

Topeka, Kan., February 1.—William 8 
Baker, Kansas Superintendent of Insurance, is 
going to try to drive the twisting imsurance 
agents out of this State. And he expects the 
life insurance companies doing business in the 
State to aid in the effort. For some time there 
have been complaints coming in. 

One or two companies are said to have been 
forced to return policies which were written 
by twisting agents operating in this State. Mr. 
Baker has sent a letter to all of the life insur- 
ance companies and to all of the general agent's 
liensed in Kansas serving notice that the de 
partment will seek the cancellation of the 
licensed in Kansas serving notice that the de 
in this State. The letter indicates that the de 
partment expects to receive the help of the 
companies in driving out the crooked agents 
because it is believed that twisting is  respot 
sible for much of the opposition which the 
honest agents find in some communities and 
from a considerable number of people. 
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James R. Duffin Re-elected 
(Concluded from page 9) 


Bankers Trust Company and the Bankers 
Mortgage Company, Louisville, and Edward 
F. Peter, director of the Liberty Insurance 
Bank, Louisville. 

The meeting originally was called for 10 
o'clock, Kentucky Insurance Commissioner 
Shelton M. Saufley was detained in Frankfort 
and wired that he would be late. Both fac 
tions then indicated that they had several im- 
portant matters which should be attended to 
and the meeting was adjourned until 4 o’clock. 
The meeting opened with the six new direct- 
ors being sworn in. Judge Donaldson nom- 
inated Mr. Duffin for the presidency and the 
nomination was seconded by Mr. Stanfield. 


Although it had been expected that the di- 
rectors would make known their plans for re- 
moving the impairment fixed by the report of 
Ernst & Ernst, the matter was not. discussed. 
The Insurance ‘Commissioners at a meeting 
with the directors in Chicago, December 8, 
were granted sixty days’ time to submit a pro- 
gram readjusting the company affairs and plans 
for removing the impairment. 

It is expected that a special meeting of the 
board will be called soon to announce these 
plans. 

kok Ox 

LouisvILLE, Ky., February 2—Despite in- 
ternal strife and factional difficulties the year 
1925 proved a successful one for the Inter- 
Southern Life Insurance Company, according 
to the report of W. W. Moore, first vice-presi- 
dent of the company, read to the stockholders 
at their recent annual meeting here. Although 
the report is not official and accurate figures 
can not be obtained until the financial state- 
ment for the year has been completed, no 
marked variances anticipated in Mr. 
Moore’s figures and the official ones. 

Comparing the principal items of assets it 
is found that real estate owned by the com- 
pany was $3,540,237 in 1925, as against $3,- 
509,243 in 1924. Collateral loans held at the 
close of 1925 are listed at $1,330,104, as against 
$280,705 in 1924. Comparisons of other as- 
sets as shown in the vice-president’s report are 
mortgage loans $4,406,505 in 1925, against $4,- 
290,561 in 1924; bonds, $413,783 in 1925, against 
$234,358 in 1024: $50,772 in 10925, 
against $58,272 in 1924; policy loans, $2,648,- 
630 in 1925, against $2,436,821 in 1924; cash 
in bank, including certificates of deposit, $036,- 
491 in 1925, against $440,412 in 1924. 
Insurance in force at the close of 1025 is 
listed at $107,006,075, as against $102,400,408 
in 1924, an increase of almost $5,000,000. Re- 
instatements of lapsed policies, 1925, were $7,- 
525,748, against $6,286,554 in 1924, an increase 
of $1,230,104. 


are 


stocks, 


During 1925 the*company established a de- 
Partment of group insurance and with the close 
of the year had issued thirty-four group poli- 
ties, covering 1001 lives for a total 
335,050. 

First premiums collected: in 1925 totaled 


of $2,- 


$491,478, including $15,634 for year premiums 
on group policies, against $749,969, in 1924. 
Renewal premiums for 1925 were $2,511,064, 
against $2,274,558 for 1924. Net income from 
interest and rents on invested assets of the 
company for 1925 were $505,515, against $545,- 
042 for 1924. There was paid out in cash 
snrrender values on canceled policies during 
the year $446,647, compared with $330,334 for 
1924. 

The following are excerpts from the vice- 
president’s report: 


All high-pressure methods in securing new 
business have been discarded, high commis- 
sion contracts discouraged, and large terri- 
torial assignments discontinued. This will re- 
flect itself in a vast decrease in the cost per 
thousand of putting on new business in 1926 
with relative improvement in surplus showing. 
Nevertheless, there is anticipated from steady 
producers, who require no unusual financing, a 
sufficient volume of new business to take care 
of death losses and other lapses and make a 
substantial increase in the total volume in 
force at the close of the year. 

If the present program of reducing cost of 
new business, reducing outlay for advertising 
and other forms of general expense is carried 
into effect and this program is accompanied on 
the part of the investment department of the 
company by persistent drive to increase inter- 
est and rents from the company’s investments 
a very considerable improvemen: in the surplus 
account should and will be noted before the 
close of the present year. With a moderate 
increase in business in force and the usual sub- 
stantial increase in assets that necessarily re- 
sult in a year’s operations subs‘antial progress 
can and will be shown by all the departments 
of the business in 1926. 





Fine Progress of Home Life of New York 

Substantial advances were made in 1925 by 
the Home Life Insurance Company, New 
York. Some of the gains made last year, as 
compared with the previous year, as shown 
by its 66th annual statement, were one of over 
$3,170,000 in assets, one of nearly $2,800,000 
in insurance reserve, one of nearly $21,000,000 
in insurance in force and one of over $223,000 
in the contingent reserve fund or surplus. 

At the end of 1925 the company’s statement 
shows $281,338,015 of insurance in force, pro- 
tected by assets amounting to $54,631,552. The 
insurance reserve fund now stands at $47,600,- 
556 and after setting aside a reserve for de- 
ferred dividends of $494,896, and reserves for 
other liabilities, there remains a contingent re- 
serve or surplus of $2,608,082. 

For many years the Home Life has shown 
a steady and substantial rate of growth from 
vear to year, and the year 1925 was one of 
the best, if not the best, in the company’s his- 
tory. The Home Life has, during the past 
two-thirds of the century, won a reputation 
for providing dependable insurance, and_ its 
management has long been recognized as con- 
servative yet progressive. 

The extent to which the business of 1925 
excels that of 1024 is indicated by the fact 
that the new paid-for business in 1925 exceeded 
that paid for in 1024 by 24 per cent, and the 
increasing persistency of the business is shown 
by the gain in insurance in force last year, 


I 


on 


which was 58 per cent in excess of the gain 
during the preceding year. 

Of the company’s large resources, the sum 
of $2,034,991 is invested in United States Gov- 
ernment Bonds, while $24,170,204 are invested 
in other bonds and stocks. Loans on bonds 
and mortgages aggregate $14,285,100, while the 
real estate owned by the company is valued 
at $1,500,000. Loans to policyholders on Jan- 
uary I, 1926, amounted to $10,486,873, while 
other minor items of assets amounted to 
$2,154,384, making the total admitted assets 
$54,631,552. One of the features in the ex- 
perience of the Home Life has been the low 
actual mortality cost when compared with the 
cost expected under the mortality table. The 
company also has maintained a reasonable ex- 
pense rate which is well within the legal limi- 
tations of the insurance law of New York. 
Its savings on mortality and expense, together 
with its interest earnings beyond those as- 
sumed, have enabled the company to pay ex- 
cellent dividends to its policyholders, thus sub- 
stantially reducing the net cost of insurance. 

The insurance in force in the Home Life In- 
surance Company is now more than double the 
total amount of insurance in force of all life 
insurance companies which were operating in 
the State of New York in the year in which 
the Home Life was organized, 1860. At the 
time of the Armstrong investigation, in 1905, 
the Home Life was among the companies whose 
affairs were examined into by the committee, 
and it was then given a clean bill of health, to 
the lasting credit of its administrative officers. 

The excellent results of last year’s business 
emphasize the excellent management of its 
affairs by President Ethelbert Ide Low. 


Growth of the Ohio State Life 

From its financial statement as of Decem- 
ber 31, 1925, it is learned that the Ohio State 
Life Insurance Company, of Columbus, made 
excellent progress last year. It increased its 
assets by almost $1,000,000, now reporting re- 
sources of $7,183,833, and it added about $933,- 
000 to the policy reserve. The company now 
has a reserve on life policies of $5,927,828, 
and carries among its liabilities dividends due 
policyholders and dividends apportioned to pol- 
icyholders for 1926 amounting to $87,078, as 
well as a general contingency reserve of $50,- 
000, its surplus to policyholders (including 
capital) being $1,062,531. Its insurance in 
force advanced last year to $56,147,044, show- 
ing a gain of more than $10,000,000 during the 
year. Among its resources are noted first 
mortgage loans on real estate (worth more 
than double the amount of the loans), $4,731,- 
573: Federal and municipal bonds, $840,000; 
policv loans, $772,925; the company’s home 
office building, $581,767, and other lesser items. 
The official staff of this enterprising and well- 
managed company is made up as follows: 
President, John M. Sarver; first vice-president 
and counsel, U. S. Brandt; second vice-presi- 
dent, Irving Drew; third vice-president, Joel 
C. Clore; secretary and treasurer. Josenh K. 
Bye; medical director, Dr. O. E. Schilling. 
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A REAL HELP FOR EVERY AGENT 
AGENTS KEY 
FIRE INSURANCE 


By Robert P. Barbour 


THIRD EDITION 
THOROUGHLY REVISED 
GREATLY ENLARGED 


This valuable work contains a wealth of informa- 
tion for the agent. 


A new man entering the business can gain from it 
sufficient instruction to enable him to conduct his 
business intelligently, while the veteran can glean 
from its pages much to aid him in his work. 


THE AGENTS KEY TO FIRE INSURANCE 
contains 456 pages, and is handsomely bound 


Write for circular showing new information given in this new edition, 


PRICE, $3.50 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 




















Doubles in Size Every Three Years? 


THERE’S A REASON 
Close of Insurance in Admitted 

Year Force Assets 

1910 $1,754,750.00 $157,232.00 
1913 $4,622,353.00 $404,426.65 
1916 $8,199,877.00 $917,174.26 
1919 $18,040,708.00 $1,754,677.10 
1922 $44,196,439.00 $4,111,080.94 


1925 $80,435,382.00 $8,268,748.23 


SERVICE STILL FURTHER IMPROVED 
Special $5,000.00 Policy 


The Cost is Lower Than Government Insurance. 
CHILD’S ENDOWMENTS 
Issued from Age One Week. 
Regular Policies Issued from Tenth Birthday 


Revised Policy Forms and Disability Benefits make them the 
last word in underwriting. 
NEW DIVIDEND SCHEDULE 
Unusually Low Cost Will Be Still Further Reduced. 
DIRECT HOME OFFICE CONTRACTS with Vested Re- 


newals, Unrestricted Territory, Automatic Promotion and 
Improved Service give agents an Unequaled Opportunity. 


SURPLUS TO POLICYHOLDERS OVER A MILLION 
DOLLARS. 


The Columbus Mutual Life Insurance Co. 
Columbus, Ohio 
C. W. Brandon, President. 


D. E. Ball, Vice Pres. & Sec’y. 





The Prosperous Agent 
By William Alexander 


The carpenter does his work with plane and saw: 
The blacksmith with hammer and anvil. But the 
insurance salesman works without tools. He em- 
ploys his mind on the minds of other men. Hence 
the importance of making the most of his mental 
equipment. The little book entitled ‘“The Prosper- 
ous Agent” deals with this subject in a practical way. 
It tells how the life underwriter can read his own mind 
and understand the minds of other people. It tells 
how his mental faculties can be developed and utilized 
in such a way as to increase his efficiency and con- 
sequently his earnings. 








PRICES: 
Cloth Binding, $1.50 Paper Binding, $1.00 
Discount in Quantities 





The Spectator Company 


CHICAGO New YorK 
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HEADS NORTH AMERICAN LIFE 
w. B. Taylor Elected to Presidency of 
Toronto Company 

W. B. Taylor, for twenty-three years secre- 
tary of the North American Life Insurance 
Company, has been elected president to suc- 
ceed L. Goldman, who has held the office for 
the past nine years. Mr. Taylor will also hold 
the title of managing director. 

Five directors were elected to the board of 
the company, as follows: Ark Bredin, Arthur 
C. McMaster, K. C., Hon. George S. Henry, 
H. H. Ardagh and Avern Pardoe. 


Fine Year of National Life of Montpelier 

In the year just closed, the National Life 
Insurance Company of Montpelier, Vt., cele- 
brated its 75th anniversary, its history practic- 
ally spanning the period of life insurance 
development in this country. In fact, only 8 
of the more than 300 companies now doing 
business in this country were in existence in 
January, 1850, when the National wrote its 
first policy. That it is progressively managed, 
is clearly shown by its successive annual state- 
ments, and its report as of January 1, 1926, 
gives evidence of excellent gains made last year. 
The assets now amount to $98,474,810, with 
bonds carried at their par values, and the gen- 
eral surplus on this basis is $5,171,271. The 
inclusion of bonds at either market values or 
amortization values would add approximately 
$300,000 to the assets and surplus. 

In 1925, the new paid-for business was over 
$75,000,000 or 20 per cent more than in any 
previous year, and an interesting feature is 
the fact that 35.7 per cent of this business was 
on the lives of old policyholders. The com- 
pany’s dividend payments to policyholders last 
year were $4,690,164, or nearly $1,000,000 more 
than in any previous year, and it has declared, 
for payment in 1926, an extra dividend of 20 
per cent in addition to the regular dividend. 
The National is a purely mutual company and 
belongs solely to the policyholders, and it is- 
sues participating policies only. Since organiza- 
tion, it has paid policyholders $171,602,460, 
which sum, with the assets to their credit, ex- 
ceeds the premiums received by $22,328,150. 
Fred A. Howland is president of this strong 
and progressive company, and Harry M. Cutler 
is its vice-president. 


Death of Frank R. Robinson 
Frank R. Robinson, vice-president of the 
John Hancock Mutual Life Insurance Com- 
pany, died at his home on Commonwealth 
avenue, Boston, February 1, at the age of 73 
after a brief illness. Mr. Robinson had been 
in the service of the John Hancock for 57 
years. He began as a note clerk in 1860, be- 
tame cashier in 1894 and assistant treasurer 
in 1900. In 1911 he was made treasurer, in 
which office he served until 1924, when he was 
made vice-president. He was well known 


among the financial men in Boston and else- 
where, 





Northwestern Mutual Life’s Big Business 


Last year the Northwestern Mutual Life In- 
surance Company, of Milwaukee, wrote $348,- 
721,560 of new paid-for insurance, an increase 
of nearly 10 per cent over the 1924 business, 
while additions, etc., brought the total new 
business up to $358,381,851, and the net in- 
crease for the year, after deducting termina- 
tions, was $221,732,694, an increase of 16.8 per 
cent over the record of 1924. The company 
closed the year with insurance in force amount- 
ing to $3,100,756,578, represented by 895,927 
policies; it then possessed $678,201,510 of ad- 
mitted assets, an increase of over $46,000,000; 
its policy reserve increased over $36,000,000 
and its reserve for contingencies $45,396,040, 
advanced over $2,000,000 last year. It will be 
seen that this great company, of which William 
D. Van Dyke is president, made notable prog- 
ress last year, thus adding one more year to its 
record of important annual gains. 





United States Life Has Satisfactory Year 

The United States Life, of New York, made 
a net increase in insurance in force in 1925 of 
about $1,400,000, the amount in force at the 
end of the year aggregating $29,083,000. The 
new insurance paid for in 1925, including in- 
creases, etc., was $5,214,000, showing an in- 
crease in individual were 
made in total new premiums and in renewal 
premiums, reserves, etc. As of December 31, 
1925, the assets amounted to $6,484,000, while 
after providing a policy reserve of $5,890,000 
and reserves for other liabilities, as well as a 
contingency reserve of $92,000, the capital and 
unassigned funds amount to $371,000. An in- 
teresting feature of the year was the payment 
of a policy of $5000 which had been in force 
for 60 years. The United States Life is a 
sound and substantial old company, and its af- 
fairs are guided by President Henry Moir and 
a strong board of directors and officers. 


issues. Increases 


Cedar Rapids Life Has Good Year 

Among the outstanding features of the state- 
ment of the Cedar Rapids Life Insurance Com- 
pany of Cedar Rapids, Ia., as of December 31, 
1925, are a gain of over $1,000,000 in insurance 
in force and an increase of over $300,000 in 
assets. ‘The net assets now aggregate $2,01%,- 
181, and after providing a iegal reserve and 
reserve for special benefits of $2,338,080, and 
caring for taxes and other liabilities there re- 
mains a surplus to policyholders of $250,344. 
The company has shown steady growth from 
year to year and offers attractive openings for 
good men in the States of Iowa, Minnesota, 
South Dakota and Nebraska. C. B. Robbins is 
president and C. B. Svoboda is secretary of 
this reliable old line company. 


Auto Liability Rates Reduced in Omaha 
Nes., February 1.—Liability in- 
rates were reduced 20 per cent in 
Omaha on commercial automobiles following 
a six-weeks course of training which the 


Omaha Safety Council gave 400 truck drivers. 


17, 


OMAHA, 
surance 


Wants Rate Investigation in Virginia 
RicHMOND, Va., February 1.—Further ha- 


rassment of stock fire insurance companies 
was resumed today when the Virginia general 
assembly convened after adjournment for the 
week end, Delegate Wilbur Hall, of Loudoun 
county, having renewed a fight he made on 
rates, which terminated unsuccessfully in 1924. 
Mr. Hall is asking for appointment of a com- 
mission of five legislators to make a study 
of rates charged in Virginia by the stock in- 
surance companies, with a report to be made 
to the general assembly in 1926. The bill car- 
ries an appropriation of $2,000 to cover the 
cost of the investigation, but provides no re- 
muneration to the legislators serving. 


Results of 1925 Business 

In addition to the figures given last week 
concerning the business in 1925 of some fire 
insurance carriers, others are given below: 

Wholesale Grocery Subscribers at Warner 
Inter-Insurance Bureau, Chicago. — Assets, 
$603,444; reserve fund, $271,129; surplus of 
guarantee deposits, $317,208; insurance in 
force, $50,000,933; net guarantee deposits writ- 
ten in 1025, $447,250; losses paid, $273,303. 

Canners Exchange Subscribers at Warner 
Inter-Insurance Bureau, Chicago.—Assets, De- 
cember 31, 1925, $2,427,882; expense and guar- 
antee fund reserve. $782,208; fund, 
$208,537 ; surplus reserve, $514,796; surplus un- 
distributed, $637,140; 
fund deposits written in 1925, 
losses paid, $353,837. 

Travelers Fire, Hartford.—Assets, December 
31, 1925, $4,641,525; capital surplus, 
$2,304,486; premiums, $1,488,687. 

Firemans Fund, San _ Francisco—Capital, 
$5,000,000; assets, $30,191,341; surplus to pol- 
icvholders, including capital, $10.727.591; net 
premiums written, $19,619,889; losses paid, in- 
cluding adjustment expenses, $10,681,810. 

Standard Fire, Hartford—Capital, $1,000,- 
000; surplus to policyholders, including capital, 
$1,681,699; net premiums written, $1,150,578; 
losses paid, including adjustment expenses, 
$505,539. 

Hamilton New York.—Capital, $200,- 
004: assets, $4,168,440; surplus to policyhold- 
ers, including capital, $2,468,916. 

Central, St. Louis. — Capital, 
assets, $0.043,c05; surplus to pol- 
icvholders, including capital, $3,170,616. 

East and West, New Haven.—Capital, $500,- 
000; assets, $1,718,322: surplus to policyhold- 
ers, including capital, $1,098,520. 

Security, New Haven.—Capital, $1,500,000; 
assets, $10,170,004: policyholders, 
including’ capital, $3,986,230. 

Importers and Exporters, New York.—Capi- 
tal, $700,000; assets, $3.305.272; surplus to pol- 
icvholders, including capital, $1,311,360. 

Pacific Fire, New York.—Capital, $1,000,000: 
assets, $4,796,783; surplus to policyholders, in- 
cluding capital. $2,025,885. 

American, Newark.—Capital, $3,500,000; as- 
sets, $23,278,310; surplus to policyholders, in- 
cluding capital, $7,589,260. 
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Financial Statement, December 31, 1925 


SUPERVISED BY THE STATE INSURANCE DEPARTMENTS OF MICHIGAN 
PENNSYLVANIA, SOUTH DAKOTA, NORTH DAKOTA AND FLORIDA, WHEREIN 
THE COMPANY OPERATES. 


First Mortgage Loans (Real Estate). .............ssscccccccsccccccceees $1,337,813. 24 
First Mortgage Bonds (Real Estate). .........ccccccccccccccccsccccccocs 89,500.00 
— BORED ATID RTI TPONOS « o:5:5:0:0-0.010-0.0:55:s\01en'0 0's: cieisie'sisinsinie 


Real Estate Sold on Contract (Unpaid Balance) 
SPUN ARMMUIND onic iam inva eu insisis's cinin's sis oniene ov aicisisweisinisie me siislein 

SMM EN MARIER ON MOLIENE oso cosa scicn. cise vgisisenice Weieie g's sisie'e nie oe 
RNIN nena ene pele Maen nnG og GGieu tideiseweibiewieesnsic “oR 
Policy pay eg | ae a ee 
NTE PRR oon sc hecaie cave o wie's si vrd’ele Wow wseblee- ee bles ow ooo’ 





eee ES Re ere ere rie 34,048. 
Net Deferred and Uncollected Premiums (Reserve Charged in Liabilities).... 53,437.07 
Market Value of Bonds Over Book Value.............--sseeceeeeeeeeeees 1,575.73 
Furniture, Fixtures, Stationery, Supplies, Office Equipment...............+. 10,553.09 
MRI eee enon rubigenSucusa enero soe beimeaseisein $1,881,523 .30 


LIABILITIES 

Reserve Sidon Standard) Including Total and Permanent Disability 

Benefits, Also for — Accidental Death Benefits...............- $1,495,547. 2 
I ns cpa tnne caseueananenia 8,776 
Reserve for Reported Death Losses for Which No Proofs Have Been Received. 7,000. 00 
Reserve for Dividends Left with Company to Accumulate at Interest and 

SON MISE AMINE osc io sie a ioia's nore 'sn wrersin ois bo was ww wie vee 19,763.95 
_- for Dividends Due Policyholders on Deferred and Uncollected Pre- 


ee ECC Oa Ue Reon cnsu. seewniekweieg pai selebesea viene 1,849.34 
Pete for Gross Premiums Paid in Advance.............essecseececeeee 1,704.69 
Reserve for Unearned Interest Paid in Advance. ...............seeeeeeeee 4,666.03 
Reserve for Salaries, Office Expenses, Bills and Accounts Due or Accrued.... 4,695.34 
Reserve for Federal, State and Other Taxes, Payable on 1925 Business. ..... 5,006. 15 
Capital and Surplus to Protect Policyholders in Addition to the Full Reserve. 332,514.29 

BM NRE cons Kosi aawenccannbuncasunwupeiccewcuessscuele $1,881,523.30 

Pyramids of Progress Annually 
Year Ending Assets Reserves _Insur. In Force 

December 31, 1916.. $113,980.20 $ 2,020.35 $ 175,000.00 Since Organiza- 
December 31, 1917.. 161,558.70 16,111.40  1,342,000.00 tion The Agricul- 
December 31, 1918.. 234,738.39 61,079.11 2,714,000.00 tural Life Has 
December 31, 1919.. 366,549 .32 120,849.47 5,931,000.00 : 
December 31, 1920.. 578,562.69 283,403.35 9,779,000.00 | Paid to Policy- 


December 31, 1921.. 801,184.53 484,756.90 10,860,000.00 holders and 
December 31, 1922.. 1,025,229 .40 711,959.73 11,420,000.00 Their Beneficiar- 
December 31, 1923..  1,262,912.05 967,225.74 12,325,000.00 

December 31, 1924..  1,559,848.65  1,250,811.31 13,668,000.00 _ ies, $507,183.93 
December 31, 1925..  1,881,523.30 1,549,009.01 15,328,000. 00 


The Agricultural Life Insurance Co. of America 


BAY CITY MICHIGAN 





FIDELITY anp SURETY BONDS 


ACCIDENT, HEALTH. BURGLARY, AUTO. 
MOBILE, LIABILITY, PLATE GLASS AND 
WORKMEN’S COMPENSATION _INSUR. 
ANCE. 





CAPITAL, $2,450,000.00 


Union Inpemniry 
Per oh ny Gompany err ara 


New Orleans New York 





Te 


CASH CAPITAL $750,000.00 
NORTHWESTERN 


CASUALTY AND SURETY COMPANY 
Home Office: Brumder Building 
MILWAUKEE, WISCONSIN 

Executive Offices Eastern Department 


UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 


























Celebrating 


75th ANNIVERSARY 


Diamond Jubilee Year 


Seventy-Five Years of Service to Policy- 
holders 


New Policy Forms 


New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 


Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 


F. H. RHODES, President 





OPENING ALWAYS FOR RIGHT MAN 


INCORPORATED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY 
Policies from $1,000.00 to $50,000.00, 
with premiums payable annually, semi-annual- 
ly or quarterly, and 
INDUSTRIAL Policies from $12.50 to $1,000.00, 
with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1924 


AS8CtS.. 2... cece csccscccccsscsscccceres .. .$41,521,283 .17 

GREINER sa 6 assess evoresaie oristanis of eisieieveisie sravevaieus 36,164,159 .74 

Capital and Surplus....... dbaleraleswieroreatelorertiei ete 5,357,123 .43 

Insurance in Force.........scsccoese eraihets ater . .273,540,675 .00 

Payments to PolicvhOlders............. eienscsiet 3,036,319 .80 
Total Paynients to Policyholders since 

Ona eAtION 56: <-<i6c0/0,5.eecuerhareenernaecn $35,784,215 .15 


JOHN G. WALKER, President 




















COLORADO 


The land of perpetual sunshine 


The land of wonderful summers and mild winters 
The State with a solid substantial growth 


COME OUT TO GOD’S COUNTRY AND 
REALLY LIVE 


Real money for live wires with 


MOUNTAIN STATES 


LIFE INSURANCE COMPANY 


ire DENVER 


“WILLIAM L. VERNON, Vice Pres.-Treas. 
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INCREASES CAPITAL 


Providence Washington Transfers Million 
Dollars from Surplus 


A million dollar capital stock increase raising 
the capital of the company from $2,000,000 to 
$3,000,000 was approved by the stockholders 
of the Providence Washington Insurance Com- 
pany at their meeting in Providence last week. 
The increase is to be effected by transferring 
the amount to the capital from the surplus. 
The company’s directors were instructed to 
carry out the plan allotting to stockholders of 
awe on January 30, 1926, one share of new 
stock for each two shares of old held then. 

At the annual board of directors’ meeting 
Harold T. Phinney was advanced to assistant 
secretary. He joined the company in 1908. 
From 1920 to 1925 he was a special agent for 
the company in New York State with head- 
quarters at Syracuse, after which he returned 


to the home office. 





New Orleans News-Letter 


New Orteans, La., January 30.—Sometime 
ago our city school board published a notice 
in the local newspapers that the insurance on 
the school property amounting to something 
over $4,000,000 would expire on the 30th of 
January and inviting those local agencies 
desiring to participate to send in their pro- 
posals on or before January 10. 

The cover was to be blanket. 

The Louisiana Fire Prevention Bureau pro- 
mulgated two advisory rates, one with the 90 
per cent coinsurance clause and the other with 
the so ‘per cent clause. 

The former is .1933 and the latter .3479. 

The assured requested the Bureau to pro- 
mulgate a rate without the coinsurance clause, 
but this the Bureau declined to do because, as 
they expressed it, “in the opinion of the Bureau 
it is contrary to public policy to advise a rate 
on blanket insurance without the coinsurance 
clause.” 

Despite the fact that the record for the past 
year or two shows a very heavy loss ratio, the 
Bureau’s new rates are lower than those which 
they supplant. 

It is reported that a certain swashbuckling 
agency has offered to take the entire line with- 
out the coinsurance clause and at a rate con- 
siderably less than that advised by the Bureau. 

But the school board wisely declined to ap- 
prove the cut-rate proposition and decided to 
renew the insurance at the advisory rate pro- 
mulgated by the Louisiana Fire Prevention 
Bureau. The policies will be written for three 
years subject to the 90 per cent coinsurance 
clause. Correct practice has won a substan- 
tial victory. 

* * * 

The dock board has very greatly improved 
the physical hazard of the docks by the erec- 
tion of ten fire walls. 

In consideration of this the Louisiana Fire 
Prevention Bureau has promulgated a new ad- 
Visory rate of 5.427, with the 50 per cent co- 
insurance clause, and upon the agreement that 


the assured will assume the first $100,000 of 
any loss. 

The French have a saying that a scalded cat 
fears even cold water. 

Let us now see if the underwriters who 
wrote the docks at rates very much lower than 
those advised by the Bureau will, after the 
severe and painful scalding which rewarded 
their rate-cutting, be ready and willing, when 
the time comes, to duplicate their former ac- 
tion. 

Fools rush in where angels fear to tread, 
but sometimes even fools will hesitate to rush 
in a second time when the first rushing pro- 
duced badly blistered feet. So that in all 
probability the future insurance policies cov- 
ering dock board insurance will not be writ- 
ten at cut rates. ‘It is an ill wind which blows 
nobody good. 

O’Hacerty. 





Bill to Admit Mutuals to Virginia 
Inspection Bureau 


RicHMOND, Va., January 30.—It was no sur- 
prise to the insurance fraternity when a bill 
was introduced in the general assembly this 
week amending the rating law of 1920, so that 
carriers other than stock companies could be 
admitted to the Virginia Inspection & Rating 
Bureau. 

Leo A. Menzenbach, representing the Amer- 
ican Mutual Alliance, has been at the capitol 
several days, making preparations to renew the 
fight of 1924, which failed. This year, how- 
ever, the mutuals are flanked by the recip- 
rocals, and a lively battle is due. The bill 
is in the hands of the committee, and will be 
reported after a hearing. 


Security of New Haven Promotions 


W. Perdue Johnson was elected vice-presi- 
dent of the Security of New Haven at a meet- 
ing of the board of directors held last week 
in New Haven. William A. Thomson was 
elected secretary and treasurer. Mr. Johnson 
joined the Security as an examiner in 1906, 
later becoming special agent in Kentucky and 
Tennessee. assistant secretary in charge of the 
Southern. Southwestern and Pacific Coast de- 
partments, and secretary in 1924. Mr. Thom- 
son started in the company as a clerk in 1808, 
advancing to cashier, manager of the loss de- 
partment and treasurer in 1018. 


Mutual Absorbed 
ToreKA, Kan., February 1.—The Alliance 
Co-Operative Insurance Company of Topeka 
has absorbed the Miami Mutual Fire Insurance 
Company of Paola, Kans. The Alliance has 
taken over all and the three mil- 
lion dollars of insurance on the hooks of the 
The Miami mutual is one 


Miami 


the assets 


Miami company. 
of the older mutual companies in the State, 
but its business has been confined chiefly to 
Miami county. The Alliance has also taken 
over the agency force of the Miami company 
and will continue to handle the business in that 
county. 


APPROVES VALUED U. & 0. CLAUSE 


James A. Beha Rules on Important Ques- 
tion 


The use of the valued clause in use and occu- 
pancy and profits and commissions insurance 
is permissible in New York State according 
to a statement made by James A. Beha, in- 
surance superintendent, in a letter written last 
week. He upheld the legality of the valued 
clause in forms of supplemental contracts is- 
sued in connection with the standard fire pol- 
icy provided that the forms were approved by 
the insurance superintendent. 

The letter answers a reference to the rul- 
ing issued by the New York State Insurance 
Department in 1920 holding a valued fire pol- 
icy to be illegal, as follows: 

I have your letter of January 7, 1926, with 
reference to the ruling issued in 1920 by this 
department holding a valued fire policy to be 
illegal. It has been the custom of the business 
to write use and ocupancy, profits and com- 
nussions imsurance on the standard fire policy 
and when so written may not be written on the 
valued form because the valued clause would 
be inconsistent with the provisions contained 
in the standard fire policy. 

Section 121 of the Insurance Law provides, 
however, that appropriate forms of supple- 
mental contracts, whereby the  properiy 
described in the standard fire policy may be in- 
sured against one or more of the risks speci- 
fied in section 110 of the f{nsurance Law in 
addition to the risk of direct loss or damage 
by fire, may be used in connection with such 
standard fire insurance policy upon approval 
of the Superintendent of Insurance. It would, 
therefore, be permissible to cover in a supple- 
mental contract to be used in connection with 
the standard fire insurance policy hazards in 
addition to the risk of direct loss or damage 
by fire on appropriate forms which need not 
contain conditions identical with those re- 
quired in the standard fire policy. If the legit- 
imate needs of business require the use of a 
valued clause in connection witn the forms of 
supplemental contracts which the law permits 
to be used in connection with the standard fire 
policy, such valued clause would not be illegal 
provided the form is approved by the Superin- 
tendent of Insurance. 


Trinity Fire of Dallas Licensed 


Dattas, Tex., February 1.—The Trinity 
Fire Insurance Company of Dallas, authorized 
capital $1,000,000 and surplus of like amount, 
was recently granted a charter and license to 
write fire and marine insurance and _ allied 
lines. 

The articles of incorporation showed $500,- 
000 cash on hand paid into capital and sur- 
plus and the charter is signed by more than 
thirty well-known bankers and business men 
of Texas. 

The organizers of the company are: R. A. 
Belknap of Dallas and J. E. Jarratt of San 
Antonio, together with a few business asso- 
ciates. It is expected that Mr. Belknap will 
be elected president. He has been in the fire 
insurance for fifteen years and is widely 
known, as is Mr. Jarratt, who is in the invest- 
ment and banking business. 

Offices of the company are in the Santa Fe 
building, Dallas, and both field and office forces 
have been organized. 
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RATING IS THE VITAL FACTOR IN FIRE INSURANCE 
AND IS ONE OF CONSTANTLY INCREASING 
IMPORTANCE 


THE MAKING OF THE 
FIRE INSURANCE RATE 


EDWARD R. HARDY 
Asst. Mgr., New York Fire Insurance Exchange 








THIS IS THE FIRST BOOK DEVOTED TO THE SUB- 
JECT OF RATING EXCEPT THOSE WRITTEN 
TO EXPLAIN SOME SPECIAL SYSTEM 











Details of present-day rating methods are fully discussed, 
and consideration is given to the effects on rating of the State, 
nation, agent, broker and many other factors bearing upon 
premium rates. 


THOSE WHO NEED THIS BOOK—AND WHY 


The volume should find a place on the desk of the student, 
the buyer and the seller of insurance, because its aim is to 
explain the ever-present problems of rate-making and the 
methods taken to solve them. 

The book should find a place on the desk of the executive, 
because the problem of rate-making is one that never is at rest. 
Thus a convenient book of reference, which is at the same time 
suggestive, will assist in answering the questions that arise. 

The field man who finds himself more and more compelled to 
know about the making of rates can in this book find, if not the 
answer to his specific question, certainly a suggestion that will 
prove helpful. 

The local agent finds that he is expected to know more about 
the subject of the making of the fire insurance rate than he is 
about a similar phase of any other branch of the business. 

The adjuster needs in most cases to be informed of the inclu- 
siveness of the rate, when considering the liability of the com- 
pany for which he is called upon to settle a loss. 

The real estate man, who so often writes insurance with his 
business, will find this work of assistance, not only in helping 
him with immediate problems, but as suggesting points for 
developing business as well. 

The economist is, in increased measure, coming to appreciate 
the highly important part played by fire insurance. As the 
form of property insurance which was the earliest to become 
established, after marine, and the form which today is universally 
used, it demands a consideration that cannot be freed from the 
manner in which the sums paid are distributed and collected. 

The book is commended to all public, educational, and 
legislative libraries dealing with economic subjects. The 
librarian will have no other one book on the shelf that deals 
with the subject in its many phases. 

In this valuable treatise Mr. Hardy has described the history 
of rating in fire insurance from the earliest times to the present, 
and from this excellent and comprehensive work those who are 
engaged in the fire insurance business or who are studying the 
principles and developments of the business may derive ali es 
sential knowledge as to the methods now in use, or formerly 
followed in the rating of risks. 


THE MAKING OF THE FIRE INSURANCE RATE 


is handsomely and durably bound in maroon. cloth 
with gold lettering, and contains over 350 pages. 
(In Press) 


Price, $6. per Copy 
Discount on Quantity Orders 


THE SPECTATOR COMPANY 
PUBLISHERS 
Insurance Exchange 


CHICAGO 
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Offers 


THE 
TWO-REPUBLICS 


Life Insurance Company 


EL PASO, TEXAS 


exceptionally favorable 


contracts to men who will work. 
Openings in Texas, New Mexico and Arizona. 
ALLEN H. RODES, President 


RAR 








Assets 


T. W. VARDELL, President 


Southwestern Life Insurance Co, 


Dallas, Texas 


Sound = Progressive = Successful 


Insurance in Force over $170,000,000 
18,000,000 


Operates in Texas only 


over 














———— 
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T. L. BRADFORD, Vice-President 
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A Great 
American 
policy pro- 


Company vides com- 

3 plete pro- 

= tection in 

1» Ohio’s 

'  largestand 

strongest 

automobile 

MANSFIELD, OHIO insurance 
company. 











Total Membership is 
The Reserve Fund is 


Summer Camps and 


MISS BINA M. WEST 


Supreme Commander, Port Huron, Michigan 


THE WOMAN’S BENEFIT ASSOCIATION 


ORGANIZED OCTOBER 1, 1892 
Largest Fraternal Benefit Society in the World Composed Exclusively of Women 
The Rates are Adequate 


over 268,000 
over $19,000,000 


Its Business Standing is of the Best 
Gives Safe Protection to Women and the Children of its Members 
Health Service at W. B. A. Health Centers 

Visiting Nurse Service Free for Sick Members 


Clubs for Girls 


Has Junior Rose Courts and Cradle Roll for Infants 
its Reviews are Social and Welfare Centers 


Write for Information to 


MISS FRANCES D. PARTRIDGE, 
Supreme Record Keeper, Port Huron, Michigal 











Address 














SS OT LSE 


WE WANT 


Excellent territory. Iowa, 


sota, Missouri, Nebraska and South 
Dakota. Liberal contracts for men of 


good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


J. J. SHAMBAUGH, President 


Home Office—Register Tribune Bidg.—Des Moines, Iowa 





AGENTS 


to push our five-point-nine policies. 
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MORE THAN $549,000,000 IN PROPERTY 
REDUCED TO ASHES IN 1924 


Year Established New World Record for 
Fire Loss 


In 1924, property in the United States valued 
at $549,062. 124 went up in smoke, according te 
a detailed report to- day issued by The Na- 
tional Board of Fire Underwriters. The act- 
ually recorded destruction tabulated by mem- 
bers of the Board’s Actuarial Bureau, 
inted to $439,248,600, it is stated, to which 


amou 
25 per cent to allow 


is added the customary 
for unreported losses, the resultant total estab- 
lishing a new world record of waste by burn- 
ing. It required a year to classify and tabu- 
late the million claims received by the bureau. 

The chief cause of loss, it is shown, was 
“matches-smoking” with a debit of $30,281,840, 
which the board calls a “strictly preventable” 
loss. Next came “defective. chimneys and 
($22 748, 308) ; and furnaces” 
“spontaneous combustion” ($17, 

($15,052,140) ; 
and “lightning” 


flues” “stoves 
($21, 160,309 ) 
037,454) ; ‘wastes 
“electricity” ($14,579,757): 
($11,680,516). 

Among the States, New York suffered the 
heaviest loss with $55,640,325, the analysis 
discloses, while Illinois came next with $20,- 
608,371, Pennsylvania, third, with $26,324,677 ; 
Massachusetts, fourth, with $24,390,902; Cal- 
fifth, with $24,256,143, and Texas, 
$20,851,990. 


on roofs” 


ifornia, 
sixth, with 





Kansas Code Commission’s Schedule 

TorpeKA, Kansas, February 1.—The Kansas 
insurance code commission has completed the 
entire schedule of its activities from the 
present to the final drafting and printing of 
the new code. The commission has announced 
that it will stick to the announced schedule as 
closely as possible and that it must do so in 
order to complete the work and get the code 
printed in time for circulation among mem- 
hers of the legislature. 

The schedule announced this week follows: 

February 15, reciprocal, fraternal and assess- 
ment associations. 


March, accident and health and casualty and 
surety. 
April, May and June, compilation sessions 


of the commission to develop complete but 
tentative drafts of the code. 

July and August sessions, hearings for the 
companies on specific sections of the code re- 
lating to different classes of companies. 

October, final revision of the code. 

This will enable the commission to get the 
code to the State printer late in October and 
make it available for distribution to the mem- 
bers of the legislature directly after the elec- 
tion. The commission proposes to send out a 
complete copy to each of the 165 members of 
the legislature and with it will be annotations 
as to the changes. Then members of the legis- 
lature who seek further information as to the 
reason for the changes which the commission 
Proposed will have ample time to make in- 
quiries, 


PLAN INVESTIGATION 





Informal Dinner Conference on 
Wholesale Insurance 


COMMITTEE TO BE FORMED 


Thomas C. Moffatt Makes Statement— 
Many Executives Present 
Wholesale insurance especially in regard to 
the question of automobile coverage was dis- 
cussed in full at an informal dinner confer- 
ence of insttrance men at the Hotel Astor, New 


York, last Thursday. T. C. Moffatt, past 
president of the National Association of In- 


surance Agents, and chairman of the agents’ 
committee of the association on that subject, 
arranged the conference. 

Discussion was opened by Mr. Moffatt and 
participated in by most of those present. Mr. 
Moffatt gave a very comprehensive review of 
the situation. A number of valuable ideas 
developed in the discussion and as a result 
it was determined to go into the subject more 
A complete and exhaustive study of 
automobile insurance contemplated, 
with special reference to wholesale coverage. 
Tor this purpose a committee of nine mem- 
three from the National 
Automobile Underwriters Conference, three 
from the National Bureau of Casualty and 
Surety Underwriters, and three from the Na- 
tional Association of Life Underwriters. 

Present at this meeting in addition to Mr. 
Moffatt were: Wilfred Kurth, vice-president 
of the Home and president of the National 
Board of Fire Underwriters; A. Duncan Reid, 
president of the Globe Indemnity; George G. 
Bulkley, president of the Springfield Fire and 
Marine and chairman of the executive commit: 
tee of the National Edson S. Lott. 
president of the United States Casualtv; Fred- 
erick C. White, vice-president of the Hartford 
Fire and president of the National Automo- 
bile Underwriters Conference; Norman R. 
Moray, general manager of the Hartford Acci- 
dent and Indemnity; Harold Warner, United 
States manager of the Liverpool and London 
and Globe: R. J. Sullivan, secretary of the 
Travelers Indemnity. Sheldon Catlin, vice- 
president of the Insurance Company of North 
America: Willard L. Case, vice-president of 
the Independence Indemnity; W. E. Mallalieu, 
general manager of the National Board: G. F. 
Michelbacher, National 
Bureau of Casualty and Surety Underwriters; 


fully. 
needs is 


bers will be formed, 


Board: 


secretary of the 


Howard De Mott, general manager of the 
National Automobile Underwriters Confer- 
ence; George E. Turner of Chicago, manager 


and general counsel of Casualty Information 
Clearing House; Frank L. Gardner, of Pough- 
keepsie, chairman of the executive committee 
of the National Association of Insurance 
Agents; and Walter H. Bennett, secretary- 
counsel of the National Association. 


—Frank L. Miner, president of the Towa National 
Fire of Des Moines, died of heart failure at his 
home, that city, last Monday. He was sixty-five 


vears old. 


21 


‘Insurance Company, 


GLENS FALLS PROMOTIONS 


A. F. Smalley Becomes Vice-President and 
Secretary 


F. M. Smalley, secretary of the Glens Falls 
was made vice-president 
and secretary at the seventy-sixth annual meet- 
ing of the company, held last week. R. S. 
Buddy and G P. Crawford were advanced 
from assistant secretaries to secretaries. All 
the former directors and officers of the com- 
pany were re-elected. The year’s statement 
showed the net premium income of the com- 
pany to be $8,218,028, with a loss ratio of 
54.1 per cent and an expense ratio of 41.4 
per cent. 


A. F. Shaw Deaa 


A. Fred Shaw, president of A. F. Shaw & 
Co., well-known Chicago agents, died at his 
home last Saturday. Mr. Shaw began his in- 
surance career as a clerk in a general agency 
in 1884 and in 1891 started his own agency, 
which is still in business. Besides handling 
his own business, Mr. Shaw was United States 
manager of the Law Union and Rock from 
1907 to 1013. 

A. F. Shaw & Co. is one of the most pro- 
gressive companies in the business. It has for 
some time past represented the St. Paul Fire 
and Marine for fur and jewelry floaters and 
has a branch office in New York for this class 
of risk. The firm was one of the first repre- 
sentatives of Lloyds, London, and also was 
a pioneer in the burglary insurance business in 
Chicago, representing the Fidelity and Cas- 
ualty in Cook County. 





EXTRACTS FROM STATEMENTS OF FIRE AND MARINE 
INSURANCE COMPANIES 


Surplus to 























Name and Location of Company Dec. Assets Policy- 

f 31 holders 
American Eagle, N. Y........... {1925 9 822,024 3,565,590 
\1924 ; 3,348,931 
American, Newark, N. J........./1925 7,289,260 
\1924 5 7,683,818 
Atlantic Mutual, N. Y.......... {1925 : *7,012,089 
\1924 16, 835, 602 *8,164,000 
Canners Exch., Chicago, Ill...... {1925 2 A 1,151,936 
\1924 1's 5s 998,733 
Continental, N. Y............0.- {1925 67,774,523 33,260,755 
\1924 7,462,9 30,744,602 
Fidelity-Phenix................. {1925 1, 24,001,462 
\1924 3,335.8 22,184,068 
First American Fire, N. Y....... 1925 2,851,935 2,054,301 
Grocers Mut., Springfield, O...... {1925 175,16 79,114 
\1924 154,274 73,968 
Hdwe. Dealers, Stevens Pt., Wis.. {1925 2,163,665 547,050 
\1924 1,855,971 327,387 
Home Mut., Binghamton, N. Y. . {1925 161,613 108, 989 
\1924 151,268 103,312 
Milwaukee Mechanics, Milwaukee {1925 4,886 3,631,690 
\1924 9,620,091 3,723,423 
Providence Washington, Prov... . {1925 14,425,95 - 8,098,745 
\1924 12,511,7 6,362,742 
Richland Co. Mut., Mansfield... . {1924 33. 86 ; 333,868 
(1923 307,667 
St. Paul F. & M., St. Paul....... (1925 24, 445, 588 11,579,878 
\1924 22,495, 194 10,546,748 
Town Mut., Des Moines, Ia..... 1925 3¢ 3 392,923 
\1924 469,553 
Travelers Fire, Hartford......... {1925 525 =: 2,304,486 
\1924 '993; 674 992,674 
Western Millers Mutual, K: ansas| {1925 481,768 435,816 
City, aie are Sas eN oe bes ara ated \1924 435,320 403,185 
Wholesale Groe. Subscribers, Chi-/1925 603,444 317,208 
i dinkceenscinen dl dacaaaes \1924 562,482 316,270 


*Includes certificates of profits outstanding. 


W. G. S. Savage Appointed 


The Fire Association of Philadelphia, the 
Victory and the Reliance announce that W. G. 
S. Savage has been appointed to succeed the 
late J. Woods Brown as manager of the Mid- 
dle department. 
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FIRE AND LIFE 
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FREDERICK RICHA2DSON, United States Manager: 


GENERAL BUILDING, 4tu & WALNUT STS. 
SHAY PHILADELPHIA 
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ASSURANCE CORPORATION, Lte. 











INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 
January 1, 1925 


Reserve for Unearned Premiums .............. $1,253,552.74 

OREM TU NNEEPR 67. sian tec oiviv oe 0 4/0 arrose wate vs 308,330.35 

ROMRTNDML sitar se io ese lore 16 aie sore eine $500,000.00 

PE PNENNS ENED 65260 ws & snr ve sao e040 0 1,214,259.88 

Surplus to Policyholders..................- 1,714,259.88 
ee eR $3,276,142 97 

Wm. H. Palmer, President Wm. ' mag ’ hag Srotiont 
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FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 





Up Anchor! 


We have jumped into 1926 all optimism. Every- 
one is talking prosperity. Indications point to a 
happy business year. 

But in the midst of our jubilation, can we afford 
just to sit around and gloat over it? The man 
who floats along with the flood tide of better times 
never will get as far as the skipper who knows 
when to hoist his sails and lay a true-course. 

Perhaps you need new rigging. Maybe your 
compass wants checking. The American Eagle 
Special Agent will be glad to give service along any 
line in his power. Get in touch. 


AMERICAN EAGLE 
FIRE INSURANCE COMPANY 


Home Office: Eighty Maiden Lane, New York, N. Y. 


ERNEST STURM, CHairnman of THE Boaro. 
PAUL L.HAID, Presipent.. 


CASH CAPITAL ONE MILLION DOLLARS 


New York Chicago San Francisco 























REINSURANCE 


FIRE and CASUALTY 


ROSSIA INSURANCE COMPANY ™~. 


of America 


THE FIRE REASSURANCE COMPANY 
of New York 


AMERICAN FIRE INSURANCE CORP. 


of New York 


UNION RESERVE INSURANCE CO. 


of New York 


LINCOLN FIRE INSURANCE COMPANY 


of New York 


THE FIRST REINSURANCE COMPANY 


of Hartford 





ADMINISTRATIVE OFFICES, HARTFORD, CONN. 














Is lt Insured ? 


JEWELRY Insured against Loss of 
Amy Kind ~ Any Time ~ Any Where 
Coverage /s “All Risks in All Situations” 


A. F. SHAW & COMPANY 


_ ,80.Maiden Lane Insurance Exchange 
- Néw York City . ; P Chicago, Lil. 
General Agents - ‘All Risks” Department 


post | 
fait Fire & Marine: Insurance Co. 
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FIRE INSURANCE TOPICS 





NEW YORK SURVEYS 
Change Your Reference.—On January 23, 
1926, a new code of preliminary signals was 
adopted by the fire department of the city of 
As these signals are followed by 
people any way, it would be well 
They can be 


New York. 
many local 
to learn what the changes are. 
secured from the fire patrol. 


How Shall We Judge Insurance?—Some- 
one has called attention recently to the ten- 
dency to judge industry from the worker's 
point of view: that is, its benefits to the 
worker. In calling attention to this phase of 
the matter, the point was stressed that the real 
object of industry was to serve a social pur- 
pose; to render, so to speak, a service to man- 
kind that is of distinct value, one in fact that 
could not be dispensed with without a loss. 
Whether or not this be correct for all indus- 
try, it happens to be the correct point of view 
to take for the business of insurance. In a 
peculiar sense it is a business, by and large, 
which is coming to be looked upon less and 
less by the community as a field for profit 
making alone, but more and more as one 
where the service to be performed is of pri- 
mary consideration and the material reward 
to be reaped therefrom is of secondary con- 
sideration. It must be admitted that the busi- 
ness of insurance has a long way to go before 
it reaches that attitude, but ‘there are signs 
that it is progressing in that direction. 


The Insurance Society of New York.—At 
a special meeting of the officers and execu- 
tive committee, held Monday, February 1, 1926, 
it was voted to rent for new quarters, as of 
May 1, 1926, that portion of the space occu- 
pied by the Drug and Chemical Club at 100 
William street, known as the Grill Room. The 
space in question is approximately 50 per cent 
larger than that mow occupied by the Society. 
The advantage of taking this space is that it 
is peculiarly well fitted for a library. The 
panelled walls, a fine tiled flooring, and other 
features make it at once available without any 
expenditure for fittings for the purpose of the 
Society. Indeed the Society would not have 
thought of expending funds to fit up a place 
as is the Grill Room. The increased space 
will allow for growth for many years and at 
the same time permit a reservation to be made, 
so that classes of substantial size may be held 
in the rooms. 


New Sprinkler Equipments. — Automatic 
Sprinkler Bulletin Number 2207 of the sprink- 
ler department of the New York Fire Insur- 
ance Exchange reports the installation of 


eleven new equipments which have been given 
the following gradings of protection: 1, 100 
Per cent; 2, 80 per cent; 1, 75 per cent; 1, 70 
Per cent; 1, 65 per cent; 3, 50 per cent; 2, 
40 per cent. 





BOSTON AND VICINITY 

R. E. Stevens Promoted.—Russell E. 
Stevens, for several years the efficient and 
well-liked New England field 
of the Royal Exchange, has been transferred 
to the United States branch office in New 
York, where he will be in charge of the inter- 
ests of the Car and General’s United States 
branch. Harold R. Hatch. at present New 
England special of the Rochester Department 
of the Great American, will succeed Mr. 
Stevens here. He will have the title of New 
England genera! agent of the Royal Exchange, 
the Exchange Underwriters, Provident Fire 
and Car and General. Headquarters at 44 
Kilby street will be continued and there wiil 
be no change in the status of Parker A. Brick- 
ley, special agent and engineer, or in that of 
Fugene A. Hudson, adjuster of the Car and 


General. 


representative 


T 


Insurance Society Show.—The Insurance 


Society of Massachusetts presented its sev- 
enth annual “show” on the evenings of Feb- 
ruary 2 and 3 at Jordan Hall. The cast was 


made up of the insurance men and women who 
have made these affairs so successful in past 
years. Both performances were attended by 
many insurance executives and employees who 
generously applauded the efforts of their co- 
workers. 


Heads Bay State Club—Kenneth H. 
Erskine, Boston manager of the London and 
Liverpool and Globe, was unanimously elected 
president of the Bay State Club at its first an- 


nual meeting held recently at Young’s Hotel. 
Mr. Erskine succeeds Malcolm G. Wight, 


special agent of the Hartford Fire, the club’s 
first president and under whose administration 
the fieldmen’s association has grown to a mem- 
bership of nearly one hundred since its organ- 
ization last spring. Following its usual cus- 
tom at its monthly meetings of having one 
guest speaker, the club heard John R. Bear of 
the office of John C. Paige & Co., whose ad- 
dress on Use and Occupancy insurance was 
closely followed. 


Bill to Strengthen License Law.—A bill 
before the Massachusetts Legislature would 
amend the law so as to require written exam- 
inations of applicants for appointment: as in- 
surance agents. It provides: “No such license 
shall be issued until the appointee, except an 
appointee of a life company, has passed a writ- 
ten examination satisfactory to the Commis- 
sioner, which shall be framed to test the knowl- 
edge of the appointee concerning the insurance 
laws and practices.” 

Rate Law Recommendations. — Recom- 
mendations of the Insurance Commissioner, 
embodied in bills, were the topics for the dis- 
cussion before the joint legislative insurance 
committee last week. The recommendations 
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were designed to perfect and clarify the exist- 
ing statute and there were no marked objec- 
tions to the bills. A bill before the Massachu- 
setts Legislature which provides for a State 
rate-making organization reads: “The Insur- 
ance Commissioner shall create a rate-making 
bureau, which shall be composed exclusively 
of employees of the division of insurance, and 
said rate-making bureau shall have the sole 
right to prepare proper rates for all forms of 
other than life, transacted in the 
Commonwealth. The rates set by such rate- 
making bureau shall be subject to approval of 
the Insurance Commissioner and rates, 
when approved and promulgated by said In- 
surance Commissioner, shall be the rates for 
all forms of insurance in the Commonwealth, 
other than life insurance.” 


insurance, 


said 





New York Board of Underwriters Elects 

Harry Bird, of Talbot, Bird & Co., was 
elected president of the of Under- 
writers of New York (marine) at the sixth 
annual meeting of that organization last week. 
G. C. House, Providence Washington, was 
chosen vice-president; Henry H. Reed, of 
Platt, Fuller & Co., F. H. 
Cauty, treasurer. 

Douglas F. Cox, S. D. McComb and C. A. 
Hulme were elected directors for three-year 
terms. Members of standing committees were 
chosen as follows: 

Membership.—F. H. Cauty, chairman; 
Walter Wood Parsons, L. F. Burke. 

Correspondents.—J. F. Johnston, chairman; 
H. E. Reed, H. T. Chester, John F. Purcell, 
J. H. Walters. 

Salvages.—Cornelius Eldert, 
Albert Ullmann, A. G. Cassin. 

Averages and Arbitration—L. H. May, 
chairman; Percy G. Craig, J. F. Gilbertson, 
A. D. Grant, L. F. Burke. 

Adjustments.——H. H. Reed, chairman: Wil- 
liam H. Jones, W. B. Phillips, Lawrence 
Waple, E. W. Murray. 

Loading of Vessels.—C. R. Page, chairman; 
John F. Byrne, F. H. Cauty, H. H. Reed, 
Douglas F. Cox, S. D. McComb. 

Inventions —C. R. Ebert, chairman; J. H. 
Maloy, C. A. Orr. 


3oard 


secretary, and 


chairman ; 


Would Tax Unauthorized Business 
Wasuincton, D. C., February 1.—An 
amendment to the pending tax law, providing 
for the repeal of paragraph 9 of Schedule A 
of the present act, has been introduced in the 
Senate by Senator Harrison of Mississippi. 
The paragraph provides for a tax of three 
cents on each dollar, or fractional part there- 
of, of the premium charged for insurance poli- 
cies covering property in the United States, 
issued to residents of this country by foreign 
corporations or partnerships or individuals not 
residents of the United States, when such poli- 
cies are not signed or countersigned by an of- 
ficer or agent of the insurer in a State, terri- 
tory or district of the United States within 
which such insurer is authorized to do busi- 
ness. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - - - - $4,700,216.33 
Capital - - - - 750,000.00 
Surplus - - - -  1,001,125.89 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - -  2,449,090.44 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 














mst HAMPTON ROADS 
FIRE 4” MARINE 
Insurance Company 


’ NORFOLK, VIRGINIA 


Address Home Office For Agency Connection 


HENRY G. BARBEE JAMES A. BLAINEY GEORGE A. MoRrIN, 
President Vice-Pres. and Managing Under. 
Secretary Fire Dept. 


PENNSYLVANIA 
CASUALTY COMPANY 


LANCASTER, PA. 


Has openings for Progressive General and District Agents 
to handle all forms of Health and Accident Insurance. 


PENNSYLVANIA MARYLAND 
OHIO DISTRICT OF COLUMBIA 
NEW JERSEY DELAWARE 


Executive Offices 


COMMONWEALTH BLDG., PHILADELPHIA, PA. 




















PROGRESS IN 1925! 


New Paid for Business, $104,169,625 


Increase Over Last Year 25.8% 


Gain in Insurance in Force, $67,501,306 
Increase Over Last Year’s Gain 40.1% 


Resulting in Total Insurance in Force of 
$608 770,230 


The Connecticut Mutual Life Insurance Co. 


Hartford, Connecticut 
1846 1926 




















To Casualty Insurance Executives 
Cut Premiums--Not Rates 


Two-thirds of United States Auto 
population is yet to be insured. 


Your agent and broker can get this business if you 
will co-operate with him by supplying each with a 
copy of 


“CUTTING THE COST OF AUTO 
INSURANCE IN HALF” 


By HERMAN A. BAYERN 
Specialist in Automobile Insurance 


It Tells the Whole Story, $1.00 


Possession of this book will enable them to sell some of the 
uninsured automobile owners, to successfully meet competition 
with mutual or cut-rate companies, and convince those who are 
insured to increase their limits of liability coverage. On back 
of each book is imprinted your advertisement. 


Messrs. Phillips, Leibell & Fielding, 
attorneys-at-law, New York, say: 


‘The booklet is very well written and undoubtedly 
should be of considerable value. Accept our compli- 
ments for its neat appearance and extent of the informa- 
tion contained in it.”’ 


$1.00 per copy 1000 copies—$490.00 
THE SPECTATOR COMPANY | 


Insurance Exchange Publishers 135 WILLIAM STREET 
CHICAGO NEW YORK 
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CASUALTY, 





THE 
OBSERVATION POST 











NY branch of business subject to ex- 

cessive abuse and emaciated by apparent 
evils should provoke constructive criticism 
from everyone participating in it and affected 
by it. In condemning the evils appertaining 
thereto, we necessarily, in a broad general 
sense, condemn that branch of business, since 
a business is responsible for its evils, and the 
whole is the sum total of all its parts. How- 
ever, that does not say, by any construction or 
criticize every single ele- 
If one-tenth 


deduction, that we 
ment composing such a business. 
of a barrel of apples is rotten, we condemn the 
barrel. If there are a dozen pages torn out 
of a bock, the hook is defective, even though 
all the rest of the pages are perfect, and yet, 
unconsciously, nothing is said about the per- 
fection of those acceptable pages which con- 
stitute the greater part of the book. 

“Bail Bonding,” an editorial appearing in the 
January edition of the Casualty and Surety 
Monthly Bulletin, which is a part of The In- 
surance Year Book service of The Spectator 
Company, attracted the attention of M. A. 
Craig, manager of the fidelity and surety de- 
partment of the Globe Indeninity Company, 
Newark, and his letter concerning the same is 
published in another part of this issve. 

That evils do exist cannot be logically 
denied. That those same evils should be eradi- 
cated is another premise that brooks no con- 
tradiction. If deplorable conditions exist, and 
if many of them exist because of the attitude 
of some surety companies, certainly not all of 
the surety companies are above criticism. 
Metropolitan Casualty Capital Increase 

and New Officers 

At a meeting of the stockholders of the 
Metropolitan Casualty Insurance Company, 
New York, held’ on Tuesday of this week, the 
proposal to increase the capital from one and 
a half million to two and a half million dollars 
was ratified. 

At a meeting of the board of directors, the 
following new officers were elected: James C. 
Heyer, vice-president, in charge of field work; 
Warren Griffith, assistant 
Los Angeles, and Charles S. Thayer, assistant 
secretary. Other officers of the company were 
re-elected and Henry I. 
of the New England Power Association, was 
made a director. 


vice-president, at 


Harriman, president 
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UNION INDEMNITY EXCHANGE NOW 
IN DIFFICULTIES 
California Commissioner to Be Receiver— 
Charges of Mismanagement in Affairs 
SAN Francisco, Catir., February 1.—The 
California Insurance Department has taken 
over the Union Indemnity Exchange of Cali- 
Detrick 
will be appointed receiver on Thursday. Sen- 
sational charges of mismanagement and man- 
ipulation in the affairs of the company are 
being made following the department’s inves- 
tigation. It is said that the only assets so far 
located are $20,000 collateral placed with the 
New Amsterdam Casualty Company for the 
hond required by the California department 
from C. P. Summers, attorney-in-fact for 
the Exchange, who was also president of the 


fornia and Insurance Commissioner 


Seaboard Casualty Company. 

Mr. Summers hought control of the organi- 
zation from J. L. Maritzen last August, but 
Mr. Maritzen has now been placed in charge 
of the investigation of the Union Indemnity 
Exchange by the California 
The California department has been unable to 


commissioner. 


locate Mr. Summers, who is connected with a 
large finance company in Los Angeles and a 
ranch in Mexico. It is alleged that since he 
assumed control of the Union Indemnity Ex- 
change no money has been paid out on claims. 


Inter-Ocean Casualty Elections 

At the annual meeting of the stockholders 
and directors of the Inter-Ocean Casualty 
Company, Cincinnati, held on January 28th, 
J. S. Spencer was re-elected chairman of the 
board; J. W. Scherr was re-elected president : 
G. A. Northcott was re-elected vice-president; 
W. G. Alpaugh, formerly secretary and treas- 
urer, was elected vice-president and secretary: 
He F. 
treasurer; G. S. McAfee, formerly manager of 
the underwriting department, was elected as- 
sistant secretary, and B. C. Hammock hecame 
auditor. 


Bennett, formerly cashier, was elected 


The anaval report of the company shows an 
increase in $253,348.15. 
The net admitted assets are $672,928.48, which 
is an increase of $96,000.81 over the previous 
year. 


premium income of 


The net surplus was increased $30,310.93. 














LAW PASSED 


Virginia Governor Signs Compensa- 
tion Statute 


COMMIiSSIONER’S POWERS DEFINED 


Amended Bill Provides Same Premium 
Tax of 3146 Per Cent 

RicHMonp, Va., February 1.—House Bill 
12, amending the Virginia workmen’s compen- 
sation act of 1918 became law last Friday by 
the signa:ure of retiring Gov. E. Lee Trinkle. 
The amended act not only defines procedure 
before the but fixes 
penalties for failure to insure, and to report 
accidents and other statistical data to the com- 
mission. It also provides for self-insurance, 
and clearly defines the regulatory powers of 
the commissioner of insurance as regards the 
The pre- 
mium tax levied for this classification remains 
at 314 per cent. 

The bill provides for recovery for accidents 
minors, although they are em- 
ployed in violation of the child labor law; fixes 
the liability of sub-contractors and specifies a 
long list of injuries for which it fixes com- 
pensation. Under the terms of the act, no per- 
son (may receive compensation for an injury 


industrial commission, 


companies writing compensation. 


sustained by 


sustained while he is still receiving compensa- 
tion for partial disability for an earlier injury. 
Employers are made liable for the death of 
employees if death occurs within six years 


after an accident. The ~maximum weekly 
award remains at $12, with a burial benefit of 
$100, except when there are.no dependents to 
receive compensation in which the maximum 
is $150. Another clause provides that if the 
low receiving compensation remarries 
legally, or under the common law, her share of ' 
compensation shall go to the children. 


wit 





Frank W. Stucky a Vice-President of 
Liberty Surety Bond 

Frank W. Stucky, Newark office manager 
for the National Surety has been made a vice- 
president of the Liberty Surety Bond Insur- 
ance Company of Trenton. Prior to being 
with the National Surety, Mr. Stucky was 
associated with the American Surety 





Desk Room and 
Private Offices 
Furnished to 
Brokers and 


Agents 





TO BROKERS 
We are Specialists in Accident anc Health Insurance for Women 


THE MEACHAM AGENCY, Inc. 


Managers, Times Square Branch, Accident and Health Dept. 
INDEPENDENCE INDEMNITY COMPANY 
Times Building, Broadway and 42nd St., New York City Bryant 


1361 
Telephone { 1362 
1363 
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COMPENSATION CAMPAIGN 


Associated Industries Would Educate 
Missouri Voters 








MONOPOLISTIC STATE FUND DANGER 





Results of General Election Will Be Im- 
portant to Insurance Interests 

St. Louis, Mo., February 1.—The first step 
has been taken in the campaign to drive home 
to the insurance men of Missouri the fact that 
there is grave danger that the equitable work- 
men’s compensation act passed by the last 
legislature and signed by Governor Sam 
Baker may be defeated at the general elections 
to be held next November. Not only this, 
but it is possible that a drastic State monopo- 
listic compensation act may be forced through 
at the same election. The question was dis- 
cussed at meeting under the auspices of the 
Insurance Federation of Missouri held at the 
City Club Auditorium, St. Louis., last week. 

C. A. Muckerman, of the Muckerman & 
Cushman Insurance Agency, presided at the 
meeting, and the principal speakers were: 
Walter H. Saunders of the law firm of Leahy, 
Saunders & Walther, and Elmer Donnell, man- 
aging director of the Associated Industries of 
Missouri, Mr. Walther also spoke. 


It was brought out that in 1924 the total 
premiums on employers’ liability insurance sold 
in Missouri were approximately $5,000,000 and 
the agents and brokers received about $1,000,- 
000 in commissions. But no estimate was made 
by any of the speakers as to the millions of 
dollars of business that will be lost to the in- 
surance men of the State if compensation is 
defeated. 

The Associated Industries has assumed the 
responsibility of a publicity campaign and 
its members will raise the bulk of the funds 
needed for it. The amount asked from the 
insurance industry is comparatively small, 
although insurance will probably be the great- 
est sufferer if the equitable compensation act 
is defeated. 





HARRY CLEGG 


Incorporated Insurance Broker 


Prudential Bldgs., Union Street 
Oldham, Lancashire 


Desires sole representation of 
Company of standing for the pur- 
pose of CREDIT INSURANCE. 
State terms, giving indication of 
rates for business transacted in 
British Isles, Europe and Eastern 
Countries, and forward Specimen 
Proposal Forms. 














More Speakers Announced for Mid-Winter 
Meeting of Health and Accident 
Underwriters 
Harold R. Gordon, executive secretary of 
the Health & Accident Underwriters Con- 
ference, has announced the names of several 
new speakers who will be heard at the mid- 
winter opening at the Book-Cadillac hotel, De- 

troit, on March 2. 

Herry C. Walters, general counsel, National 
Casualty Company, Detroit, will deliver an ad- 
dress at the opening session on Tuesday morn- 
ing, March 2nd. Mr. Walters is cne of De- 
troit’s prominent attorneys and one of the best 
known insurance attorneys in the Middle West. 
He recently served for two years as president 
of the Detroit Bar Association. 

H. G. Royer, president, Great Northern Life 
Insurance Company, has prepared a paper on 
“Common Sense in Agency Building.” E. J. 
Schofield, vice-president and assistant secre- 
tary, Standard Accident Insurance Company, 
Detroit: G. W. Young, Jr., Inter-State Busi- 
ness Men’s Accident Association; S. C. Car- 
roll, Mutual Benefit Health & Accident Asso- 
ciation, and O. L. McCord, president, Illinois 
Mutual Casualty Company, will also deliver 
addresses. 


New Directors for Iowa State Traveling 
Men’s Association 

Des Mornes, Iowa, Jan. 28.—Five directors 
chosen for the full two-year term to the Iowa 
State Traveling Men's Association recently 
were: John A. Blanchard of the Charles 
Hewitt & Sons Company; John D. Carpenter, 
State agent for the Queen Insurance Company ; 
Currie C. Chase, traveling salesman for the 
Warfield-Pratt-Howell Company; George Carr, 
salesman for the Casper & Sons Coffee Com- 
pany, and J: S. Irish, assistant secretary of 
the Iowa State Traveling Men’s Association. 

T. B. Cookerly, head of the claim department 
of the association, was elected to the directorate 
for one year, to fill the unexpired term of 
Robert Green, deceased. 

The association now has a membership of 
75,419, an increase of 3,000 for last year, by 
report of Mr. Rex. During the past year the 
association paid 4645 claims, with a total dis- 
bursement of $113,443.03. Total receipts were 
$690,198. Total benefits paid since the organ- 
ization of the association are $8,570,081.48. 


Plate Glass Exchange Officers 
Henry D. Clark of the Union Indemnity was 
elected chairman of the Plate Glass Insurance 
Exchange at the annual meeting of that organ- 
ization, held just recently. Other officers 
chosen were C. H. Bainbridge, New York 


Casualty, vice-chairman, and C. E. W. Cham- 
bers, Lloyds Plate Glass, secretary-treasurer. 
The above officials, together with the Com- 
mercial Casualty, United States Fidelity and 
Guaranty, New Jersey Fidelity and Plate, and 
the New Amsterdam Casualty, constitute the 
governing committee. 
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NATIONAL AGENCY COMMITTEE 


Membership Named and Chairman Chosen 
to Handle Acquisition Cost Problems 


The new national agency committee of the 
Conference on Acquisition and Field Super. 
vision Cost for Casualty Insurance held 
meeting in New York city last week at which 
William B. Mann was elected chairman an¢ 
Spencer Welton was chosen vice-chairman. In 
addition, the London Guarantee and Accident, 
the Standard Accident and the Hartford Acc. 
dent ard Indemnity were selected to represent 
the committee on the joint agency body hay- 
ing jurisdiction in Greater New York. 

The National agency committee of the Con- 
ference is now made up of the following com. 
panies, individual representatives and_ alter. 
nates : 

Fidelity and Casualty, A. J. Ferres: alter- 
nates, Arthur D. Kelly and W. A. Reid. 

Fidelity and Deposit, Spencer Welton; alter- 
nate, E. R. Nuttle. 

Hartford Accident and Indemnity, J. Collins 
Lee; alternate, Paul Rutherford. 

Independence Indemnity, L. H. Bowen: alter- 
nate, Andrew L. Johnston. 

Lloyds Plate Glass, William T. Woods: 
alternate, Robert K. Meneely. 

London Guarantee and Accident, J. M. 
Haines, alternate, P. D. Olmstead. 

London and Lancashire Indemnity, E. E. 
Johnson; alternate, Oliver R. Beckwith. 

Maryland Casualty, Richard H. Thompson; 
alternate, William J. Unverzagt. 

Massachusetts Bonding and Insurance, W. J. 
Falvey; alternate, J. J. Flynn. 

New Amsterdam Casualty, C. S. 
alternate, J. Dougherty, Mahon. 

Norwich Union Indemnity, H. P. Jackson; 
alternate not yet designated. 

Ocean Accident and Guarantee, W. B. Mann; 
alternate, E. W. Jones. 

Standard Accident, E. J. Schofield; alter- 
nates, E. F. Hord and Paul M. Bowen. 


Weech; 


New Amsterdam Casualty Has Best Year 
Among the outstanding features of the state- 
ment of the New Amsterdam Casualty Com- 
pany, of Baltimore, for 1925, are substantial 
gains in premiums, assets, reserves and sur- 
plus. The company now reports assets of $16; 
430,224, a capital of $2,000,000, and a net sur- 
plus of $3,056,223, giving it a surplus to pol 
icyholders of $5,056,223. Its reserve for wn- 
earned premiums is $5,000,197, and the reserve 
for undetermined claims is $5,540,726. The 
net premiums written last year were $11,226; 
497, and losses and adjustment expenses totaled 
$5,928,554. Dividend payments amounted to 
$480,000. The premium income last year in- 
creased over $1,400,000 and the assets increased 
over $1,700,000. President J. Arthur Nelson 
and his associate officers should feel gratified 
with the results of the year’s business. 


Drops Accident Branch 
The American Old Line Life Insurance Com- 
pany, Lincoln, Neb., is dropping its accident de- 
partment, according to recent information. 
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WARNS AGAINST DISCRIMINATION 
Texas Commissioner Also Says Depart- 
ment May Not Promulgate Fidelity 
and Surety Rates 
Austin, TEX., January 30—The Texas de- 
partment of insurance is without authority to 
promulgate rates charged by insurance com- 
panies writing fidelity and surety business in 
the State, and Insurance Commissioner R. E. 
Daniel accordingly cancelled and revoked all 
rates heretofore the department. 
This ruling affects about 250 companies writ- 

ing that line of business in Texas. 

“All companies writing fidelity and surety 
business in this State are cautioned against 
making any discrimination in rates charged on 
the same character of risks,” said Commis- 
sioner Daniel in announcing his ruling. “Any 
discrimination will be duly prosecuted as pro- 
vided by law. In order to enable this depart- 
ment to be in position to properly supervise the 
matter of discrimination on the part of any 
company or companies writing fidelity or surety 
business in this State, they are respectfully 
urged to file with this department, immediately, 
a schedule of their rates to be charged on busi- 
ness written in this State.” 


issued by 


Surety Men Confer to Eliminate Bail 
Bond Evils 

Surety company executives held a confer- 
ence on Monday of this week in New York 
city, presided over by James A. Beha, Super- 
intendent of Insurance for the Empire State, 
to consider methods for eliminating bail bond 
evils. Following the conference Vice-Presi- 
dent W. A. Thompson, of the National Surety 
Company, sent out a questionnaire to leading 
judges in the city. The questionnaire was 
worded thus: 

Will you kindly inform us regarding what 
classes of bail bonds, in your opinion, the re- 
putable surety companies as a service to the 
public should continue to write? 

So much public misunderstanding and mis- 
representation has long existed regarding bail 
bonds, the profits in issuing them are so small 
and the constant questionable situation so diffi- 
cult to detect that we are considering urging 
before the Surety Association that all reput- 


able surety companies quit entirely writing bail 
bonds. 


Since this is a matter of public importance 
we trust you can give your valuable time to a 
maturely considered reply. 


Commercial Casualty Gains 

The record of the Commercial Casualty In- 
surance Company, Newark, shows that the as- 
Sets are now about $10,932,008; and the sur- 
Plus to policyholders is $4,000,000. Capital is 
$2,000,000 and net surplus is $2,000,000. The 
surplus to policyholders shows a gain of $600,- 
0cO over the 1924 figure and the assets in- 
creased by $907,181. 


Issues List of Mutuals and Reciprocals 
Retired During Five Years 

In Bulletin 175, the Casualty Information 

Clearing House of Chicago has issued a list 

of mutual and reciprocal companies which have 

failed during the period from roar to 1925, 


inclusive. ‘The names of 117 such concerns 
are given together with a brief note concern- 
ing the end of each. 





United States Fidelity and Guaranty Capi- 
tal Increase Is to Be from $5,000,000 
to $6,000,000 at Once 

Under date of January 28, C. J. Fitzpatrick, 
assistant secretary of the United States Fidelity 
& Guaranty Company, Baltimore, has sent out 
the following letter regarding the recent an- 
nouncement of its capital increase: 

A telegraph dispatch from Baltimore to out- 
of-town papers is apparently responsible for a 
misleading account of the capital increase of 
the United States Fidelity and Guaranty Com- 
pany appearing in practically all insurance 
journals. 

At the stockholders’ meeting on January 18, 
1926, a charter amendment was approved, pro- 
viding that the capital stock authorized shall 
be $10,000,000, but that the number of shares 
to be issued at this time shall be 20,000 (par 
value $1,000,000). 

In other words, the capital stock will be ac- 
tually increased from $5,000,000 to $6,000,000, 
and not to $10,000,000. The reason for the 
charter amendment increasing the authorized 
capital to $10,000,000 is this. Under the laws of 
Maryland, in which State the company is in- 
corporated, it has been necessary to go through 
a great dea! of expensive formality every time 
an increase, no matter how small or large, was 
contemplated. This blanket increase, as it 
were, will eliminate such formality until 
$10,000,000 may be reached. No further in- 
crease—further than to $6,000,000—is con- 
templated or planned at this time. The right 
to subscribe at $100 a share will be on the 
basis of one new share for every five held. 

One million dollars will be added to capital 
and one million to surplus, making resources 
approximately $49,000,000. 


Frank Mead Elected 
Sr. Louis, Mo., Jan. 28—Frank Mead of the 
7Etna was renamed president of the Surety Un- 
derwriters Association of St. Louis, Mo., at the 
annual meeting of that body held at the Belle- 
rive Country Club. 


CONFER ON CRIME 
Meeting in Philadelphia on 
February 20 





DR. F. L. HOFFMANN A SPEAKER 





State and National Officials to Consider 
Problems of Law Enforcement 

A conference devoted to a discussion of 
crime and means to check it will take place 
when the American Academy of Political and 
Social Science meets at the Bellevue-Stratford 
hotel in Philadelphia on February 20. 

Frederick L. Hoffman, LL.D., consulting 
s‘atistician of the Prudential Insurance Com- 
pany of America, will speak on “Is Murder 
Increasing?” Whether crime is really increas- 
ing or whether it is merely becoming more 
spectacular will be discussed by Dr. Ellen C. 
Potter, secretary of welfare in Pennsylvania, 
who has charge of prisons and reformatories 
in the State. Assistant District Attorney J. 
K. Willing of Philadelphia will speak on 
“Bootlegging,’ and “Mechanical Aids to 
Crime” will be the subject of a talk by Wil- 
liam McAdoo, chief city magistrate of New 
York. The presiding officer at the morning 
session will be Prof. J. P. Lichtenberger of 
the University of Pennsylvania. Prof. E. M. 
Patterson will preside during the afternoon, 
and the evening session will find Dr. Leo S. 
Rowe, president of the American Academy of 
Political and Social Science, in the chair. 


Other speakers on the program will be Dr. 
Louis N. Robinson, chairman of the Pennsyl- 
vania Committee on Penal Affairs; Dr. Carl 
Kelsey, professor of sociology at the Uni- 
versity of Pennsylvania; Dr. W. D. Lewis, di- 
rector of the American Law Institute; Lynn 
G. Adams, superintendent of State police for 
Pennsylvania, and Miss Mabel Willebrandt, 
assistant attorney general of the United States. 








Casual Casualty Comments 








B. F. Ferrier has been made assistant 
manager of the Philadelphia branch of the 
Globe Indemnity Company of Newark. 

Henry Swift Ives, of the Casualty Infor- 
mation Clearing House, Chicago, has started 
out on a speaking tour. His first stop was the 
banquet of the Fire Underwriters Association 
of the Pacific, San Francisco, yesterday. He 
will go to Portland, Tacoma and Seattle be- 
fore returning. 

E. A. Baer has been appointed special 
agent for the Globe Indemnity in the Pennsyt- 
vania territory to succeed Monty Morris, who 
has been transferred to Albany, N. Y. 

George A. Smith has been chosen as- 
sistant superintendent of agents for the Con- 
tinental Casualty at the Chicago home office. 

P. H. Shipner, for two years manager of 
the insurance department of the American 
Bond & Mortgage Company, is now manager 
of the business promotion division of the Con- 
tinental Casualty at Chicago. 


27 


Paul Stricker, field representative of the 
National Safety Council, was in Richmond 
last week for a conference with the board of 
directors of the Richmond Safety Council, 
relative to the Richmond Council’s 1926 pro- 
gram. A survey of Richmond accidents dur- 
ing 1925 was read. This indicated that 48 per 
cent of all reported accidents occurred in 
homes. According to Mr. Stricker the ratio 
is too high, and the Richmond Council should 
make a concerted effort to reduce it. 

John R. English, New York city office 
manager for the Metropolitan Casualty Com- 
pany, was given a testimonial dinner last week 
at the Brevoort hotel, New York. Super- 


intendents of the company were hosts and the 
occasion was the date of Mr. English’s acces- 
sion to the post he holds. 

H. I. Harriman, president of the New 
England Power Association, has been made a 
director of the Metropolitan Casualty Com- 
pany. 
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ACCOUNTANTS’ LIABILITY 


Coverage Written by Independence In- 
demnity Through Freeborn & Co. 


The Independence Indemnity Company, 
through Freeborn & Co. New York 
brokers, is now writing policies covering ac- 
countants’ liability. The description of the 
protection given says that the company, in addi- 
tion to the coverage, agrees to pay the cost of 
defending suits brought against the policy- 
holder. An arrangement for bringing the pol- 
icy to the fore has been completed between 
the American Institute of Accountants, Free- 
born & Company and the Independence Indem- 
nity Company. The language of the policy is, 


city 


in part, as follows: 
The Independence Indemnity Company here- 


by agrees that if (during the life of the policy 
or any subsequent period for which it may be 
renewed) there shall occur neglect, omission 
or error or alleged neglect, omission or error 
in accounting, auditing or tax determination 
work on the part of the insured, any partner 
of the insured or employee of the insured (in 
his business) for which the insured is, or is 
alleged to be, liable for damages, then the com- 
pany will insure him against loss arising out 
of such liability up to an amount not exceed- 
ing $250,000. 

Agents to Meet With Company Men at 
White Sulphur Springs in October 
James W. Henry, president of the National 
Association of Casualty and Surety Agents, has 
announced that that organization has made ar- 
rangements to meet ii joint annual convention 








Service Beyond the Contract 


“We want to take this opportunity to assure you of our appreciation of the 
very courteous and expeditious manner in which this claim has been taken 
We have had occasion to handle a few claims of the same general 
character with other companies, and these experiences led us to believe that a 
construction bond was a rather frail sort of security, the surety being so prone 
to hide behind technicalities to avoid full settlement. 
ner in which this whole proposition was handled by your office, therefore, 


care of. 


proves very refreshing to us.” 


HE F & D appreciates keenly the fact that to the man in the field 
nothing is quite so important as the manner in which the com- 
panies he represents take care of his clients’ interests. 


The F & D’s constant aim, therefore, is to so conduct its operations 
as to make it not only easier for its representatives to obtain business, 


but also to keep it. 


One’ means by which the F & D makes possible both of these things is 
by the prompt payment of legitimate claims without refuge behind 


technicalities. 


That the Company’s efforts to make its claim service a little more 
thoughtful and interested than the average are recognized and ap- 
preciated is evidenced by the numerous letters it receives from clients. 


The paragraph quoted above is an excerpt from one of the many 
letters of this character now on file at the Home Office. 
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Sp 121 
PRODUCTION DEPARTMENT, 
FIDELITY & DEPOSIT COMPANY, 
Baltimore, Md. 

If you are not already adequately repre- 
sented in this territory I will be glad to have 


full information regarding an agency connec- 
tion with your Company. 


PT iia Goats oa aS Hameo he eee 


PMR nO scare oecreracs ata lis oiaae alate Sea 


with the International Association of Casualty 
and Surety Underwriters at White Sulphur 
Springs, W. Va., during the week beginning 
October 4, 1926. 





New Reserve for New York Taxicab Bonds 


James A. Beha, Insurance Superintendent of 
New York, has issued the following ruling re. 
garding reserves on taxicab bonds under the 
highway law of that State: 


Acting under the discretion authorized by 
the provisions of section 86 of the insurance 
law, stock casualty and surety companies trans- 
acting the business of insurance as required 
by section 282-b of the highway law on a surety 
basis are required to maintain loss reserve in 
accordance with the following regulations, to- 
wit: 

A reserve of not less than $20 per car per 
month less collateral and loss payments or the 
es.imated claim reserve on an individual case 
basis less collateral applicable thereto, which- 
ever is the greater. 

lor the purpose of computation, the reserve 
incident to the business written during each 
calendar year beginning January 1, 1926, shall 
be kept separately by years of issue for a pe- 
riod of not less than three years, after which 
an estimated case reserve shall be maintained 
only, for the losses still pending on the busi- 
ress written more than three years prior to 
‘late of statement, less any collateral inci- 
dent to such year’s business that may still be 
held. Expenses of adjustment and _ investiga- 
tion of claims shall not be credited against the 
reserve as herein determined. 

This method of reserving shall apply only 
to bonded taxicabs operating in New York 
city (except Staten Island). 
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PRELIMINARY STATEMENTS OF CASUALTY, SURETY AND MISC. COMPANIES* 


The following figures from the preliminary statements of Casualty, Surety and Miscellaneous Insurance Com- 


Pp 
ame and Location of Company Capital 
Stock 
American Automobile, St. MME. og Mita tee eicela 500,000 
American Casualty, Reading Sipnata a OW ehacataxe) arava 2 meee 500,000 
American Motor Underwriters, Freeport, Illi... Reciprocal 
American Re-Insurance, Philadelphia.......... 750,000 
American Surety, New York........... weeewied 5,000,000 
Bankers Mutual Auto., Fort Wayne........... Mutual 
Buckeye Union Mutual Ins., Jackson.......... 720,310 
Business Men’s Assur. Co. (Acc. Br.), Kansas 
GED cccrcine anh owioinnc ccs epecuacacde as 300,000 
Buffalo County Mut. Storm & Cyclone, Fountain 
City, WiSC..cccccccceccssccecccccosccccess Mutual 
Central Casualty, Columbus................... Mutual 
Central Mut. Hail & Cyclone, Hortonville, Wisc. Mutual 
Clergy Casualty Co. of America, Omaha....... Mutual 
Columbus Mutual Life, Columbus (Acc, Br.).... 500,000 
Commonwealth Casualty, Boston............. Mutual 
Continental Life (Acc. Br.), St. Louis.......... 500,000 
Detroit Automobile Inter-Ex., Detroit......... Reciprocal 
Detroit Fidelity & Surety, Detroit............. 2,000,000 
astern Casualty, Boston. 6. .cccccc ss tccsesce 100,000 
Economy Automobile, Freeport, Ill............ Reciprocal 
federal Casualty, Detroit... ..: <s660cccsies scesce 350,000 
Fidelity Health and Accident, Benton Harbor... Mutual 
Frankenmuth Mut. Auto., Frankenmuth, Mich.. Mutual 
Georgia Casualty, Atlanta... .i.0..cccsccocacee's 500,000 
Gidhe Tndemuity, NEWREEs 6cccccesicccsoece< c's 2,500,000 
Globe Mutual Ins., Fort Wayne.............0- Mutual 
Great Northern Casualty, Chicago........ pare Mutual 
Great Western Ins. Co., Des Moines........... 250,000 
Harleysville Mutual Casualty, Harleysville..... Mutual 
Illinois Motor Casualty, Springfield, Ill........ 200,000 
Income Guaranty, South Bend, Ind........... 100,00C 
Indemnity Ins, Co. of N. A., Philadelphia...... 1,000,000 
fnland Bonditig, South Bends o... 660 cv csccsccies 250,000 
Inter Ins. Ex. of the Chicago Motor Club, Chicago Reciprocal 
Iowa Mutual Tornado, Des Moines............ Mutual 
Lincoln Casualty, Springfield, Il].............. 200,000 
Lincoin Mutual Casualty, Springfield, Ill....... Mutual 
Lloyds Plate Glass; New York... ... os. <0s.is0s:010 750,000 
Maryland Casualty, Baltimore...........ees0. 5,000,000 
Massachusetts Plate Glass, Boston............ 100,000 
Medical Protective, Fort Wayne............-. 300,000 
Metropolitan Casualty, New York............. 1,500,000 
Michigan Mutual Auto., Traverse City......... Mutual 
Minnesota Commercial Mens, Minneapolis..... Mutual 
Mutual Benefit Health & Accident, Omaha..... Mutual 
Mutual Cyclone, Mischicot.........cccccccsescce Mutual 
Mutual Plate Glass, Shelby, Ohio............. Mutual 
Nebraska Indemnity, Omaha.............+02- 200,000 
New Amsterdam Casualty, Baltimore.......... 2,000,000 
Northwestern Trust, Grand Forks............. 100,000 
Ohio Casualty, Hamilton, Ohio... ........-c0. 250,000 
Oklahoma Mutual Indemnity, Oklahoma City... Mutual 
Preferred Accident, New York. ........0ssse0 1,400,000 
Preferred Automobile, Grand Rapids........... Reciprocal 
Railway Mail Association, Portsmouth......... Fraternal 
Ridgely Protective Ass’n; Worcester........... 100,000 
South Dakota Employers, Sioux Falls.......... Mutual 
Southern Aid Society, Richmond.............- 85,080 
Southern Life and Health, Birmingham h....... 117,050 
standard Accident, Detroit... 2... cecc cis cecines 2,500,000 
Texas Indemnity, Galveston. .. i605. 00003 ee 100,000 
Transit Mutual Ins. Co., Boston.............. Mutual 
Travelers Health Assn., Omaha.........-.e006 Mutual 


Union Indemnity, New Orleans............... 2,450,000 


United Grain Growers Mutual Ins. Association, 


PICS DAGINCST 0s care ad oe tn eeviectewe ewes Mutual 
United Service Automobile, Fort Sam Houston. . Mutual 
Unity Protective Ins. Assn., Syracuse.......... Mutual 
U. S. Fidelity & Guaranty, Baltimore......... 5,000,000 
U.S. Indemnity Society, Boston............-. Mutual 
United States Mutual Ins., Chicago............ Mutual 
United States Plate Glass, Philadelphia..,...... 100,000 
Western Casnatty, Petiver. .: .4..c0scanes«sc.*s 200,000 
Western Travelers Accident Ass’n, Los Angeles, . Mutual 
Wisconsin Mutual Plate Glass, Juneau......... Mutuai 
Woodmen Accident, Lincoln............000ee8 Mutual 


a Ledger Assets. b Unavailable. c¢ Cash only. 
Standard Mutual Hail Insurance Association. 


Total 
Assets 


7,548,690 
2,192,939 
142,485 
4,837,934 
19,278,115 


118,235 
133,820 


3,088,950 
b 


75,298 
22,156 
86,168 

8,268,748 
6 


10,164,486 
1,294,106 
4,311,178 

171,228 
€152,175 


610,431 
66,000 
b 


3,513,831 
27,686,300 


70,234 
13,519 
806,563 
150,029 
419,757 


215,248 
12,578,099 
301,968 
2,385,677 


497,244 


828,910 
5,629 
2,238,430 





1,001,847 


3,032 
369,879 
396,296 

16,439,224 
494,714 


1,426,836 

69,521 
10,377,695 

104,279 


276,107 


815,023 
114,576 
878,703 
431,187 

19,190,013 





365,302 
9,702,068 


19,544 


149,091 
115,678 
44,978,778 
59,761 
37,768 


272,816 
341,943 
119,837 





d Includes premiums 


Surplus to 
Policy- 
holders 


1,884,042 
891,960 
85,457 
1,751,126 
8,025,379 


10,593 
337,580 


b 
b 
46,033 


86,035 
1,094,033 
b 


808,705 
462,181 
3,229,582 
123,149 
91,148 


482,414 
dea 


813,554 
6,500,000 


$61,762 

12,595 
375,000 
108,302 
316,374 


159,368 
2,200,601 
265,064 
1,159,883 
7481,218 


449,218 
5,572 


1,442,586 
10,083,406 
221,101 


2,582,787 

18,501 
200,000 
310,827 


3,032 
?180,715 
285,793 
5,056,223 


165,000 


490,073 
28,137 
3,167,831 
70,621 
270,409 


482,919 
36,407 
817,515 
220,801 
4,721,628 


136,271 
369,001 


3,488,058 
6,359 


on excess insurance. 


anies, covering the year 1925, have been compiled from the returns made direct to THE SPECTATOR, 


Net Pre- 
miums Writ- 
ten During 


1,032,942 
8,775,535 


167,310 
193,881 


3,302,551 
2,099 


236,901 





166,490 


588,932 
23,294 


31k 
3,717,700 
18,847,683 


430,796 
11,445,180 
79,58 
2,073,344 
398,250 


1,172,461 
647 
1,062,716 

27,695,383 


106,493 


1,087,635 
6,516,175 
76,035 
295,693 
4,871,718 


1,589 
318,162 
143,920 

11,226,497 
37,442 


1,164,139 
115,960 
5,161,279 
97,305 


1,143,494 
80,890 
794,375 
1,214,616 
16,464,636 


368,135 
153,086 
466,676 


7,762,610 
69,559 


170,300 
312,039 
36,498,612 
51,609 
529,738 


67,062 
453,027 
79,640 
70,397 
859,968 


Losses Paid 
During 
1925 


2,715,376 
579,275 
61,376 
322,891 
2,787,121 


72,752 
76,336 


1,817,153 
2,636 


120,277 
544,991 
241,102 
133,881 

52,929 


260,509 
119,421 


,659 
2,069,901 
9,660,601 


158,782 

15,511 
340,042 
~~ 


255,253 
5,480,894 


539,509 
762,994 


528,052 


324,341 
14,292,917 
28,808 


442,470 
2,215,417 
22,160 
204,410 


2,625,926 


115 
113,991 
45.503 

5,928,554 
13,208 


359,500 
39,565 
2,521,045 
27,424 


127,902 


706,562 
41,569 
380,877 
487,177 
8,473,830 


234,369 

82,363 
359,256 

3,618,365 


27,171 


52,14 
115,331 
19,084,444 
22,099 


180,770 


ie) 


23,370 
188,960 
41,179 
20,538 
511,760 


f Formerly the 


*In the case of life companies, capital, assets and surplus include life department; otherwise report pertains to 


accident and health only. 


s Reserve to policyholders including money advanced by officers. 


Payment of losses. Includes $10,000 reserve for contingencies. 
_t Formerly the American Auto Insurance Company. 
Capital paid, in. 


h Figures are for both the life and accident departments. 
t Includes overhead expenses. 


Name changed to the above in July, 1925. 


r Loss fund for 


j Guaranty 








Commission to Study Compulsory Auto 
Insurance in Virginia 

RicumMonp, Va., February 2.—The initial 

move towards enactment of a compulsory 


automobile insurance liability law in Virginia 


an 
29 


was made last week by Senator W. W. Smith, 
who introduced a bill he drafted prior to the 
assembling of the legislature, creating a com- 
mission of three to make a study of the sub- 
ject, and report to the assembly in 1928. 


EXPLAINS SITUATION 


M. A. Craig Replies to Article in Cas- 
ualty and Surety Bulletin 


DEALS WITH BAIL PRACTICES 


Globe Indemnity Executive Is Against 
Bonding Known Criminals 

In the January issue of the Casualty and 
Surety Monthly Bulletin which is sent out as 
a part of The Insurance Year Book service 
of The Spectator Company, there appeared an 
editorial on bail bond evils and practices. The 
article attracted considerable attention both be- 
cause of the comments it made and because it 
included an exclusive statement by District 
Attorney Pecora of New York regarding some 
of the evils of the business. In this connec- 
tion, the following letter, under date of Jan- 
uary 25, has been received from M. A. Craig, 
and surety department 
Company of Newark: 


manager of the fidelity 
of the Globe Indemnity 


[To the Editor of THe Spectator] 

Having read with deep interest your edi- 
torial, “Bail Bonding—Is the Modern System 
Wrong?” in the January, 1926, issue of the 
Casualty and Sure:y Monthly Bulletin, I am 
impelled to reply to it in the interest of those 
surety companies, of which the Globe is one, 
that are sincerely trying to eradicate any evil 
or pernicious practices in the great field of 
surety business. 

Any argument as to the propriety of furnish- 
ing bail bonds or whether or not if they are 
furnished by a corporate surety company 
encourages crime, would be futile. Suffice it 
that public opinion is against it. It has always 
been against bail for the criminal, whether . 
private or personal, because of the evil prac- 
tices of the so-called “straw bondsmen” and 
of the so-called “greed” of the corporate bail 
company. There is just this difference between 
these two; countless thousands of dollars of 
judgments have been entered against the “straw 
bondsmen” and remain wholly unpaid, but no 
corporate bail remains unsatisfied. The fault 
in admitting criminals to bail. If cor- 
pora‘e surety is driven out, “straw” bonds- 
men must be admitted. The public may take 
its choice. 

Nevertheless, any sane man must be against 
bonding a known crook, just as any sane man 
is against admitting a known crook to bail, 
and I, personally, hold strong objection to 
what you term “modern system” of bail. I 
know many other officials of other companies 
hold the same strong opinions against it and 
there are a goodly number of high-class com- 
panies that would not touch a bail bond for 
a crook with a ten-foot pole and, moreover, are 
doing what they can to discourage others do- 
ing so. 

Why, then, must such well-intentioned com- 
panies bear anv part of the onus which your 
editorial and District Attorney Pecora’s re- 
marks throw on the business as a whole? 

If you are seeking to drive those companies 
that perpetuate this “bail bond system” out of 
the business, why do not you and other public 
speakers level your guns at them? Can’t you 
spot the target? Doesn’t the enemy have a 
name? Does he, in fact, exist? 

Tf he does, of which I have no doubt, he 
will never be killed as long as you shoot at 
the surety companies as a whole. You only 
hurt the outstanding figures in the surety busi- 
ness and allow the evildoer in the bail situa- 
tion, hiding behind larger skirts, to escape no- 
tice and to continue his practices. 


lies 
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Increase over 1924 of $6,938,411.00 


Increase for the year of $10,308,490.00 
Premium Income on Accident and Health 


Increase over 1924 of $210,809.92 


Increase over 1924 of $597,350.70 


2 
or quarterly premium payments. 


regular Ordinary Life Form. 


rapidly growing sales force. 


W. T. GRANT, President 


Total Life Insurance in Force............. 26,120,990.00 


eS I Re Oe eee Senn ee 3,302,551.06 


MOLMUMNOE MMCOMIC. 62.6 .6isid e cicicis sie tne seas vale 4,149,212.10 


1925 Another Record Year 


Each year of our sixteen years of growth has been greater than the one before— 
with 1925 the banner year of all. 


Outstanding features of the year’s business were: 
New Life Insurance Written............. . $19,380,249.00 


Paid Policyholders in Death and Disability 
RTI rs anys ee Oe $1,787,074.31 

Increase over 1924 of $177,284.85 

Total Paid Policyholders since organization 10,787,655.97 
Increase for the year of $1,787,074.31 

Net Admitted Assets...................... 3,233,262.24 
Increase for the year of $640,844.96 

Surplus to Policyholders.................. 
Increase for the year of $174,253.72 


828,553.31 


Our Development Program for 1926 includes: 


1. The Salary Investment Plan for both Life and Combined Life, Accident and Health Insurance. 
. Non-cancellable and Guaranteed Renewable Disability contracts on annual, semi-annual 


A new low rate, preferred risk policy at approximately 10% lower premium rates than under 


Louisville, Kentucky, to provide a still higher degree of service to our men in those fields. 


3 
4. The establishment of branch offices at Seattle, Washington, Nashville, Tennessee, and 
5. Entrance into two or more new states to afford ample opportunity for each member of our 


Are you familiar with our “<All-Ways’’ Contract? 
“It Pays All Ways and it Pays Always’’ 


Business Men’s Assurance Company 


KANSAS CITY, MISSOURI 











C. B. ROBBINS C. B. SVOBODA 


President The Ol d Lin e Secretary 


CEDAR RAPIDS LIFE INSURANCE CO. 
Cedar Rapids, Iowa 


Financial Condition December 31st, 1925 








ASSETS 
First Mortgages on Farm Lands, and Real Estate.................0+.eeee- $1,982,642.76 
Municipal Bonds and Liberty Bonds...................cssseeeeceeceeees 45,741.11 
Premium Notes and Policy Loans................02ccccececceeeecececees 444,836.81 
Cash in Banks and Office and Other Ledger Assets................000e0005 77,393.00 
Interest Accrued and Net Uncollected and Deferred Premiums............. 109,837.73 
(Reserve Charged in Liabilities) _—— 
ROD rs ere on ee ee oid cece ieee smusiele sie siasewieswastmne $2,660,451.41 
Less Assets not covered by Reserve................ nip c beste ronments 42,270.87 
EER Store aN au se sap edases baked cals don ane swlone Meee $2,618,180.54 
LIABILITIES 
Tax Reserve nnd Other Taabiltios..< .. <...0......0506cesescecdsccccccccecc $ 29,756.43 


Legal Insurance Reserve and Reserve for Special Benefits. .... . $2,338,080. 34 
FGETS EO POMOYROIACES . 6 5 5icc cc ccscncccnccccccsenacecss . 250,343.77 


TOTAL FOR PROTECTION OF POLICYHOLDERS................... $2,588,424. 11 
$2,618,180. 54 








HOW WE ARE GROWING 


End of Gross Assets Insurance in Force 


1906 $ 43,278.91 $ 95,000.00 
1908 53,106.27 1,120,495.00 
1910 142,741.60 2,154,370.00 
1912 237,351.38 3,004,245.00 
1914 366,655.33 4,612,580.00 
1916 535,795.19 5,766,062.00 
1918 790,890.90 7,700,619.00 
1920 1,225,215.29 12,421,688.00 
1921 1,488,411,12 14,010,604.00 
1923 2,045,934.15 15,335,721.00 


1925 2,660,451.41 17,599,610.00 


GOOD Chance for GOOD Men to Build GOOD Future 
IOWA MINNESOTA SOUTH DAKOTA NEBRASKA 











Where is this Man? 


An Eastern Mutual Life Insurance 
company is looking for a man who can 
step into their St. Louis agency as 
Agency Manager. 


Very liberal remuneration—the best of 
co-operation from the Home Office— 
modern policy contracts that are easily 
sold and stay sold—and a direct-mail 
system of securing prospect Jeads al- 
most guarantee the success of the man 
we appoint. 


Interested parties can secure a personal 
interview by writing, in confidence, 
“Gordon,” care of THE SPECTATOR. 
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LIABILITY 


An insurance company is bound by acts 
and representations of agents within scope 
of real or apparent authority. Company may 
be estopped by agent’s conduct to deny pro- 
vision in policy inserted for its benefit. 

The plaintiff partnership was insured against 
liability to their employees by defendant and 
the policy covering the risk was issued to them 
by the defendant’s general agent. During the 
fife of the policy, one of plaintiff’s employees 
was injured and the accident was reported to 
the company’s general agent. In response to an 
enquiry he said, “Pay all expenses * * * 
and when you are done present the bill to us 
and we will make good.” 

Action was brought for the money which 
was so paid. The defendant denied liability 
on the ground that its general agent was not 
authorized to make the above promise, and that 
there could be no recovery because the plain- 
tiff had failed to comply with certain pro- 
visions in the policy. 

Held, that in the case of agencies in general, 
an insurance company is bound by all acts, 
contracts or representations of its agent, 
whether general or special, which are within 
the scope of his real or apparent authority. 
There was no evidence here that even remotely 
suggested that the agent was not authorized 
to agree to the terms of the settlement. 

And in regard to a breach of certain policy 
provisions it is a firmly established rule that 
an insurance company may be estopped “to 
deny a waiver” of provisions inserted in the 
policy for the benefit of the company. And 
even if the employee was not engaged in work 
specified by the workmen’s compensaiton act, 
as the defendant’s general agent authorized 
settlement of the claim in question and in- 
duced the payment of the money to the plain- 
tiff, it cannot now deny the validity of the 
claim. 

Schwartz et al. vs. Maryland Casualty Co. 
(Sup. Court of New Hampshire), 131 Atlantic 
Rep. 352. 


FIRE 

Transaction by which insured’s position 
was changed to that of a mortgagee held a 
sale, rendering the transaction void. Insurer 
is not estopped to require compliance with 
terms of fire policy against sale of property. 

A policy of fire insurance prohibited sale of 
Property unless the insurer consented. Held, 
that the policy was breached by transactions 
which changed insurer’s position with refer- 
ence to property from that of owner to mort- 
gagee. When the owner transfers his prop- 


erty, this does not effect an assignment of the 
Insurance by operation of law. 





It appeared that an an earlier date, the in- 
sured requested the defendant’s agent (long 
since dead) to assign a policy not then in 
force. The request was not answered. Held, 
that the insurer is not estopped thereby to re- 
quire compliance with the terms of the policy. 
In order to create an estoppel by silence, there 
must first be a duty to speak. The rights of 
the parties are fixed by the legal status at the 
moment of loss, and it was immaterial that the 
mortgage was in the process of foreclosure. 

Judgment directed for defendant. 

Dudley vs. Cntinental Insurance Co. (Sup. 
Ct. of New Hamp.), 131 Atlantic Rep. 354. 





LIFE 


Physician of insured may not testify that 
the insured was afflicted with a loathsome 
disease which testimony would tend to 
blacken deceased’s character. Answers, if 
warranties and material to the risk require 
binding instruction for the defendant, if false, 
but if their materiality is doubfful, the ques- 
tion is for the jury to determine. 

In his application the insured agreed that 
“tha foregoing sta‘ements and answers * * * 
are correct and wholly true, and that they shall 





Tnsuranee De elsione A, 


By Joseph @. Beller of the New York Bar GF 





form the basis of the contract of insurance—” 
the policy specifying, however, that all state- 
ments, in the absence of fraud, shall be deemed 
representations and not warranties. ° 

It appeared that defendant had certain ill- 
nesses which were denied in his answers. It 
appeared that these answers were “false and 
wholly untrue,” and were material to the risk. 
The trial court improperly excluded testimony 
by a physician to the effect. that the insured 
had convulsions and epilepsy. A man may 
have either or both of these complaints with- 
out the fact tending in any way to damage 
the insured’s character. The answers made by 
the defendant were material to the risk and 
the court shall have so ordered. 

Proof of their falsity if warranted to be 
true would have required binding instruction 
in defendant’s favor. If a real doubt exists, 
the materiality of the answers they must be 
submitted to the jury to determine this ques- 
tion. 

Judgment for plaintiff reversed and a new 
trial ordered. 


Skruch vs. Metropolitan Life Insurance 
Company (Sup. ‘Court of Penn.), 131 Atlantic 
Rep. 186. 








ALRANY,‘ February 3.—At the request of 
Superintendent of Insurance James A. Beha, 
Senator Bouton has just introduced in the 
legislature an amendment to section 101 of the 
insurance law. The final draft of the bill was 
agreed upon after a hearing given represent- 
atives of life companies writing group business, 
on January 11, at the Department’s New York 
office. The amendment as contained in the bill 
just introduced is as follows: 


Section 1ot-a. Definition of group life in- 
surance. (1) Group life insurance is hereby 
declared (2) The following 
forms of life insurance............ (3) No 
domestic life insurance company shall issue 
any policy of group life insurance, the premium 
for which shall be less than the net premium 
based on the American men ultimate table of 
mortality, with interest at 34 percentum per 
annum, plus a loading, the formula for the 
computation of which shall be determined by 
the Superintendent of Insurance. A foreign 
life insurance company which shall not conduct 
its business in accordance with this require- 
ment shall not be permitted to do business in 
this State. Any such policy may, however, 
anything in this chapter to the contrary not- 
withstanding, provide for a readjustment of 
the rate based on experience at the end of the 
first or any subsequent year of insurance, which 
readjustment may be made retroactive for such 
policy year only. 

Bills reported favorably from the Senate 
Judiciary Committee include one of Senator 
Cortlandt Nicoll’s, incorporating The Guardian 
Life Welfare Trust for the administration of 
trust funds for fostering the welfare of men 


a5 


and women in the employ of The: Guardian 
Life Insurance Company of America. 

Additional amendments to the workmen’s 
compensation law have been introduced in the 

By Senator Truman, amending section 15, 
legislature as follows: 
subdivision 9, in relation to maintenance for 
employees undergoing vocation rehabilitation. 

Amending section 15, subdivision 8, relative 
to permanent total disability after permanent 
partial disability. 

Assemblyman Phelps, amending section 18, 
providing that notice of injury or death re- 
sulting therefrom must be ‘given within ninety 
days after accident or death instead of thirty 
days, as at present. 

Senator Bouton and Assemblyman Wheatley 
have introduced in their respective legislative 
branches the following bill: 

Amending section 149, 149-a and 140-c, in- 
surance law, in relation to the premium or 
assessment tax paid by mutual fire insurance 
companies or associations authorized to do busi- 
ness in this State. 


Mercantile Mutual Formed 


AusTIN, Tex., Jan. 26.—The Attorney Gen- 
eral has approved and the Commissioner of 
Insurance has filed the charter of the Mer- 
cantile Mutual Fire Insurance Company, of 
Dallas. O. E. Schow is president and secretary 
and the directors are the same as those of the 
Texas Hardware Dealers Mutual Insurance 
Company, of Dallas. 
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Columbus Mutual Life, Columbus, O. 


In its eighteenth annual statement, the Co- 
tumbus Mutual Life of Columbus, O, makes 
a very strong exhibit. Its admitted assets on 
January 1, 1926, were $8,268,748, while after 
providing a net premium reserve of $6,122,344, 
reserving $576,814 for dividends left to accu- 
mulate, setting aside a special fund for divi- 
dends to be paid policyholders in 1926 of $278,- 
515, and making due provision for other liabil- 
ities, the statement shows a surplus to policy- 
holders of $1,093,834, including $500,000 cap- 
ital. In the last three years the company’s in- 
surance in force nearly doubled, now amount- 
ing to $80,435,382 and in the same time the aa- 
mitted assets more than doubled while the 
surplus to policyholders increased over $300,- 
ooo. President C. W. Branden and the other 
efficient officers of this progressive company 
merit congratulation upon the fine results of 
last year’s work, as well as upon the steady 
gains shown through the company’s history. 


Gains of Farmers National Life 

The Farmers National Life, of Chicago, 
made some unusual gains last year. Its ad- 
mitted assets increased over 21 per cent and 
the gain in new business was nearly three times 
as much as the gain in 1924. The company 
had a favorable mortality experience last year, 
its ratio of actual to expected having been but 
38 per cent. Its experience on its child’s in- 
surance was very good. President Billeter 
took charge of the organization actively about 
March 1, and “president’s month” was the 
largest of the year in point of production. 
Taking it all in all, the year just closed was 
the most successful one in the company’s his- 
tory with increased production, increased sur- 
plus and low mortality. 

Brooklyn National Appointment 

The Brooklyn National Life Insurance Com- 
pany, Brooklyn, N. Y., has announced the ap- 
pointment of a new general agency to repre- 
sent it in Brooklyn. The Triangle Agency, 
Inc., of 383 Jay street, is composed of Piere- 
port Davenport, president; Michael Goodie, 
vice-president: Richard P. vom Lane, treas- 
urer, and Leon Lurie, secretary. 

The first two of these men have been prom- 
inent in Brooklyn real estate circles. Mr. vom 
Lane has been an active life insurance man. 
The agency is already producing a good vol- 
ume of business and is expected to be shortly 
a valuable part of the company’s plant. 


Will Conserve War Risk Insurance in 
Virginia 
RicuMonp, Va., January 30—Fergus McRee 
has been designated by the Virginia depart- 
ment of the American Legion to head a com- 
mittee which will have charge of a campaign 
to conserve government insurance carried by 
€x-service men. There have been numerous 
complaints that a large amount of war risk 
has lapsed in Virginia, and reports that cer- 
tain life insurance agents had encouraged 
“twisting” of these policies. 


DEATH OF JOHN BUCHANAN 





Boston Insurance Man Passes 
Suddenly 





HAD MANY FRIENDS IN HIGH PLACES 





Heart Failure Responsible for Demise of 
Writer—Many Executives at Funeral 


John Buchanan, insurance executive and 
well-known Boston correspondent for several 
insurance journals, including THe Spectator, 
died suddently from heart failure Wednesday 
evening, January 24. Mr. Buchanan was re- 
turning from a linner which he had attended 
with a friend and passed away suddenly in 
the latter’s automobile. He was rushed to the 
City Hospital, where he was pronounced dead. 
Mr. Buchanan was president of the Massa- 
Plate Glass Company, 
wrote political and insurance news for the 
Boston Globe, and handled the publicity and 


chusetts Insurance 


advertising work for a number of Boston in- 
surance companies, besides doing a large cor- 
respondence business. 

Born in Edinburgh, Scotland, in 1871, Mr. 
Buchanan was educated at the University of 
Glasgow. On coming to this country he 
became associated with the Boston Globe, an 
association which he maintained up to the time 
of his death. He maintained a home in the 
beautiful Boston suburb of Wollaston, Mass. 
He is survived by his wife, nee Alexie J. For- 
rest of Oxton, Cheshire, England, and by three 
children, Mrs. A. B. Gravem of Chicago, Miss 
Hesta L. Buchanan, and John Buchanan, Jr. 

Insurance representatives 
from practically all of the Massachusetts in- 
surance organizations, together with his other 
business friends and associates, filled the home 
of the late Mrs. Buchanan to a point beyond 
its seating capacity last Saturday when his 


executives and 


funeral was held. 

Mr. Buchanan was probably known by more 
Boston insurance men than any other person. 
For over a quarter of a century he had kept 
his finger on the pulse of the insurance busi- 
ness in that locality. He “covered” insurance 
gatherings, both social and business; he ob- 
tained many a list of insurance as soon as was 
possible after a fire; he was a familiar figure 
at the joint legislative insurance committee 
hearings which he reported and he was almost 
daily seen “browsing around the street,” as 
he termed Boston’s insurance district and its 
environs.,, 

Mr. Buchanan enjoyed the reputation of 
never betraying a confidence; of always stand- 
ing ready to help the cause of insurance. and 
of doing hundreds of little “thank you jobs,” 
as he termed them, for his friends in the in- 
surance fraternity. He was loved by those 
who knew him. He enjoyed fully the confi- 
dence of Boston insurance people, as well as 
every one else with whom he maintained rela- 
tions. A big, brawny Scotchman, who never 


wore an overcoat, he was kindly and hospitable 
to an unusual degree. 
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Merchants Life Now Stronger Than Ever 


The Merchants Life Insurance Company of 
Des Moines, Ia., had an excellent year in 1925, 
and its financial report shows that it is now 
stronger than ever before in its history. Its 
admitted assets, December 31, 1025, were 
$8,378,614, this amount representing an increase 
of nearly $1,000,000 during the year. Its sur- 
plus to policyholders amounted to $702,143, an 
increase of about $32,000, after an addition of 
about $1,030,000 to the legal reserve. Since its 
organization in 1894 the company has paid 
policyholders $09,886,370, such payments last 
year having aggregated $928,902. For the pro- 
tection of policyholders, the company has de- 
posited with the State of Iowa approved se- 
curities valued at $7,222,297. The insurance in 
force at the end of last year, $80,161,080, 
shows an increase made during the year of 
nearly $3,000,000. William A. Watts is presi- 
dent of this carefully managed company. 

Luncheon to R. L. Clark 

About twenty insurance journalists were 
hosts at a luncheon to Roosevelt L. Clark, 
former advertising manager of the America 
Fore group of fire insurance companies, at the 
Drug and Chemical Club, last Friday. Mr. 
Clark has become connected with the adver- 
tising department of Station WEAF of the 
American Telephone and Telegraph Com- 
pany. He explained his new work briefly. 

William S. Crawford, insurance editor of 
the New York Journal of Commerce, spoke a 
few words about the death of John Buchanan, 
Boston insurance journalist, who died Wed- 
nesday evening. A moment of silence was 
observed in respect to his memory and a com- 
mittee was appointed to convey the regrets 
of the group to his family. 





Missouri State Life’s Great Business 


Last year the new paid-for insurance of the 
Missouri State Life Insurance Company, of 
St. Louis, amounted to $136,978,650, and it 
closed the year 1925 with $587,586,508 of in- 
surance in force, a gain of nearly $50,000,000 
during the year. Its assets increased over 
$8,000,000 to the sum of $61,880,486, and its 
capital and surplus increased nearly $1,000,000, 
now amounting to $4,007,979. From these fig- 
ures it is evident that President M. E. Singleton 
and his associate officers (who were re-elected 
at the annual meeting January 19 last) were 
very successful in their efforts to advance the 
company’s interests last year. 


General Agency Results in 1925 

In addition to those previously published in 
Tue Spectator, the business of the general 
agencies shown below for 1925, and in some 
cases for previous years, has been reported: 

Flamen Ball, ‘Cleveland, Ohio (New York 
Life).—1925, $26,556,539; 10924, $22,375,412; 
1923, $21,119,577; 1922, $16,360,175. 1921, $15,- 
559,217. 

L. A. Spalding, Baltimore, Md. (Mutual 
Benefit Life, Newark) .—1925, $4,001,441; 1924, 
$2,665,000. 
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ly Premium plan. 


Same Rates for Males and Females. 


Double Indemnity and Monthly Disability Income features for | ii 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 
THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 
The Company has its Home Office in its own building at 166 W. Jackson Blvd. running through 


- Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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Quincy and Wells Street, right in the heart of Chicago’s Financial District. 






































Now Licensed in Tennessee 


Men capable of building a 
strong agency organization are 
offered a real opportunity. 


Four Popular Selling Policies 
Which Meet All Competition 


The state will be divided into 
about four districts radiating from 
the following cities: 





MEMPHIS 
NASHVILLE 


KNOXVILLE 
CHATTANOOGA 





If preferred, territory can be 
arranged close to home. 

Write Home Office for particu- 
lars. 


National Life Association 
DES MOINES, IOWA. 






























DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of 
the times, never slow, never hasty,—always forward to accomplish- 
ment.” 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve Life Insurance Company 


The record and progress of The Mutual Life have been dis- 
tinctive. and the notable changes and developments now mark- 
ing its history in meeting the requirements of increasing demand 
and a quickening growth are evolved from almost a century of 
experience and success. 

Policy contracts completely revised in 1925. New contracts 
attractive in appearance. phrased in every-day language ‘‘easy 
to read.”’ easy to understand and to construe. ‘They contain 
all the old provisions justified by experience and all the new 
warranted by science and by the knowledge of experience. 
Improved Disability and Double Indemnity Benefits—under 
new provisions. 

Salary Deduction (allotment) Plan of insurance now written 
by the Company. 

Children’s Insurance now written on standard forms. ages 
10 to 15. 

An increased Dividend scale in 1926—the sixth consecutive 
increase. 

A majority of policy loans granted locally at Managing 
Agency Offices. 

The Company writes all standard forms of insurance. Same 
terms to men and women. Age limits, 10 to 70, inclusive. 

A Company conservative for entire safety, but forward- 
looking and forward-moving in accord with the new spirit and 
new demand of the times. ‘ 


Those who contemplate taking up 
field work are invited to apply to 


THE MUTUAL LIFE INSURANCE COMPANY 
OF NEW YORK 


34 Nassau Street New York City, New York 
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Modern Life Insurance Service from a Buyer’s Standpoint 


By James Erton Brace 


Vice-President, The Manhattan Life Insurance Company 


Most of my audience are now investing 
money in life insurance, perhaps at the sacri- 
fice of some of the creature comforts which 
you could otherwise be enjoying. When you 
bought your present policies you had certain 
purposes, some of them sacred purposes in 
mind—to meet your obligations to your credit- 
ors, and to satisfy your own honor in case you 
were called away at, a time when you were 
in débt, to provide for funeral expenses and 
doctor’s bills, which someone must pay after 
you are gone, to lift the mortgage ‘on your 
home, to maintain that home for your wife 
and children in order that your wife may 
have the greatest joy which can come to a 
mother, and that, as you know, is the privilege 
of enjoying her children as they grow up. 


And in order to guarantee to your children 
the finest inheritance which you could leave 
them, and that, as you will recall from your 
own childhood, is the constant care and affec- 
tionate attention of their mother, to educate 
these children of yours, and in a general way 
to guarantee that even though you do not live, 
they will be equipped mentally, morally, and 
spiritually to face the problems of manhood 
and womanhood, ten, fifteen or twenty years 
from now—to indemnify your business asso- 
ciates for the loss of your special talents or 
credit facilities, to indemnify your business 
for the loss of your services in order that it 
may carry on for the profit of your family, 
even after you are gone—if you are rich or 
Well-to-do, to absorb the shrinkage in your 
estate which will be occasioned by Federal 
and State taxation. : 
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You had these purposes in mind when you 
bought your present policies, but like other 
men who are absorbed in the games which 
they are playing in business, and in their pro- 
fessions every day, you have not had the time 
to study life insurance carefully, and for the 
most part you have been unwilling to give the 
professional life underwriter tne opportunity 
to discuss your problems with you thoroughly 
and impartially. 

You have bought a policy here and a policy 
there, without special reference to the very 
vital problem which you hope these policies 
will solve, and without having asked your- 
self and answered satisfactorily such ques- 
tions as these: How much life insurance do 
I really need in order properly to provide for 
the essential wants of my wife and children? 
Which form of life insurance is best adapted 
to the special requirements of my situation? 


Of the amount and kind of life insurance 
which I really do need, how much could 1 rea- 
sonably expect to take on tthe basis of my 
present income? And last, but most impor- 
tant, how can I arrange for the distribution 
of the proceeds of my insurance, in the event 
of my death, to my wife and children, in such 
a way that they will receive the money abso- 
lutely and surely, without the slightest possi- 
bility of loss and at the times and in the 
amounts which, in my judgment, will be to 
their best interests? 


You are putting your precious dollars in 
life insurance, and surely you would like to 
control, even from the Beyond, the distribu- 
tion of these precious dollars in the safest 
and most effective way to your wife and 
children. 
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Even though you can carry only a smalf 
amount of life insurance, you can at least 
arrange to continue your salary to your wife 
for five years following your death, giving 
her five years’ notice that she must equip her- 
self to carry on, in your place, the work of 
providing for the children, giving her the time 
in which to get a baby out of her arms, or a 
boy or girl through school. 

No matter how modest your means may be, 
there is a plan of life insurance which will 
enable you to guarantee in some measure, the 
real protection and real comfort to your loved 
ones, which you would want them to have in 
the event that you are called on your Great 
Adventure before you have completed your 
plans and realized your dreams for them. 


My suggestion is, that unless you have 
studied your life insurance problems carefully 
and open-mindedly, you should do so imme- 
diately. You should at least give as much 
time to this very vital problem as you would 
ordinarily give to a business luncheon or to 
the small day to day transactions which make 
up your work. 


All the companies doing business in this 
State are good companies, every one of them 
is worthy of your confidence and is compe- 
tent to act as trustee for the members of your 
family 


Do not attempt to make exhaustive detailed 
comparisons between companies, but rather 
select the life insurance man of your acquaint- 
ance who in your opinion is competent to give 
you sound professional advice Place your- 
self in his hands, be frank with him about 
your situation, and give him the opportunity 
really to serve. 








LIFE 


HOME LIFE’S MEETING 


General Agents Come to New York for 
Two-Day Session 


The eighteenth annual convention of the 
Home Life Insurance Company’s General 
Agency Association was held at the Pennsyl- 
vania Hotel, New York city, January 20 and 
21. The newly elected officers of the Asso- 
ciation for the year 1926 are: President, S. R. 
Whitten, Jr., Jackson, Miss.; vice-president, 
J. C. Bristow, Richmond, Va.; secretary-treas- 
urer, J. R. R. Martin, Peoria, II. 

The executive committee consists of Chair- 
man C. F. Sheedy, Pittsburgh, Pa.; George R. 
McLeran, Chicago, Ill.; C. N. Weber, Buf- 
falo, N. Y.; R. M. Simons, New York city; 
R. A. Bickel, Huntington, W. Va., and Karl 
J. Guhne, St. Louis, Mo. 


RECEPTION TO OFFICERS 

Preceding the program a reception was ten- 
dered the officers of the company. C. F. 
Sheedy, president of the General Agency Asso- 
ciation for the year 1925 presided. Addresses 
were made by E. I. Low, president of the 
Home Life Insurance Company; E. W. Glad- 
win, first vice-president, together with many of 
the other officers. The business sessions were 
devoted to round-table discussions of the two 
subjects: 

First.—“Increasing the Production of the 
Present Agency Force.” 

Second.—“Increasing the Size of the Agency 
Association.” 





OF NEBRASKA 
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E. M. SEARLE, Jr., President 
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Each of these topics had many subheadings, 
and instead of set addresses by the various 
agents, each subject was briefly introduced by 
a leader and discussed by the entire body. 

President Low stated that in 1925 the 
Agency Association increased the new paid- 
for business 24 per cent over that of 1924 and 
asked for an increase of 20 per cent in paid- 
for business in 1926 over that of 1925. S. R. 
Whitten, Jr., on behalf of the General Agency 
Association, pledged the company the increase 
of 20 per cent in production requested by the 
president. 

The convention terminated with a banquet 
at which President Low presided as _toast- 
master. Addresses were made by Mr. Glad- 
win, Mr. Sheedy and retiring president of the 
Association for the preceding year, Mr. Whit- 
ten, Jr. 

The newly elected president for 1926, E. 
LeGrand Beers, one of the company’s board of 
directors; W. A. R. Bruehl, Jr., of the firm of 
W. A. R. Bruehl & Son, general agents at 
Cincinnati, O.; Mrs. A. Godchaux, of the firm 
of Godchaux & Mayer of New Orleans, La.; 
R. A. Bickel, Huntington, W. Va., and John 
H. Scott, general agent, Brooklyn, N. Y. 


Keeping Track of Your Time 


St. Louis, Mo., January 30—Not so many 
years ago there was a popular song in which 
the line appeared “Ain’t It Funny What a Dif- 
ference Just a Little Hour or Two Will 
Make,”—or words to that effect. 

The chap who wrote the lyrics probably 
didn’t have life insurance in mind when he 
batted out the lines, but it is really startling 
what a ditference an hour or two will make in 
the income of a life insurance producer. 


AcENTsS’ RECORDS 

The branch office of one of the larger life 
insurance companies recently kept a record of 
its agents’ work for quite a period. The re- 
sults were astonishing. Agents averaged two 
hours of work per day, less than two calls, 
with an average writing of 35 and a daily 
earning capacity of $6.83. The three leading 
agents average five hours’ work per day, an 
average writing of $1400 per day and an earn- 
They made an 
The important 


ing average of $28 per day. 
average of three calls per day. 
point is the big increase in earnings from one 
more call and a little more time devoted to 
each interview. 


Spare the Harpoon 


A booklet addressed primarily to sales man- 
agers by the Policyholders’ Service Bureau of 
the Metropolitan Life, New York, is entitled 
Spare the Harpoon. A realistic picture on the 
front cover portrays a sales manager angrily 
throwing a harpoon into a salesman. The pur- 
pose of the booklet is to offer suggestions to 
sales managers as to the best methods of han- 
dling salesmen in order to produce the best 
results for all concerned. Copies of this in- 


teresting booklet may be procured from the 
Metropolitan Life. 
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‘Etna General Agents to Meet in 
September 


The A2tna Life Insurance Company will hold 
its third annual general agents’ conference dyr- 
ing the week of September 5, according to an 
announcement just made by Vice-President 
Kendrick A. Luther. The place will be the 
Homestead, at Hot Springs, Va., where the 
1924. conference was held. 

In his announcement, Mr. Luther said that 
the company had been functioning for almost 
seventy-five years before it seemed necessary 
or advisable to hold a conference of its gen. 
eral agents. Until September, 1924, he said, 
the name of an agent in another town or an- 
other State was a name only. 

“If nothing else had been accomplished 
other than the correction of this condition,” 
he added, “it is our belief that the two con- 
ferences already held would have been worth 
while However, when you add to this fact 
the good that is bound to come from an ex- 
change of ideas, as well as friendships formed, 
any questions as to the value of the confer- 
ences is eliminated, and they stand in their 
true light as being invaluable.” 


A Life Agents’ Publicity Plan 


St. Louts, Mo., January 30—Jeff Raley, 
general agent for the Central States Life of 
St. Louis, Mo., at Little Rock, Ark, has 
worked up a good plan of publicity which has 
obtained excellent results for him and should 
benefit other life insurance men. He has pre- 
pared a series of ten letters on life insurance in 
general under such headings as “Protection 
Begins at Once,” “Don’t Wait, Until Too 
Late,” etc. One of the letters is sent every 
two or three weeks to persons Mr. Raley 
knows personally or has met. The Sales 
Planning Department of the Central States 
Life thinks so well of Mr. Raley’s letter cam- 
paign it will be extended to other agents of 
the company who are interested. 


Present-Day Merchandising 

The sixth in the series of publications re- 
lating to management methods, issued by the 
Policyholders’ Service Bureau of the Metro- 
politan Life, New York, is enti:led Present- 
Day Merchandising. It describes progressive 
methods of controlling the purchase and sale 
of retail merchandise, and a successful method 
of determining the departmental appropria- 
tions and of maintaining a perpetual inventory. 
Forms now in practical use are reproduced 
for the guidance of users of this pamphlet, 
copies of which may be obtained from the 
Metropolitan Life. 


New York Sales Congress 

The sixth one day Sales Congress and the 
Fortieth Annual Banquet of the Life Under- 
writers Association of New York will be held 
March 9 at the Hotel Astor, New York city. 
From present indications the affair promises 
to be the most successful yet held. Some ex- 
cellent speakers are scheduled to give talks at 
the Sales Congress. 
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ATTACKS MERGERS 


J. P. Mantz Criticizes Methods of 
Schemers 








SAYS NO GOOD RESULTS 





Actuary Calls Plans “Most Dammable Spe- 
cies of High Finance’’ 


In line with the alleged ‘plans of a sup- 
posed $10,000,000 syndicate sponsored by A. 
M. Best, of the A. M. Best Company, it is in- 
teresting to note the following communica- 
tion, dated January 30, on the subject of life 
insurance “mergers,” sent out by I. P. Mantz, 
consulting actuary of Des Moines, Iowa. Deal- 
ing with the evil effects of many of the so- 
called mergers, Mr. Mantz says in part: 

For a long time the urge has possessed me 
to say something about life insurance mergers. 
Perhaps the English language is adequate to 
express my sentiments on the subject but I 
have doubted my skill in its use to say what 
I really think about this most damnable species 
of high finance. 

To make the issue clear, let us admit that 
there can be such a thing as an honest merger 
of two or more companies; that under certain 
circumstances such a consolidation of interests 
may be desirable or beneficial to all those 
financially concerned; the policyholders and 
stockholders. But in such a merger there is 
no legitimate profit for individuals either on 
the outside or connected with any of the com- 
panies merged. If the merger is necessary to 
protect the interests of stockholders or enhance 
the security of policyholders somebody in 
either or both organizations must make sacri- 
fies. If the merger is imperative to protect 
policyholders it is because there have been 
losses in the conduct of the business due to 
the incomptetency, inefficiency or mismanage- 
ment and any other excuse for the failure of 
the company is but a sorry alibi for the real 
cause. These losses will have to be retrieved 
in the future by greater efficiency of manage- 
ment and rigid economy. 

No well managed life insurance company, 
conducted by men who know their business, is 
seeking to assume the obligations of a practi- 
cally defunct concern even as a gift, to say 
nothing of paying a bonus for such business. 
A few have been absorbed by this class of 
companies, but reluctantly, to conserve the 
best interests of the business and to avoid a 
possible conspicuous failure 1n the security of 
life insurance protection. 


Two PuaseEs ExpLaAINED 

There are two phases of the life insurance 
business upon which, as an actuary and ac- 
countant and after a rather exhaustive in- 
vestigation, I want to go on record. And I 
am ‘not going to argue the points with any 
other actuary or accountant who may take 
issue with me, especially the hired “yes” men 
of the manipulators of mergers. I am will- 


ing to chance the vindication of my position 
(Concluded on page 42) 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Buffalo Insurance Man Finds It Pays to Boost 
Trust Company 


Clinton Davidson of the Clinton Davidson 
Service, Buffalo, recently spoke to a luncheon 


club of that city on the subject: “Funda- 
mental Reasons Why the Trust Company 


Should Administer an Estate.” 

Mr. Davidson was one of the original ad- 
bocates of co-operation between trust com- 
panies and insurance underwriters and he is 
still carrying his campaign on vigorously with 
excellent results, he reports. 

Incidentally it might be mentioned that it 
has been Mr. Davidson’s experience that one 
of the most beneficial results so far as the in- 
surance man is concerned was one that he did 
not foresee when he began his campaign. It 
is that a decided degree of confidence is in- 
spired in the prospect when the insurance man 
instead of talking just insurance goes out of 
his way to recommend an agency that is not 
related to the insurance business. This fact 
makes the prospect feel that the insurance man 
is sincerely trying to safeguard his interests 
and he then looks on him more in the light 
of a counselor than an agent with something 
to sell. 

Speaking on the advantages of the trust com- 
pany in administering even the small estate, 
Mr. Davidson said in part: 

“A friend of mine suffering from an in- 
curable malady and expecting to live not more 
than two years came to me for advice in mak- 
ing plans for his family after his death. 

“T found that he had named a trust com- 
pany for executor, although his estate 
amounted only to $1500. Having formerly 
been employed by a trust company he realized 
the value of the service. I questioned him out 
of curiosity to obtain his line of reasoning. 

“T pay the trust company $75 for handling 
this little estate’ he explained, “and I know 
from what I have seen in the bank that they 
will save many times this fee in dealing with 
the undertaker’s and doctor’s bills and such 
other accounts as creep in to wipe out a 
man’s estate once he is dead. I realize that 
creditors have small chance of imposing on 
the trust company and that the expenditure of 
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every cent will be watched just as carefully as 
though my estate amounted to a million dol- 
lars.” 

Mr. Davidson cited several examples of 
complications that arise in the settlement of 
both large and small estates and then pointed 
out that whereas such involved propositions 
are part of the daily routine of the trust com- 
pany officials they represent chaos to the ama- 
teur executor. 

“Even for the man who has no property but 
who is carrying a reasonable amount of life 
insurance, it is best that a trust company be 
appointed,” Mr. Davidson said. 

“One man who called at my office not long 
ago has an estate of approximately $50,000 
mixed property and $100,000 of life insurance. 

“A certain amount of the insurance was to 
be paid in cash to provide working funds for 
the executor. Two other policies were to be 
paid to the man’s two daughters at eighteen 
vears of age to care for their college educa- 
tion. Another policy was to provide an in- 
come for the wife and this income would use 
up the entire principal of the policy if she 
lived twenty years. , 

“When this estate was analyzed, this man 
was displeased with two features—first, that 
should his wife die no provision was made for 
paying the money to his daughters and sec- 
ondly that the plan did not consider the dis- 
position of his other property. 

“It was pointed out that the logical thing 
was to appoint a trust company as executor. 
The plan was to pool the insurance with the 
mixed property and pay the widow her monthly 
income from the whole, arranging when the 
daughters were ready for college to withdraw 
the amount necessary for their education from 
the principal. When the wife died, the pro- 
ceeds from the estate would go to the daugh- 
ters. By making use of the trust company this 
man was able to use his insurance and prop- 
erty together as a single unit. 

“The trust companies are rapidly solving 
the problem of the man who is receiving a 

(Concluded on page 41) 








THE SPECTATOR 

















Thursday 





W. L. MOODY,” Jr. 


SHEARN MOODY 


+ 


AMERICAN NATIONAL 


INSURANCE COMPANY 


of Galveston, Texas 


W. J. SHAW 


President Vice-President Secretary 


Substantial Increases Every Year 


Ordinary and Industrial Life Insurance in Force 


June 30th, 1925 
$269,479,554.00 


ASSETS 
$21,606,568.43 


Good Territory in Twenty-Three States, the Republic of 
Cuba and Hawaii 

















Real General Agency Contracts Direct 


Philadelphia Life Insurance Company 


The COMPANY 

Pays dividends at end of first year on 
participating policies. 

Issues non-participating policies. 
Issues insurance on children one day old 
and up. 

Issues insurance on women at same rates 
as men. 

Pays 43% interest on polic 
left with the Company. 
Gives a General Agency Contract with 
excellent first year and renewal com- 
missions. 

sees that the Sub-agent is fully 
protected. 

Co-operates completely with the field 
force. 

We have General Agency openings through- 
out states in which we are licensed. 
Write us at Home Office and our Super- 
visor for your State will get in touch 
with you. 


y proceeds 


Agency Department, 
PHILADELPHIA LIFE INSURANCE CO., 
111 N. Broad St., Philadelphia, Pa. 











Valuable Information Free 


Upon request The Spectator Com- 
pany will send free of charge to any 
life company or agent in the United 
States or Canada a copy of The Busi- 
ness Builders Service. This document 
will prove a big money maker for the 
agent who will adopt and follow out 
the plan outlined therein. y, 


Fill out the coupon below and “A 
mail today. J - 


THE 
7 SPECTATOR 
/ 185 William at, 


New Yosk 
THE SPECTATOR Pt ; 
COMP. ANY 7 Please send me, free 
of charge, copy of The 
135 William Street 7 Business Builder Service. 
NEW YORK F Wie sc ivcsviatmudemn 
CHICAGO Ff Address Coccccecceccerccceoee 


Insurance Exchange 7 Name of Company represented. 
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Advertising Novelties’ Debate 


ConcLupep By A. W. TAGER 


The three cornered debate between Arthur 
W. Tager, secretary of the Diary Publishing 
Company, on one side, and Homer J. Buckley, 
president of Buckley-Dement Company, and 
E. A. Collins, assistant secretary of the Na- 
tional Surety Company and president of the 
Insurance Advertising Conference, on the 
other, is now apparently closed by a letter, 
published herewith, from Mr. Tager, indicat- 
ing that he is satisfied that no reflection upon 
the proper use of advertising novelties was in- 
tended when Mr. Buckley made his famous 
talk before the Advertising Conference at its 
Pittsburgh meeting in October, 1924. The 
original letter, criticising Mr. Buckley’s speech, 
was published in these columns under date of 
December 17, 1925. Mr. Buckley’s answer 
thereto appeared January 7, 1926. The follow- 
ing week Mr. Collins addressed a letter to the 
editor of THE Spectator, which appeared in 
its columns under date of January 14. It is 
in answer to these two last letters that Mr. 
Tager now writes as follows: 


[To tHe Epitor oF THe Spectator] 

1. On October 28, 1924, Homer J. Buckley, presi- 
dent of Buckley, Dement & Company, delivered an 
address entitled ‘“‘Turning Cold Prospects Into Live 
Leads,” at the Insurance Advertising Conference, 
Pittsburgh, Pa. 

In his address Mr. Buckley criticised the use of 
advertising novelties as a selling aid. 

2, The address was subsequently reprinted and 
published by the Metropolitan Life Insurance Com- 
pany. 

3. As secretary of The Diary Publishing Corpora- 
tion of New York, manufacturers of insurance ad- 
vertising utilities and sales-helps, I took exception to 
some of Mr. Buckley’s statements. 

In Tue Specrator (December 17, 1925, page 25), 
there appears my answer to the criticisms raised by 
Mr. Buckley in his address. 

4. On December 26, I received Mr. Buckley’s let- 
ter of December 24, from which I quote in part as 
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follows: ‘“‘The whole tenure of your letter would seem 
to indicate that my address was devoted to an attack 
on advertising novelties as a medium of advertising. 

“In this you are decidedly mistaken. 

“As a matter of fact, I am now, and have been 
for years, an enthusiastic exponent and user of ad- 
vertising specialties. 

“This can be verified by my frequent appearances 
on the convention program of the Advertising 
Specialty Association, among whose officers and mem- 
bership are some of my nearest and dearest friends. 

“Memorandum books, diaries and other forms of 
specialty advertising are a fine medium when intel- 
ligently and judiciously employed.” 

5. You will note that in this letter Mr. Buckley 
concedes the following: (1) That his address was 
not meant to be an attack on advertising novelties as 
a medium of advertising. 

(2) That he is an enthusiastic exponent and user 
of advertising specialties. 

(3 That memorandum books, diaries and other 
forms of specialty advertising are a fine medium when 
intelligently and judiciously employed. 

6. In view of these admissions by Mr. Buckley, 
I considered the matter closed. 

7. In Tue Spectator (January 7, 1926, page 17), 
there appears a copy of Mr. Buckley’s letter of Decem- 
ber 24 addressed to us, excerpts of which are quoted 
above. 

This letter was not submitted by me to Tue Spec- 
TATOR for publication. 

8. In Tue Spectator (January 14, 1926, page 
25), there appears an article by E. A. Collins, presi- 
dent of the Insurance Advertising Conference, which 
article is a defense of Mr. Buckley’s address and an 
offer to me to debate the subject at the next conven- 
tion of the Associated Advertising Clubs of the World. 

9. If Mr. Collins will carefully read Mr. Buck- 
ley’s letter of December 24, he will find that the sub- 
ject of this discussion is no longer debatable in view 
of the fact that we and Mr. Buckley are in perfect 
harmony and agreement. 

Mr. Buckley admits: (1) That his address was 
not meant to be an attack on advertising novelties as 
a medium of advertising. (2) That he is an enthu- 
siastic exponent and user of advertising specialties. 
(3) That memorandum books, diaries and other forms 
of specialty advertising are a fine medium when in- 
telligently and judiciously employed. 

After reading Mr. Buckley’s address one gets an 
unfavorable impression as to the value of advertising 
novelties. I am happy to know that Mr. Buckley 
never intended to create this impression. I regret 
that it required a supplementary letter of explanation 
from Mr. Buckley defining his position. 

In view of this clear definition of Mr. Buckley's 
attitude on the value of novelty advertising, I feel 
that this subject is no longer a matter for debate be- 
tween Mr. Buckley and myself. 

10. We will now answer Mr. Collins’ communica- 
tion, reprint of which appears in THe Spectator (Jan- 
uary 14, 1926, page 25). 

In the first place, it must be understood that there 
is nothing personal in this entire discussion. I have 
a profound respect for the character, ability and repu- 
tation of Mr. Buckley. I know that Mr. Buckley’s 
address and my reply were prompted by our mutual 
interest in ways and means for extending and in- 
creasing the sale of insurance. 

Mr. Collins states that Mr. Buckley did not attack 
our form of advertising. He further adds that ‘Mr. 
3uckley did not detract one iota from the utility of 
memorandum pads or any other form of novelty ad- 
vertising, but rather enhanced the value of adver- 
tising novelties by pointing the way to their proper 
use.” 

11. I am happy that Mr. Buckley, Mr. Collins 
and myself are now all in agreement as to the value 
of advertising novelties. 

12. It seems, therefore, that Mr. Buckley’s objec- 
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tion lies in the fact that during a given period he, 
Mr. Buckley, as a life insurance prospect, received 
perhaps a dozen letters the paragraphs of which were 
of such similarity as to characterize all of the letters 
as ridiculous. 

This entire discussion, therefore, reduces itself to 
the following: (1) The merit or lack of merit of ad- 
vertising novelties. (2) That the letter which offer 
these novelties to the prospect are all so similar that 
they are ridiculous. 

I have already shown at length by citations that 
Mr. Buckley agrees, accepts and concedes the value 
of advertising novelties. 

The only subject for discussion therefore, is the 
similarity of the letters used by certain insurance 
companies in offering an advertising novelty to the 
prospect. 

13. It is regrettable that twelve letters from 
twelve different insurance companies should each 
contain the paragraph “A handsomely bound memo- 
randum book with your name inscribed in letters of 
gold is reserved at this office for you, etc.” 

I concede that this similarity indicates the need of 
originality. 

14. It would be absurd for me to deny that it is 
not exasperating for one prospect to receive twelve 
letters from twelve different companies, all of which 

re reserving for the prospect a handsomely bound 
memorandum book. Particularly is this so when the 
prospect, as in this particular case, happens to be 
Mr. Buckley, who is a recognized expert and a master 
in the art of writing effective sales letters. 

It is unfortunate that a sound principle and an 
excellent medium of advertising is in a measure im- 
paired by the repetition and similarity of the means 
employed in distributing the novelty. 

I wish to assure Mr. Collins that I am ready and 
willing to help and co-operate with the Insurance Ad- 
vertising Conference in improving this _ condition. 
Whatever experience I have had in this field is at 
the disposal of this committee. 

Up to this point our discussion has confined itself 
to the similarty of the letters used by the home office 
of twelve companies. 

We must also consider the thousands of agents who 
do not exclusively depend on the home office to devel- 
op prospects. These agents, independent of any assist- 
ance from the home office, freely use advertising 
novelties for stimulating sales, creating good will and 
developing new prospects. 

Daily we receive requehts from agents for samples 
and suggestions of various articles which can be used 
for these purposes. We quote in part from a typical 
letter received just a few days ago: 

“Will you please let me have a description of the 
various novelties you make for insurance agents?” 

“T noticed the letter of your Mr. Tager published 
in THe Spectator. I have built up a fine business 
in the past five years, and feel that it was done be- 
cause I use novelties very freely.” 

This particular agent has his own means of dis- 
tribution. He may use a letter or he may depend 
on a personal call. He does not, however, depend ex- 
clusively on the home office for developing prospects. 
In fact, he may be an agent representing a company 
which has not as yet used advertising novelties. 

Our experiences show that agents who use letters 
in the distribution of their novelties, do not use the 
paragraph ‘‘A handsomely bound memorandum book 
with your name inscribed in letters of gold is reserved 
at my office, etc.” : 

An agent’s letter is possibly more personal and less 
formal. 

The point that I wish to establish and which I 
again repeat is that the principle and the method of 
using advertising novelties is sound, practical and help- 
ful. The means may be similar and in such cases 
should be modified to avoid undue repetition. 

I believe this answer will show that a debate be- 
tween Mr. Buckley and myself at the next conven- 
tion of the Associated Advertising Clubs of the world 
is unnecessary. 

I shall be pleased, however, to discuss this subject 
with the Insurance Advertising Conference or with 
any other group interested in the matter. 

I .gladly offer my services in any work which will 
help increase the sale of insurance. 
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In conclusion | wish to briefly summarize the g. 
lient facts in this entire discussion: 

1, The reading of Mr. Buckley’s address create, 
an unfavorable impression as to the value of adver. 
tising novelties as a medium of advertising. 

2. Mr. Buckley never meant or intended to create 
this impression. 

38. Mr. Tager accepts Mr. Buckley’s supplementary 
explanation. 

4. Mr. Buckley and Mr. Tager are in agreement 
as to the value of advertising novetlies as a medium 
of advertising. 

5. Mr. Tager concedes that the effectiveness of 
the method is impaired by the similarity of the means, 

6. He believes, therefore, that the means should 
be modified. 
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Frank A. Berthold Tells How 


Frank A. Berthold of New York, the 7&tna 
Insurance Company’s biggest producer for the 
year 1925, Who paid for more than $2,000,000 
a new business within the twelve months’ pe- 
riod, is not satisfied with his accomplishment. 

This became apparent when he was asked 
how he obtained such a vast amount of busi- 
ness in New York city—a territory which 
many life insurance men describe as the most 
difficult in the country. In Mr. 
Berthold showed a tendency to minimize his 


his answer 


achievement. 

“Conscientious work,” he said, “will always 
bear fruit. The volume of business I wrote 
last year is by no means out of proportion to 
the degree of painstaking effort which has 
already been incorporated in my method. As 
4 matter of fact, I cannot help but feel that 
in this tremendous field I should have accom- 
plished much more. 

“Although for almost 20 years I have been 
a student of life insurance, tax problems, 
estate requirements, and all the various re- 
lated subjects which properly fit into the so- 
called ‘program’ construction,” hé said, “TI 
cannot help but feel that life insurance in the 
last analysis is really bought and not sold. T 
mean by this that as the result of an intelli- 
gent diagnosis, the requirements of the indi- 
vidual become so evident that he is bound to 
recognize them unless the solicitor has made 
an error in the analysis. 


It does not seem reasonable to me that a 
man who carries a given amount of life in- 
strance—and there are very. few who do not 
belong to this class today—can be “talked” 
into the purchase of further protection. 1 
think, too, that there is often an over emphasis 
placed on psychology. This science naturally 
plays an important part in the presentation of 
any subject, particularly life insurance, which 
is so largely in the abstract but at best it will 
serve merely as an interest arouser. 

The adroit student of life insurance should 
not cloud the mind of his client by an academic 
description of the policy he is attempting to 
place. Men of affairs of today have no time 
or inclination to delve into theories. What 
they demand is’the service of a specialist who 
can advise them as to what they should do, 
and who has sound reasons for his sugges- 
tions. In other words, the solicitor should not 
approach a client until he knows what that 
client needs and what he, as a life insurance 
agent, has in stock to supply those needs. 

First, the solicitor should know his client's 
fnancial level; his likely obligations before 
death and thereafter; his normal purchasing 
power, and the financial loss which would be 
sustained by his business and his family in the 
tvent of his death. Secondly, he should have 
an intimate knowledge of all co-related facts, 
which will enable him to make a scientific 
agnosis of his assets. This, of course, should 
include his interest in his business, his reserves 
tablished by means of securities, and such 
tems as real estate, savings bank accounts, 
and other convertible assets. 

Trust problems also enter into the calcula- 
tions, the various classifications of which must 
he familiar to the life insurance solicitor who 
Would make an intelligent presentation. Then 
there is the tax problem, which is pertinent to 
“ety man of affairs. The solicitor should 


have positive knowledge of federal and State 
taxes, and should be able to present a life in- 
surance program which will prevent these taxes 
from depleting the estate. 

Thousands of life insurance men are today 
suggesting insurance programs and abstracts, 
yet how many of these men have the funda- 
mental knowledge which is necessary to ar- 
range the affairs of the successful business 
man? How many indeed have the ability to 
place themselves mentally at least on a par 
with the prospective client? 

I am firmly convinced that a great amount 
of study is necessary before a man can think 
of himself as a competent life insurance solici- 
tor. The work is difficult, it requires much 
time and great patience, and the results often 
are discouraging. The line between success 
and failure is a fine one indeed, but it dis- 
tinguishes the careless salesman from the con- 
scientious one, and the commission-chasing 
agent from the serious-minded advisor. 
Kansas City Trust Company to Co-operate 

With Life Underwriters 

Kansas City, Mo., January 29.—The Com- 
merce Trust Company of Kansas City, one of 
the largest trust and hanking companies in the 
West, has program 
of co-operation with life underwriters in the 
business. The company, 
which has for several years developed careful 
towards life insurance estates 
particularly clear understanding of technical 
matters and with broad-minded appreciation of 
insurance, is now aiming at an important in- 


undertaken an extensive 


promotion of the 


service with a 


crease in its own trust volume by increasing 
the business at its source, namely, the insured 
public. Since the trust company does not itself 
sell life insurance, the new and larger business 
must be built by the people who do sell it, 
the life underwriters. The trust company will 
help the underwriters seil the insurance, one 
phase of the promotion heing the pointing out 
of the convenience and certainty of adminis- 


tration of life insurance estates through a 
(rust company. 
The trust company took the first step hy 


udvertising in newspapers the advantages of 
It has prepared a series of 
folders, some of them devoted to exploitation 
of life insurance, others to the demonstration 
of the services of 


life insurance. 


the trust company in con- 
and built 
The company has offered 
to send the series to names submitted by life 
underwriters. The come to the 
trust company, which will send notices of such 


with life insurance estates 


with life insurance. 


nection 


replies will 


response to the underwriter or underwriters 


who had submitted such names for the mail- 
The prepared 
advertisements on life insurance, 
which are supplied to the underwriters. Some 
of the general agents are distributing the 
folders to all their agents, and supplying dis- 
trict managers with copies which the latter 
will hand to bankers for intensive development 
of the ideas as to estates, and trust company 
handling of therein. Inci- 
dentally, the trust company is pointing out 
various phases of improvement that may be 


ing list. company also has 


copies of 


them, contained 
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effected in policy terms to facilitate the aggre- 
gation of policies in an estate, so that a trust 
company can administer the entire estate under 
a single plan without the differences involved 
in policies having few or diverse options. B. 
C. Howard, trust officer of the company, 
presented the program at a meeting of under- 
writers recently. 


Pays to Boost Trust Company 
(Concluded from page 37) 
good-sized salary but who has not yet accumu- 
lated any considerable amount of property. In 
such a case, the trust companies and insur- 

ance men can best work together. 

“There is the salaried or professional man, 
for instance, or the man in business for him- 
self, whose income is growing year by year. 
In economics there are but two values, prop- 
erty and life. The life values greatly exceed 
the property values. It would be highly un- 
economic were it true that property values 
were the only ones that had any continuing 
value after death. 

“Tt therefore becomes one of a man’s chief 
duties to insure his family’s safety in the 
event of his death. The prudent business man 
insures his business and his property for its 
full value and carries insurance year after 
year so long as he is alive. But the fact is 
that comparatively few men insure their fam- 
ily’s income for more than a few years after 
their death. 

“Simply providing an amount of money for 
a man’s heirs in case of his death is far from 
providing the family with an income. With 
the money some form of safe money manage- 
ment must be provided or almost any disaster 
may befall. That is where the trust company 
comes in. 

“While I am in no way connected with any 
trust company and have no personal benefit 
in advocating their use, I am nevertheless a 
strong booster for them because I know it is 
the only practical means yet devised of insur- 
ing that a man’s wishes will be carried out to 
the letter after his death.” 
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Plan Life School in Indianapolis 

INDIANAPOLIS, IND. February 1.—Dr. 
Charles J. Rockwell, head of the School of 
Insurance Salesmanship of Pittsburgh, Pa., 
described the ideal method of present in insur- 
ance to prospective policyholders in an address 
before the last meeting of the Indianapolis 
Association of Life Underwriters. Plans are 
being made by officers of the association to 
have Mr. Rockwell conduct a school of life 
insurance under the auspices of the associa- 
tion next June and July. 


Big Group Policy 
An arrangement providing for the insuring 
of 1100 men and women under a group policy 
involving approximately $1,800,000 has just 
been completed between the Midland Valley 
Railroad, with headquarters in Muskogee, 
Okla., and the Prudential. 


Attacks Mergers 
(Concluded from page 37) 


by any kind of investigation undertaken to 
prove the contrary. Also, I venture to assert 
that there is no actuary of any standing in 
the country who has not long ago arrived at 
about the same conclusions. 

My first proposition is this: The merger 
or consolidation of two or more companies 
does not increase the individual security of the 
policyholders of the amalgamated organiza- 


tion. On the contrary, the taking over of 
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dubious assets and risks amorig which there 
will be an abnormal lapse rate, bound to affect 
the mortality adversely, and the liquidation of 
a part of the capital stock, invariably weakens 
the individual security of all the individual 
policyholders of the merged company. 

My second proposition is this: The con- 
solidation of the business of two or more com- 
panies does not, necessarily, reduce the per 
capita or unit of operating expenses. On the 
contrary, an analysis of the operating costs of 
some cf those companies built up principally 
by mergers reveals that the unit of operating 
expenses is not only much greater than that 
of their contemporaries of equal age and size, 
but that the operating cost of the merged com- 
pany has been equal to or in excess of the 
aggregate operating costs of its 
parts during their career as separate enti-ies. 


component 


ProFit TO MANIPULATORS 

What then, is the object of mergers if they 
effect no economic improvement? With the 
exception already noted, there is none but the 
profit to those manipulating them, gained at 
the expense of stockholders and policyholders. 
True, the profitableness of this business of 
wrecking life insurance companies is now be- 
ginning to attract outside capital, but not to 
strengthen the companies or enhance the secur- 
ity of policyholders. Life insurance stocks are 
beginning to be juggled about like Florida lots, 
or binders, and control of companies purchased 
and sold, not to build them up on constructive 
lines, but solely with a view of taking suc- 





cessive profits as prices are inflated. Or pog 
ibly—and this possibility is fraught with a da 
generous menace to these whose protection q 
pends upon companies that have become 
pawn of speculators—with the hope of a fig 
killing to be made in exploiting or convertig 
their assets. For the prices that have alreads 
been paid for some of these holdings are mop 
than the business acquired can _legiti ately 
earn on the investment. Will the financiers 
buying insurance companies, who seem to haye 
more money and credit than insurance sense! 
and the bankers backing them, stand the foal 
when the bubble bursts, or have they or hed 
attorneys and actuaries, perchance, discovere 
some loop-hole, in what has been regarded a 
impregnable legal restriction, through hich, 
they expect to shift the loss upon policyh 
ers and at a profit to themselves no ma 
what happens? 


Companies honestly managed and being builf 
up along truly constructive lines, large ang 
small, may feel that the situation and its po 
ble consequences do not concern them, They! 
deceive themselves. It does concern and ip 
affecting the whole business of life insurance. 
right now; by loss of public confidence and 
revival of a vague suspicion about it that onl 
a long period of honorable conduct had be 
to allay. And if, as the result of speculatiyg 
stock-jobbery, the business records a conspicue 
cus failure and consequent loss to policy old. 
ers, it will suffer a back-set that may , 
a decade or more to overome. 








business of our Company in 1925. 


this is far above the average. 


possible. 


more certain. 


calibre. 





The Guardian’s Record 
$66,857,328 


$66,857,328—a 50% increase—is the new paid-for 
Compared with 
the gains of other old and conservative companies, 


And, ‘‘far above the average’’ best describes the 
plans and methods whch have made this success 


Acting on the principle that a company cannot 
grow until its fieldmen do, this Company is supply- 
ing the selling equipment that makes field success 


There are opportunities here for men of the right 


T. LOUIS'HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 
COMPANY OF AMERICA 


Founded 1860 under the Laws of the State of New York 
60 UNION SQUARE, NEW YORK 


ET 











AMERICAN 
CENTRAL 
LIFE 


Insurance Co, 


Peapnux ayer 


SOATEST AAPL” 


INDIANAPOLIS 
Established 1899 











HERBERT M. WOOLLEN 


PRESIDENT 














its possie 


They q 


insurance 
ce and @ 
that only 
ad begun 








